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| err a _ 
| | are taking place in the retail lumber | i 
H OW = } business. With the coming of the mod- ___ I snt 
Il ern gasoline tractor on the farm the - —|| 
Many | ] horse, with his more or less elaborate | There 
| | shelter, is disappearing. No new horse \ 
F arm | | barns are being built, and, while it is | | Some 
: ! hard to understand, very few machine | | 
Machine I | sheds to house the new and more ex- | | F armer 
| pensive machinery required in present- | 
S heds | | day farming are being built. | | That 
and | The low wheat market is creating a de- | You 
‘ | mand for grain storage. The farmer | | 
Granaries at last realizes that the only effective | ] Can 
| method of helping to boost the price of | 
H ave | wheat is to store it in his own granary | I nterest 
| on the farm. We have had a brisk de- | ft 
You mand lately for lumber for this pur- | | in a 
pose. | M h : 
Sold We hesitate to make any predictions as acnine 
Thus to the future. The combine harvester S h e d or 
has come to stay, but with its coming 
has gone the header barge business for ranar 
Far the lumberman, the truck displaces the G a y 
° wagon with its box and occasional sale : 
This of box boards, seats and tail boards, Right 
the tractor has displaced old Dobbin, eee Ow 
Season his shelter and also his driver and N 
shelter for the driver, for formerly the 
2 farmer built in accordance with the 2 
number of hired employees he would e 
bd keep, now he builds for his family only. 
A. O. HEWITT, President, _| 
Terry Lumber & Coal Co., 
Terry, Montana. 
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If you want 


Quick Shipments 


Gum Trim 
Philippine Mahogany 
or Cypress 


It will pay you to get in touch with 
Gregertsens before placing your next order, 


We are adequately equipped to get out 
large quantities of Trim and Mouldings in 
any of the above woods in either straight 
or mixed cars. 


Special attention given to 
less than car load orders. 


YARDS— 332 So. Michigan Ave. 
Cairo. ill. CHICAGO, ILL. 
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Gregertsen Brothers Co. 








Weyerheuser Timber Co., Everett, Wash. 54x 287 


“LAMELLA” 


(PATENTED) 


Trussless ARCH ROOFS 


No Columns — Clear Floor Space. 


“Lamella” type roofs—for mill and shed—are rapidly finding favor 
among lumber men. They are quickly and economically erected. They 
use short lengths of lumber. They are 100% salvagable in case of mov- 
ing. And finally they give you an absolutely unobstructed floor space. 
Insist on a Lamella roof for your next piece of construction, 


For full information write your nearest office. 


Lamella Roof Syndicate, Inc. 
45 W. 45th St., NEW YORK 





The Trussless Roof Co. Lamella Trussless Roof Co. 
1007 S. Harvard Blvd.. Los Angeles, Cal. 801 Kirby Bldg., Houston, Tex. 
Lamella Constructions, Inc. Missouri Lamella Roof Co. 
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801 Norris Bldg., Atlanta, Ga. 904 Bank of Commerce Bldg., St. Louis,Mo. 









































Use This Test to Sell 
More Short Flooring and 


MAKE MORE MONEY 


The remarkable public test illustrated here 
proves that short Holt Maple Flooring supported 
only by end and side matching, withstands more 











than 1,460 pounds weight without showing any 
signs of weakening. 


And experience has proved that short lengths 
can be laid in shorter time than long ones. 


Here is a great sales story that many dealers 
are presenting to contractors and builders with 
telling results. 


Ask us for details of this public test and figures 
showing the extra profits in short lengths. 


Holt Hardwood Co., Oconto, Wis. 
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Create Business Where Needs Exist 


MONTANA retail lumberman, quoted on the front page of 
this issue, mentions and comments upon some of the 
changes that have taken place in the last few years that 

directly affect the retailing of lumber. His summary of such 
changes by no means includes all that might be listed, yet enough 
are named to afford food for meditation. 

It must not be concluded, however, that these, or any other 
changes that have occurred or that may take place in the future 
necessarily are to the disadvantage of the lumberman. They may, 
and indeed as a rule do, necessitate changes and readjustments 
in the retail merchandising of lumber, but what business is im- 
mune from the necessity of such readjustments? The need for 
finding new markets or widening existing ones, to “take up the 
slack” in former sources of demand that have diminished or dis- 
appeared often proves just the spur that is needed to impel the 
dealer to look about him, and seek to develop such potential 
sources of demand as he may discover. 

The law of compensation operates here as in other fields. For 
instance, the lessened use of horses on the farm has indeed re- 
sulted in a correspondingly decreased need for horse shelter. 
The big “horse barn” of other days is less of a feature of the rural 
landscape than it once was, because of the increasing displace- 
ment of horses by tractors. But tractors, automobiles and all 
the rest of the extensive mechanical equipment required in modern 
farming operations need shelter, and it is safe to say that if all 
the machinery now rusting in farm yards and fence corners were 
to be provided suitable housing, there would be sufficient im- 
mediate demand for lumber to offset all the loss of business 
resulting from decreased building of horse barns. The difficulty 
is that machinery being inanimate, no audible protest because 
of insufficient or improper shelter reaches the owner’s ear, even 
though the penalty for his neglect eventually is registered on the 
debit side of his profit and loss account. 

There is perhaps no investment that the farmer can make that 
in the long run will pay him better returns, both financially 
and in satisfaction, than a good, tight, conveniently arranged 
machine shed, so planned, especially as to door openings, as to 
facilitate the entry and exit of the larger as well as the smaller 
units of mechanical equipment. 

With the increased purchasing power accompanying the excep- 
tional crop yields this year, the situation is favorable for the 
retailer to put forth special effort at this time to interest his 
farmer customers in building not only machine sheds but corn 
cribs, granaries, poultry houses and other farm structures. 





Diversification in Lumber Production 


OR MANY YEARS there have been two parallel developments 
Cy in industry. One has been toward specialization; the other 
has been toward diversification. Perhaps the advocates of 
specialization have had rather the better of the argument, but diver- 
sification has advantages that appeal to many types of producers 
and that in some lines have proved their salvation. Agriculture, 
for example, to be successful over a long period must be diversified. 
Raising the same crops year after year not only exhausts the 
soil but tends to multiply the insects and diseases that attack the 
crops grown. In addition, the necessity of utilizing the wastes of 
certain crops demands the raising of live stock, which in its turn 
makes a valuable contribution to the soil’s fertility at the same 
time that it brings in a steady revenue in food or money. 

In the lumber industry itself there is a definite trend toward 
further refinement of product if not toward diversification. Some 
of the same conditions that operate to that end in farming exert 
similar influences in the lumber industry. The utilization of wastes 
is one. Another asg@ct of the same factor is the saving of freight 
by further manufacture or refinement of product at the saw mill. 
Much of the softwood lumber and most of the hardwood lumber 
produced is only raw material to be further manufactured by 
consuming industries. While this raw material is in a sense 
standardized with respect to length, width, thickness and grades, 
it is, from the viewpoint of the manufacturing consumer, still a 
raw material. 





Throughout the lumber industry there is a conviction that the 
industry’s big problem is one of merchandising. This might imply 
that the art of selling rather than the art of manufacturing re. 
finement should -be cultivated; but the fact is that it is a part 
of good merchandising to adapt the product of the mill as far ag 
practicable to the needs of the buyer. If the sawmill man can 
convert his trees into a partly manufactured product at a lower 
cost than the future user can so convert them, he may lessen the 
sales resistance appreciably. If he can reclaim parts of the tree 
at the sawmill that could not be reclaimed farther along in the 
trade channels, he may inject an economy factor that will work 
to the benefit of himself and the industry as a whole. If by further 
refinement at the sawmill he can cut the cost of delivering the 
actually usable product, he may enhance his realization or extend 
his market territory. 

If nothing had been done in the directions indicated, if no 
progress had been made in diversification of the sawmill product 
at the point of production, there might be excuse for doubting a 
policy of further manufacture at the mill. But there has been 
much progress and such as has been made appears to be a sure 
indicator of fufther development of the same kind. Of course, 
the fact is to be recognized that a venture in further manufacture 
involves the consideration of many questions before any positive 
steps are taken. Not only a different type of manufacture but a 
different type of merchandising is involved. The change is as 
revolutionary for the buyer as it is for the producer. It may 
mean the closing down of a part of the plant of the consuming 
manufacturer and the discharge of many workmen, at the same 
time that it puts him at the mercy of the producer. The big 
consuming buyer can not afford to relegate part of his manufac- 
turing to another without complete assurance of a dependable 
supply at the moment he needs the product. But the obstacles 
to this sort of co-operation are not insurmountable and the benefits 
to both producers and users of lumber are great enough to justify 
the efforts needed to remove or overcome the obstacles that exist. 


Substantial Fulfillment of Contract of Sale 


N ALL BUSINESS transactions reasonable allowance is made 
J for insignificant variations from the terms of a contract. 

That is to say, delivery on a day stated may be made at any 
time before midnight. The day covers 24 hours. It is so with re- 
spect to payment within the discount period. Similar allowances 
are made in relation to other elements of the contract. For ex- 
ample, the lumber industry as a whole has approved the rule that 
in cases of complaint regarding grades if the stock is not more than 
5 percent offgrade there shall be no concession in price and the 
cost of reinspection shall be borne by the person making the 
complaint. It is a part of the same rule that the buyer shall in 
any case accept at the invoice price the part of the stock that 
conforms to grade. 

The provisions mentioned are accepted on the theory that it is 
the intention of the parties to make substantial fulfillment of the 
contract, a tolerance of 5 percent being allowed for the aberrations 
of the human mentality, presumably. It sometimes happens, how- 
ever, that delivery of a carload of lumber, for example, falls so far 
short of the stipulated percentage of on-grade that shipment is not 
substantial fulfillment of the contract. Nevertheless, technically, 
according to the rule laid down by the industry, the buyer is re- 
quired to accept the part that is on-grade and keep the part that 
is off-grade for account of the seller. This quite obviously is a 
hardship and an imposition upon the buyer. 

Recently, a Wisconsin concern made inquiry of the AMERICAN 
LUMBERMAN regarding the custom when 50 percent of a shipment 
is off-grade and the only response that could be made was that 
when the off-grade exceeded 5 percent of the shipment the degrade 
part belonged to the seller. The National-American Wholesale 
Lumber Association lately reported arbitrating a controversy re- 
garding a shipmént that was both heavily off-grade and short of 
tally. In its decision the arbitration committee said: “While this 
car of lumber was sold under the rules and regulations of the 
Western Pine Manufacturers’ Association, your committee does not 
feel that said regulations were formed for the purpose of, or even 
contemplated, protection to the least degree, to a shipper sending 








SEI 


out 
to 
of 
cia 
bu 
un 


he 
bu 
$0 


tic 
di 


42am 






1928 


. the 
mply 
ze Te. 
part 
ir as 
can 
ower 
| the 
tree 


work 
‘ther 

the 
tend 


iis 
he 
ot 
en 
ng 





SepTEMBER 8, 1928 


AMERICAN LUMBERMAN 


39 








out a car of lumber so badly off-grade as this car was determined 
Commenting on the decision, W. W. Schupner, secretary 
of the association, said: “While there is a provision in most asso- 
ciation grading rules which technically places upon the buyer the 
purden of accepting the on-grade at the invoice price, with the 
understanding that the excess under-grade beyond the 5 percent 
is the property of the seller, the fact remains that with such @ 
heavy percentage of off-grade, it is almost impossible to get the 
buyer to pay the full invoice price for the on-grade material when 
go little of the shipment conforms to the order.” 

Presumption always is to be made in favor of the good inten- 
tions of a party to a contract, and this presumption can not or- 
dinarily be overcome by slight deviations from the strict terms of 


to be.” 


the agreement. 


But it is.also true that when the deviation is so 
flagrant as in the cases cited there is a presumption of gross negli- 
gence or indifference that can hardly be overcome by a 50 percent 
fulfillment of the order. 
stantial fulfillment of a contract of sale with respect to grade 
and quantity of lumber would be going back to the time when 
Caveat emptor, ‘Let the buyer beware,” was an assumed condition 
of every sale of merchandise. 
industry to make the dividing line more and more strict between 
what it approves as ethical and what it disapproves as unethical 
conduct in the transaction of business. 
terests of the lumber industry are not served by permitting a 
let-down of the kind here discussed. 


Not to require what may be termed sub- 


It is a mark of progress in an 


Certainly, the best in- 





Watch Out for This Man 


A retail lumber dealer in Michigan, who re- 
quests that his name be not used, “as we are 
ashamed of the deal,” has written to the 
AMERICAN LUMBERMAN, Calling attention to 
the operations of what is apparently a swindle. 
In his letter this dealer says: 


May 26, R. H. Butler, representing, he said, 
the Rogers Silverware Co., of Meriden, Conn., 
called on us and agreed to establish with us 
a proposition whereby we were to give’ out 
with every purchase of lumber one or more 
premium cards which when saved could be re- 
deemed at our office for some article of Rogers 
silverware, probably teaspoons. 

Our entire expense was to be in the purchase 
of these cards, which had our advertisement 
on them. The silverware was to be furnished 
by the Rogers people. 

Mr. Butler had hundreds of similar cards 
from lumber and coal dealers located all over 
the country which he showed us. He also 
showed us the line of silver teaspoons which 
would be the prizes. 

We paid him $10 as a down payment on 
the cost of these cards, which were to be 
printed by the official printing house of the 
Rogers Printing Co. 

We had a letter June 13, from Oshkosh, Wis., 
from R. H. Butler, advising us that he re- 
gretted the delay in filling our order of 
May 26. 

We wrote him on June 16, care of General 
Delivery, Milwaukee, Wis. We heard nothing 
further from Butler and Aug. 16 we wrote to 
the International’ Silver Co., who handle the 
Rogers silverware, and they advised us that 
they had no connection whatever with any 
concern operating what may be described as a 
redemption bureal’ and offering silverware on 
a plan which: involves a scheme for dealers 
to pay for printing of tickets. 


Evidently we are out $10 and thought it 


best for you to save other dealers of lumber 
and coal that might be located in the central 
States from the same swindle. 


Boxes of Dry Lumber Are Best 


Maptson, Wis., Sept. 4.—Boxes nailed up at 
a moisture content only slightly above that of 
the equilibrium moisture conditions of service 
have been found most satisfactory in resist- 
ance to rough handling, in tests of different 
species of wood now in progress at the Forest 
Products Laboratory here. The results of the 
tests indicate that boxes made of green lum- 
ber and allowed to dry will show only about 
one-quarter to one-half the resistance to rough 
handling as boxes made of dry lumber and 
stored under the same conditions. ; 

Six different moisture contents were used 1n 
the: tests—which constitute one phase of a 
study of the suitability of various species of 
wood for shipping containers—to simulate con- 
ditions which boxes are likely to encounter in 
actual transportation. 

Green boxes tested by the laboratory lost 
five-sixths of their resistance to rough 
handling after drying for about 60 days under 
conditions similar to a moderately dry, heated 
warehouse. Boxes made from air-dry lumber 
and stored for about 60 days under conditions 
which caused but little change in their mois- 
ture content, still retained 84 percent of their 
resistance to rough handling. 
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A photograph reproduced in a recent issue of 
the AMERICAN LUMBERMAN showing a hand 
carved wooden chain and the man who carved 
it, led John W. Kitchen, president of the 
Dawkins Lumber Co., of Ashland, Ky., to send 
to the AMERICAN LUMBERMAN the accompany- 
ing picture of R. W. Watson, of Oasis, Ga., 
who is an expert in hand carving. Mr. Watson 
is shown above with articles made by means 
of a pocket knife, which include a walking 
cane, a number of links of chain, the ace of 
spades, all of which were cut under the shadow 
of Cowpen Mountain,as Mr. Watson says 








Purchases Indiana Yard 


Soutrn Benp, Inp., Sept. 5.—The Bales- 
Hass Syndicate, recently incorporated here 
with a capital of $20,000, all stock paid in, 
has purchased the Roseland Lumber & Supply 
Co., in Roseland, a South Bend suburb, and 
will operate the yard under name of Roseland 
Lumber & Coal Co. 


Hardwood Man Taken by Death 


BurFa.o, N. Y., Sept. 5.—Arthur J. Yeager, 
vice president of the Yeager Lumber Co., died 
on Sept. 4 at the family home, 486 Linwood 
Avenue, Buffalo, at the age of 33 years. He 
had been in ill health for the last four years, 
though able to be at business much of the time. 
His illness began with an infection of the foot, 
from the effects of which he never fully recov- 
ered, though receiving the best of medical care 
from the beginning of his illness. He spent 
a portion of the summer at the neighboring 
resort of Crystal Beach in the hope of bene- 
fiting his health, but was obliged to return 
home several weeks ago. For a time he 
seemed to be improving, but his condition for 
the last week had been critical. 

Mr. Yeager was born in Buffalo and edu- 
cated in the public schools and at the Nichols 
private school. He then entered the employ 
of the Yeager Lumber Co., of which his 
father, Orson E. Yeager, is president, and for 
several years represented the company on the 
road, gaining a large acquaintance among the 
hardwood buyers of the East. Later he was 
promoted to the office of vice president, mak- 
ing occasional sales trips as his health per- 
mitted. He also took a deep interest in the 
activities of the Buffalo Lumber Exchange 
He was a member of the Knights of Columbus 
and of the Buffalo Athletic Club. His genial 
manner and high character made him a wide 
circle of friends. 

Surviving relatives are his wife, Martha K. 
Stabell, and two children, Arthur J., jr., and 
Martha K. Yeager; his parents, Orson E. ard 
Katherine C, Yeager, and a brother, Orson E. 
Yeager, jr. 

The funeral will be held from St. Joseph’s 
Cathedral on Sept. 7 at 10 a. m. 





Mississipr1 has not only had abundant for- 
est growth, but the climate is well suited to 
tree growth and the State therefore has capac- 
ity for perpetuation of leading commercial tree 
species. 





Shipments Lead; Orders Above Cut 


{Special telegram to Amertcan LumBERMAN] 

Wasuincton, D. C., Sept. 6—Two hundred and seventy-three softwood mills of six associ- 
ations with normal production of 171,653,000 feet, gave actual production during week ended 
Sept. 1 as 86 percent, shipments 93 percent and orders 88 percent of normal production. The 
week’s figures for normal and actual production, shipments and orders follow: 











No.of Normal Actual 
Sorrwoops— Mills Output Output Shipments Orders 
Southern Pine Association..........+ee+ee08 152 83,563,000 72,045,000 85,608,000 82,645,000 
Western Pine Mfrs. Association...........+. 23 23,304,000 21,689,000 23,289,000 22,743,000 
Calif. White & Sugar Pine Mfrs. Assn....... 17 29,564,000 25,008,000 24,783,000 19,564,000 
California Redwood Association. pee ees wes.s 15 9,069,000 6,771,000 7,122,000 7,923,000 
North Carolina Pine Association.........+++. 58 12,840,000 9,394,000 8,927,000 8,617,000 
Northern Pine Mfrs. Association........... 8 13,313,000 12,371,000 10,356,000 8,984,000 
278 171,653,000 147,278,000 160,085,000 150,476,000 
Northern Hemlock & Hardwood Mfrs. Assn. 48 23,489,000 7,613,000 6,265,000 5,824,000 
POR, GEECMGOED cick ccc csc ecnceseesesns 821 195,142,000 154,891,000 166,350,000 156,300,000 
HarRDWwoops— 
Northern Hemlock & Hardwood Mfrs. Assn. 817 17,067,000 9,288,000 11,317,000 8,944,000 
Hardwood Manufacturers’ Institute......... 8427 61,567,000 46,923,000 49,284,000 51,089,000 
TOC, WAP GOES: oc.cc ccevesccecnnstesees 423¢ 78,634,000 56,211,000 60,601,000 60,033,000 


*Units of daily capacity of 35,000 feet. 


Northern Hemlock & Hardwood figures are for 


week ended Aug. 25, and production is log converted to lumber scale. 
No report was received from the West Coast Lumbermen’s Association. 
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Promoting Competent Inspection 


New LOoNpDOoN, WIs. 


KpITOR AMERICAN LUMBERMAN: I have been 
reading the article by T. D. Bayne regard- 
ing placing lumber inspection on a profes- 
sional plane, and I agree with him in that 
proposal. I am a lumber inspector and real- 
ize the value of a good knowledge of the 
business which one must have. 

Now if it is Mr. Bayne’s idea that the in- 
spector should be made to answer questions 
regarding his knowledge of the work and of 
national rules, I am sure that would elimi- 
nate a percentage of the cheap, worthless lot 
of inspectors that are always applying for 
positions and making an effort to ruin the 
trade. 

Then there is the other type which actually 
needs a little more instruction. Examination 
would reveal lack of knowledge to the em- 
ployer and therefore class them as second or 
third grade men instead of being classified 
amongst the first. ‘ 

I trust that this explains enough to make you 
understand just the way I feel in regard to the 
zeal for.a profession instead of a mere job as 
it is today.—HeNnryY J. MILEs. 


{The foregoing is the first of several letters 
that have been received in response to Mr. 
Bayne’s request for the views of inspectors. 
Others will appear soon.—Eprror. ] 


Source of “Delaware Oak” 


We have an inquiry for oak timbers from 
a shipyard which designates the oak to be 
“Delaware” oak. Can you advise us if this 
is a species of oak that grows in several 
localities or if it is a species that grows only 
in Delaware? 

If you can put us in touch with someone 
than can give us some information on this 
subject, we shall appreciate it.—INQuIRY No. 
2,202. 

[This inquiry comes from a manufacturer 
and wholesaler of lumber in Alabama. Though 
there are something like fifty species of oak in 
the United States and though many of these 
are known by several names, no record thus 
far has been found of any oak known as 
“Delaware” oak. It is possible, of course, 
that the term has a local application and is 
not widely known. The inquiry is published 
to give readers an opportunity to supply any 
information that promises to be helpful to this 
inquirer.—Ep1Tor. ] 


CIF and Del Credere Commission 


In connection with a foreign inquiry the 
terms cif and del credere are used. Will you 
please explain their meaning to us?—INQUIRY 
No. 2,203. 





[This inquiry is made by a large lumber 
concern in Chicago. Cif is an abbreviation 
for “cost, insurance, freight,” which defines or 
has reference to a form of quoting or billing, 
in which the price named includes the cost of 
the goods, their insurance in transit and the 
freight charges. In effect it means delivery 
to the purchaser with all charges paid. 

Del credere is a form of agency and a del 
credere commission is an additional charge 
made by a broker for executing that form of 
contract of agency. The essence of this form 
of agency contract is that the broker shall 
guarantee the payment for the goods sold. 
For this guaranty the broker or agent receives 
a special additional commission. Ordinarily, a 
broker merely brings buyer and seller to- 
gether; that is, he finds a buyer for the seller 
or a seller for the buyer. Terms of sale, abil- 
ity to pay and other elements of the transac- 
tion are dictated by the seller or buyer, and 
for his services in the transaction the broker 
receives a commission. A del credere agent 
would in addition guarantee the solvency of 
the buyer. 

This form of agency is an old one and there 





are numerous court decisions in both Great 
Britain and the United States fixing the rights 
and obligations of the parties under various 
conditions. The decisions in the two countries 
do not hold identically in all cases on certain 
points. In general the rules that govern 
agents are applicable to del credere.—Epiror.] 


The Human Machine Is Best 


I.have noted with a good deal of interest 
Inquiry No. 2,199 regarding machines for 
glazing. Years ago under favorable condi- 
tions I set up a record of glazing as follows: 
Ran the putty on 320 lights, 10x12 in one 
hour’s time; 200 lights 12x24 in 4-light win- 
dows in two minutes less than one hour’s 
time. The glazing was done piece work. 

I should like to pass this along to the 
union glaziers. I am at the job yet at times 
but do not try speed.—INnquiry No. 2,199-A— 
“A Real Glazier.” 


[This comment is made by the manager of a 
Michigan sash and door company, and has 
reference to Inquiry No. 2,199 published in a 
recent issue of the AMERICAN LUMBERMAN re- 
garding a glazing machine.—Epiror.] 


Shingler’s Nail Stripper Wanted 

We shall appreciate it very much if you 
will inform us where we can get what a 
shingler calls a “nail stripper.” This is a 








, Sort of bag that the shingler hangs on like 


an apron to hold shingle nails while shingling. 
The nails work down through a slot where 
they are held to be “stripped” off by the hand 
as wanted.—INQuirRy No. 2,204. 

[This inquiry comes from a reader connected 
with a lumber and shingle manufacturing con- 
cern in Washington. At this time the device 
asked about is unfamiliar to the editor. The 
inquiry is published in order that readers who 
know of this device, who makes it or where 
it can be obtained may supp!y this information 
for the benefit of the inquirer, whose name 
will be given on request.—Epitor.] 


Protecting Floors Against Insects 


I have noted inquiry No. 2,189 in the Amgr. 
ICAN LUMBERMAN of Aug. 11. If accessible to 
the painter, the under side of the floors can be 
given a coat of creosote. New buildings shoulq 
use pressure treated creosoted sills and joists. 
The cost will be but little above all heart, 
which will deteriorate, besides being subject to 
white ant attacks in the South. 

A house kept well painted, with sills and 
joists treated under pressure, may be built 
close to the ground without decay. Where 
moisture can not be excluded and with poor 
circulation, the under side of the flooring 
should be treated when laid. The odor from 
the creosote keeps the insects away.—INnaquiry 
No. 2,189-A, 


[This comment is made by the representa- 


. tive of a machinery concern in the South.~ It 


suggests the importance of proper construction 
to protect wood buildings from insects and 
decay. There can be no doubt that the time 
has come when creosote and other preserva- 
tives should be used more generally in the 
foundation timbers and framework of wood 
structures. Similar precautions should be 
taken also wherever there is likelihood of -at- 
tack by insects or decay-producing fungi— 
EpirTor. | 


Plans for Pigeon Houses 


Will you kindly advise us where we may 
secure a book of plans or pictures of pigeon 
houses? We have a customer who is anxious 
to have a large pigeon house built and would 
like to see various types before building.— 
INQuIRY No. 2,200. 


[This inquiry comes from an Illinois lumber 
concern. There are a number of books devoted 
in whole or in part to plans for pigeon houses 
or lofts. Probably one of the best is “Pigeon 
House Plans and Fixtures” by Dietz, which is 
supplied by the AMERICAN LUMBERMAN at $2 a 
copy.—EDITor. | 








NEWS AND 


50 YEARS AGO 


From the AMERICAN LUMBERMAN 


~~" 


VIEWS OF 





Extensive forest fires in the | mates that its days as one of 
prominent 


woods bordering Puget Sound,|/our 





Baled sawdust is an article 
distributing | of commerce between Tonawan- 


Washington Territory, have markets are numbered. All this da, N. Y., and New York City. 
* 


created a smoke so dense as at he claims must follow as the 


* 8 


times to seriously interfere with | 
the safe navigation of the 
sound, 

** ¢ 


Moore & Swinford of Orange, 
Tex., having rebuilt their upper 
mill, began sawing on Aug. 8; 
4,000 logs were in the boom to 
begin on. 


* = & 


L. M. Marshall, of Chelsea, 
and C. B. Holmes, of Ogema, 
Wis., have shipped to Chicago 
fourteen carloads of very fine 
deals; they will be forwarded 
from here to Europe via Que- 
bec. 

** * 


Our Albany, N. Y., corre- 
spondent, in his letter this 
week tells of a terrible falling 
off in the trade of that city. 
He even goes so far as to pre- 
dict the gradual winding up of | 
its lumber business, and inti-| 





direct outcome of the method 
which western ‘millmen adopt 


|to get their lumber into the 


hands of eastern consumers. 
By the aid of the ubiquitous 
“drummer” the product of the 
saw is sent direct from the 
mills to the retail yards with- 


out passing through the mid- | 


dlemen’s hands at all, and in 


| consequence the Albany opera- 


tors, who nearly all belong to 
this class, are left out in the 
cold. 
** @ 
A whirlwind struck Allard 
Bros.’ mill yard at Mechanics- 


ville, Vt., the other day and | 


destroyed from 5,000 to 10,000 
feet of lumber. Whole piles of 
lumber were lifted up and car- 
ried off, some being dashed 
through the side of a house 
nearby, and others being taken 
straight up in the air out of 
sight. 


J. S. Taylor of Bay City, 
Mich., has broken up his camp 
and quit summer logging; he 
says logging with railroads 
| isn’t profitable. 

* * * 

McLean & Son, of Bay City, 
Mich., have offered a wager of 
$100 that their crew can put 
more inch lumber over their 
carriage in a given length of 
time than any other crew on 
the Saginaw River. 

} *“* 

There is a great scarcity of 
| sawmill hands and day laborers 
in Orange, Tex. 

*“* * 

| The lumber merchants of 
| Quebec, Can., are in favor of 
_abolishing the office of super- 
| visor of cullers now under Gov- 
ernment control, and granting 
independent commissions to all 
cullers passing an examination, 
subject to a board of survey. 
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Southern Pine Orders Continue in Large Volume 

Southern pine orders during the week ended Aug. 31 
were almost 15 percent above production, and only about 
1 percent below the 3-year average production. Mills were 
running 13 percent less than standard 60-hour time, and 
production was about 14 percent less than the 3-year aver- 
age. The bulk of demand is from country yards, which 
now show an inclination to buy a little beyond immediate 
needs, because of delays encountered in deliveries. Their 
orders run largely to dimension and boards, which are be- 
coming scarce and are quite strong. But there has been an 
unusually good run of orders for flooring and siding, and 
some mills report that with shed stocks very low they are 
now sold ahead on many popular items. Purchases as a 
whole seem to be close to the immediate requirements of 
the retail trade, and the outlook is for a well sustained vol- 
ume of buying well into the fall. Quotations have shown 
little change recently, remaining very firm. 
Northern Pine Has Advanced; Hemlock Stocks Are Low 


Northern pine manufacturers find that shipments to date 
this year have equalled production, while for the corre- 
sponding period of last year they were 6 percent behind. 
With the starting up of fall demand, some items of stock 
are therefore becoming scarce. Sales in the last few weeks 
have been behind the production, partly because the mills 
are now actively operating. Prospects for farm demand 
this fall have been clouded by the decline in prices of corn 
and wheat, but it is believed that the large size of the crop 
will insure a good volume of building. Some price ad- 
vances have just been put into effect. Dimension is up $1, 
and Nos. 4 and 5 boards have advanced the same amount. 

Northern hemlock production is only a small percentage 
of the capacity of the mills, but orders and shipments since 
the first of the year have run about 20 percent behind the 
cut. The mills have less stock on hand than at this time 
last year, and see prospects of improved business this fall, 
as Michigan and Wisconsin yards have been reporting a 
fair volume of farm trade. Stocks in the North are rather 
broken, and it is said that the mills intend to sell fewer logs 
of next winter’s cut to paper mills and put more into 
lumber. Prices are firm at $3 off Broughton list. 


Continued Curtailment Keeps West Coast Prices Firm 


Recent reports from the West Coast indicate that cur- 
tailment is being rigidly adhered to, especially by the cargo 
plants. Practically all the principal mills will shut off 
some production during September, by closing down for 
a week or reducing their operating hours. This week’s 
barometer report has been delayed, but it is believed that 
total volume of business is rather well maintained. On 
the Atlantic coast, trade had recently a tendency to slow 
up, but fir benefited from the curtailment in the Southeast 
enforced by rains and floods, and the market has picked up 
since the holiday. California buyers have been somewhat 
hesitant because they were afraid that increased output 
would soften prices, but there appears no prospect of any 
such development, and there is a good volume of con- 
sumption. The Orient, Australasia and Europe are said 
to be accepting higher quotations than recently prevailed. 
In the middle West, country yards are taking a good 
volume of mixed cars at firm prices. 


Carolina Pine and Roofer Prices Are Strengthening 


Mills in the Carolinas are still badly handicapped in their 
operations as a result of recent storms and floods, for log- 
ging is still practically impossible, especially for the smaller 


Lumber Statistics Appear on Pages 62 and 63; 


‘larger, dry stocks were only 3 percent larger. 


plants. As shipments so far this year have exceeded the 
cut by about 5 percent, mill stocks are quite low and it is 
difficult to give prompt service on orders, so that larger 
sawmills and planers are running extra-hours. Bookings 
might be larger were the mills in position to take on new 
business, for there is a good deal seeking placement. 
Sellers, however, are not willing to take on much more 
than they can load readily, as price advances are expected 
to go into effect at an early date. 

The roofer market is in better condition than in a good 
while, for 6-inch.air dried are now selling at $20 to $21, the 
average realization on sales of 410,000 feet during the week 
ended Aug. 18 being $20.62, and more business is being 
offered. Production is recovering from the effects of last 
month’s rains and floods. The outhook is for an active fall 
demand at well sustained or stronger prices. 


Shortage of Northern Hardwoods Probable This Fall 


Average production per unit has been quite low during 
the last five weeks at northern mills, but it appears likely 
that further curtailment will be enforced by shortage of 
logs. It was predicted last spring that mills would have 
a short cutting season. because of the early break-up, and 
some important producers are now reaching an end of their 
supply, so that early shutdowns are probable. Stocks, 
however, have been rather full, though with a decided cur- 
tailment in output they might hardly be large enough to 
supply fall needs. On Aug. 1, total unsold stocks of 32 
identical firms were 12 percent larger than those of the 
same date last year, but while green stocks were 31 percent 
July ship- 
ments of basswood, birch and elm were well ahead of the 
production. Shipments of maple were a little behind the 
cut, but the outlook for larger consumption of this by the 
flooring factories is very good. Automotive demand con- 
tinues good, building trades buying has been picking up, 
and while furniture call is light it is improving. 


Southern Hardwood Market Becoming Much Stronger 

Southern hardwood production during the week ended 
Sept. 1 was 24 percent below normal, additional curtail- 
ment having been enforced by heavy rains throughout a 
good part of the producing territory. Average production 
since the first of the year has amounted to only 65 percent 
of capacity, while shipments were 9 percent ahead of the 
cut, so that there no longer exists the surplus that caused 
the market to weaken. On the other hand, bookings since 
the first of the year have exceeded the cut by 12 percent, 
so that files of unfilled orders have been increased. No 
longer are bargains readily available, and buyers who want 
to place business at the old prices are now doing consider- 
able scouting around. More and more of them are willing 
to order for future needs, and it is noteworthy that whole- 
salers are much more actively in the market. All those 
interested in southern hardwoods sense the growing 
strength of. prices, in fact, and the mills have already 
begun to put advances into effect. These mark-ups have 
caused some substitutions, but the market as a whole is 
gradually being notched up. A good sign is the receipt 
of a larger inquiry from foreign buyers. In the domestic 
market, the flooring and millwork factories are buying 
larger amounts because of the expansion in building opera- 
tions. Automobile plants are increasing their consump- 
tion, and furniture makers are ordering and inquiring more 
frequently. Demand for low grade box and crating mate- 
rial is considered excellent. 


Market Prices and Reports on Pages 78 to 82 
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TX Experts Dig Up Valuable Information 


Milk House of Wood Approved by Chicago Health Department—Kansas 
City Plans “Lumber Week” to Stimulate Business 


Wasuincton, D. C., Sept. 4.—Ohio State in- 
stitutions hereafter will be protected in their 
lumber purchases by a qualified inspector, ac- 
cording to information received by the Na- 
tion Lumber Manufacturers’ Association. The 
move is the result of many complaints that 
lumber purchased by various State depart- 
ments often is largely off grade and of infe- 
rior quality. 

The State government has no funds with 
which to pay for the services of a competent 
lumber inspector, so the Ohio Association of 
Retail Lumber Dealers through “Wood Con- 
struction” has agreed to furnish the inspector. 
The inspector will advise the State authorities 
of all lumber shipments in which they can ex- 
pect to find more than 5 percent off grade. 

Reputable lumber : 
concerns believe the 
new system, which 
will soon be in effect, 
may stop the present 
practice of furnishing 
inferior quality lum- 
ber on State bids. 
The extent of this 
practice may be real- 
ized when it is stated 
that in some quarters 
it is estimated that 
nine-tenths of the 
lumber being supplied 
to different State in- 








and after discussing it with Dr. Arnold Kegel, 
commissioner of health of the city of Chicago, 
has found that the board of health is not op- 
posed to the use of wood in milk house con- 
struction. This was indicated officially in a let- 
ter from the commissioner addressed to Mr. 
Miller, in which Commissioner Kegel said: 


In reply to your letter you are advised it 
is not necessary for milk houses on farms 
which ship milk to Chicago to be constructed 
of hollow tile or cement. The foundation and 
milk tank must be of cement, but the rest of 
the building can be constructed of other 
material. If wood is used, the walls should 
be doubled, with an air space between. En- 
closed you will find a copy of a plan for 
building a milk house which will meet with 
our approval. 


PLAN FOR BUILDING MILK HOUSE 


of wood has been designed by the division of 
agricultural engineering, University of Minne- 
sota. 
* * * 

Indiana Governor Pleased with New Home 

A new home is being built near Allinson- 
ville, Ind., for Governor Jackson. The goy- 
ernor recently returned from his vacation and 
visited the job. He found that the framework 
was all in place and expressed himself as 
greatly pleaséd. The governor’s home is being 
erected by The Bridges & Graves Co. This 
company, representing the contractors of the 
Home Builders’ Association of Indianapolis, 
erected the “Model Home” which featured 
the “Home Complete Show” there last April. 
Mr. Graves was so impressed with the “15 
Cardinal Points of 
Construction” used in 
the “Model Home” 
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end-matched longleaf 
ye‘low pine sheathing 
and Balsam-Wool for 
other insulation in the 
Colonial style house. 
Ton This feature is said 
: to have been espe- 
cially pleasing. 
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Wood Protects 

Rubber Battery 
Boxes 
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leaks on the road 
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State authorities to 
turn toward substitutes. 
x * * 
Approve Milk Houses of Wood 


That the trade extension department of the 
National Lumber Manufacturers’ Association is 
on the job and prepared to render every assist- 
ance in behalf of a greater use of wood is indi- 
cated by a recent experience of the Chicago of- 
fice. A short time ago a representative of the 
Wood Conversion Co., of Cloquet, Minn., took 
up with the local TX office the milk house sit- 
uation in Wisconsin. He stated that in his 
field work among prospective users of Balsam- 
Wool, he found an impression existing among 
dairy men that the Chicago board of health 
would not permit milk to come into Chicago 
that had been stored in milk houses constructed 
of wood, The idea prevailed that these houses 
should be made of some other material in order 
to comply with the orders from the Chicago 
board of health. C. F. Miller, agricultural en- 
gineer, was detailed to look into the situation 





The milk house plan as submitted by Dr. 
Kegel shows wood construction throughout ex- 
cept in the foundation and milk tank, Double 
walls are illustrated with an air space between. 
The plan shows drop siding for the exterjor and 
1x6-inch dressed and matched material for the 
lining or inside wall. 

The information contained in Dr. Kegel’s let- 
ter has been supplied to the inquirer and should 
be of much help in disabusing the minds of 
dairy men of the thought that the Chicago 
health authorities are opposed to the use of 
wood in milk house construction. This also 
should be of considerable interest and benefit 
to retail lumber dealers in the milk producing 
sections. 

The plan as submitted by Dr. Kegel as one 
that will meet with the approval of the Chi- 
cago board of health is reproduced herewith. 
While this particular plan is of a small milk 
house, the same idea can be utilized in the con- 
struction of milk houses of greater capacity. 

An even better plan for a milk house built 


cracked the _ rubber 

battery boxes. He ad- 
vised placing a flat piece of wood on the strap 
iron stirrups that support the battery, thus 
protecting the rubber box and preventing stone 
cracks, 


* * *# 


Kansas City Plans Lumber Week 


Members of the staff'at headquarters of the 
National Lumber Manufacturers’ Association 
are much interested in the plans for “Lumber 
Week” in Kansas City, scheduled for Sept. 17- 
22. Burdett Green, manager of the central 
western office, who make his headquarters in 
Kansas City, has been actively at work for 
some time on preparations for “Lumber 
Week,” which is designed to stimulate a cam- 
paign of education regarding lumber and other 
forest products. Kansas City lumbermen are 
co6perating actively. 

“The Kansas Citian,” organ of the Chamber 
of Commerce, will print a complete lumber 
edition. The National association will run a 
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display advertisement in the Kansas City Star 
and the Kansas City Post on Sept. 17. 

Wilson Compton, secretary-manager of the 
National Association, will speak at a luncheon 
of the Chamber of Commerce on Sept. 19. 
Some thirty or forty other luncheon groups 
will be addressed by different speakers during 
“Lumber Week.” 

A considerable number of lumber window 
displays will be arranged. Mr. Green expects 
to establish headquarters in a large vacant 
building in the center of the city, which will 
house several exhibits as well as serve as 
headquarters. Exhibits likewise will be in- 
stalled in other down town buildings. 

In fact, the affair promises to be a decided 
success and very helpful in making Kansas 
City lumber conscious. 


* * * 
Prisoners May Be Used in Reforestation 


With a view to improving labor activities of 
State prisoners in New Jersey and at the same 
time assist in the State’s forest conservation 
needs, Frank!in W. Reed, forester of the Na- 
tional association, who is now in the field on 
an industrial forestry survey, will at an early 
date confer with New Jersey officials and sug- 
gest a program for utilizing prison labor in 
the work of reforesting tracts of land now 
available for that purpose. 

Mr. Reed will confer with Col. J. W. Sears, 


time is about thirty minutes. The ramshackle 
old structure is transformed as if by magic 
wand into a charming country home that would 
be a credit alike to town or city. . Indeed, the 
miracle is so striking that the old farmer, 
his wife and children, who had become discon- 
tented and restless and determined to leave 
home for the attractions of the city, decide to 
refuse a substantial offer for the now beauti- 
ful farmstead and to remain in the country. 
A detailed story with striking illustrations 
will appear in the AMERICAN LUMBERMAN in 
an early issue. Meanwhile, bookings for the 
film are being made and copies will be ready 
for distribution within two weeks. The Amer- 
ican Farm Bureau Federation will have twen- 
ty-five copies of the film made and will ar- 
range for its distribution thruout the country. 
* * * 


Turns Down Anti-Shingle Ordinance 
The city authorities of Prescott, Ariz., have 


definitely shelved an anti-shingle ordinance 
proposed for that community. Instead the 
city has adopted the Pacific coast uniform 
building code. An important incident at the 
hearing in Prescott before the city council 
was an admission and a threat made to R. W. 
Smith, of the western division office, by an 
underwriters’ representative, who apparently 
was incensed at the failure of the move to 
put over the anti-shingle ordinance. Immedi- 


Striking Example of Modernizing 


“The most striking example of the results 
of modernizing or remodeling an old home 
came to my attention recently in Richmond, 
Va.,” said John M. Gibbs, manager of the 
trade extension department of the National 
Lumber Manufacturers’ Association. 


A very good friend in Richmond who was 
prospering decided that he would move from 
Church Hill into the West Franklin Street 
district. While Church Hill is an excellent 
neighborhood, he found it possible to give 
his family something better. 


Another man who lived in the Fulton Street 
district at the foot of the hill also found that 
he was financially able to move up into Church 
Hill. He visited my friend with a real estate 
man and dickered for his home. The two 
parties could not agree on the price, and my 
friend announced that he would remodel his 
home and remain there. 


He started in at once. Space was limited. 
He enlisted the services of a competent archi- 
tect and spent not more than $900 in remodel- 
ing and modernizing the old home. The result 
was most pleasing and he and his family were 
quite content to remain on Church Hill indef- 
initely in the new home surroundings. 

The gentleman from Fulton, however, had 
not abandoned. the idea of moving up on 
Chureh Hill. He observed the remodeling 
work and kept in close touch with the results. 
After it was all finished my friend and his 
family had settled back to stay there the 








Kansas City, Mo., Sept. 4.—The week of Sept. 17 
will be Lumber Week in Kansas City, and every 
builder and prospective builder in the city is going 
to have the lumber gospel preached to him or her. 
The Lumber Week plan is being sponsored by the 
Kansas City Hoo-Hoo Club, and the Chamber of 
Commerce is lending a hand by turning over to the 
lumber interests for the week its official publication 
“The Kansas Citian.” The magazine will print noth- 
ing but lumber articles that week, and in addition 
to a copy being sent to every member of the South- 
western Lumbermen’s Association, hundreds of copies 
will be distributed over the country. The editors 


LUMBER WEEK IN KANSAS CITY 


for the edition will be Paul Kendall, of the adver- 
tising department of the Long-Bell Lumber Co.; 
Louis Glazier, of the Dierks Lumber & Coal Co., and 
M. S. Munson, of the Exchange Sawmills Sales Co. 

The salesmen’s meeting of the Southern Pine As- 
sociation will be held during the week and it is ex- 
pected all of the association officials will be here. An- 
other visitor will be Wilson Compton, of the National 
Lumber Manufacturers’ Association, and officials of 
other associations, who will speak before practically 
every civic association here. 

The week’s full program is as yet incomplete, and 
it is probable several other features will be included. 








chairman of the State Industrial Prison Board, 
and others. The reforestation work will be 
better suited to the health and past training 
of many convicts than the road and other 
activities on which prisoners are now engaged. 
At the same time, it will teach many of them 
a calling that they can follow with benefit 
when released from prison. However, legisla- 
tive approval will be necessary if convicts are 
to be used on reforestation work and the 
proper officials and legislators will be con- 
sulted concerning the project. 
* * * 
Many Favorable Comments on Film 

A private showing of the new lumber mod- 
ernizing film “Transformation” at the Depart- 
ment of Agriculture on Saturday brought 
forth many favorable comments on this latest 
effort to visualize the remarkable changes that 
can be made in a more or less dilapidated farm 
house and surroundings by calling upon lum- 
ber for remodeling purposes and using a de- 
gree of intelligence with its application. 

The film is in two reels and the running 


ately following the rejection of the proposal . 


this representative told Mr. Smith that anti- 
shingle legislation would be proposed in every 
city possible, and that the underwriters intend 
to fight the lumber interests to the last ditch 
on this question. 


Prior to and during the city council hearing 
there was abundant evidence that the under- 
writers’ representative had laid considerable 
ground work toward the enactment of the 
proposed ordinance. The city fire chief, on 
the surface at least, had made the proposal. 
It followed in form the code of the National 
Board of Fire Underwriters. 


Mr. Smith went to Prescott at the request 
of R. V. Baker, secretary of the Lumbermen’s 
Club of Arizona. He discussed the anti-shingle 
ordinance with members of the city council 
and submitted the Pacific coast code for their 
consideration. After a thorough explanation 
of factors involved in code legislation the 
Pacific coast uniform building code wa. sub- 
stituted by the council for the proposed anti- 
shingle ordinance. 


Fulton man returned with his real estate 
friend. He was so charmed with the place 
that he offered my friend an advance of $1,700 
over the price bid in the first instance. 


My friend promptly agreed to accept the 
new offer and to vacate the premises within 
a stipulated time. He moved over into the 
West Franklin Street district with a clear 
profit of $800 or more and everybody was 
satisfied and happy. The Fulton Street man 
moved up on Church Hill, delighted with the 
modernized home and is even more pleased 
since his family moved into it than when he 
offered the price at which my friend sold. 


This is one of many illustrations of the 
value of modernizing that are discovered from 
time to time as the work of the Home Mod- 
ernizing Bureau spreads to different sections 
of the country. It impressed Mr. Gibbs par- 
ticularly because a close friend happened to 
be immediately involved and for a very modest 
outlay and with only limited space to work 
on did a most creditable job of making an 
old home which he had outgrown into a new 
one of which he and his family might well 
be proud. 
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“Too much emphasis can not be placed on 
the value of remodeling and modernizing,” 
said Mr. Gibbs. “When intelligence and care 
are used the cost often is found to be sur- 
prisingly small in view of the results ob- 
tained. The economy of modernizing is 
quickly realized. The psychological effect on 
the owner, his family and friends is of great 
value to them. The added value to the prop- 
erty frequently is so much greater than the 
actual financial outlay as to be really surpris 
ing. 


Poor Barns Very Costly to Farmers 

lKarmers in some Texas counties who sold 
their surplus corn at 60 cents a bushel are 
now paying $1.25 to $1.50 for the same prod- 
uct. For example, in Limestone County the 
farmers raised sufficient corn and grain sor- 
ghums to have a surplus after feeding extra 
cattle. However, because of poor barns rats 
and weevil were fed instead of cattle and 
farmers with animals on their hands must go 
into the market and pay the increased prices 
which corn is now bringing. 

The Texas Agricultural and Mechanical 
College, supported by local chambers of com- 
merce, lumber dealers and other interested 
persons, is conducting a campaign of educa- 
tion with a view to improving old barns to 
keep out rodents and 
weevil and urging the 


everything to the lumbermen in the sale of 
their product. Possibly you should be in- 
formed as to the scale of this plant and what 
it means not only to us, but to the lumber 
business in promoting mill construction. 


* * * 


Wood Signs, Posts and Markers Popular 


All signs, posts and markers up to 24 
inches square used by the Washington State 
Automobile Association are made of wood. 
Their reasons for preferring this material are 
that the first cost is less, they are lighter and 
cheaper to place and wood markers can be 
made and repaired in their own shops. So far 
as breaking and other troubles are concerned. 
the Washington association can see no advan- 





tage in metal over wood. However, where a 
city or county wants to use metal signs the 
association carries them in stock and _ sells 
them as jobbers, while at the same time refys- 
ing to use them. 

This association standardizes on 5x5-inch 
cedar posts. No preservative treatment is 
used, but a priming coat of paint is given the 
posts in the shops and one coat of white after 
being set. Formerly gasoline was used in the 
paint to produce a good stenciling surface, but 
it was found this caused dusting or chalking 
and required more frequent painting. The as- 
sociation is now experimenting with a cellulose 
lacquer containing a high percentage of ni- 
trated cotton, and satisfactory results are indi- 
cated. 


Economy of Pile Trestle Bridge Job 


WasuHincton, D. C., Sept. 4.—State and 
highway engineers and officials confronted with 
problems of bridge construction will find a 
good example of economy in the work done 
by a Georgia road contractor who, with an 
average daily force of but two skilled workers 
and ten laborers, set something of a record in 


steam hoist and a 2,000-pound drop hammer, 
all parts and fittings being made to the con- 
tractor’s own design by his crew. The rig was 
movable longitudinally and transversely with 
the roadway on a cradle of 8-inch pipe rollers 
which carried the driver from bent to bent 
outside the line of piling. 

The wooden rig em- 





advisability of erect- 
ing new barns where 
present structures are 
too far gone to make 
improvement feasible. 

For example, 
County Agent P. G. 
Haines is telling ev- 
ery farmer in Lime- 
stone County that last 
year’s loss—estimated 
at $500,000 — shows 
that new barns or re- 
modeled barns will 


virtually pay for 
themselves in one 
year. In the first 


place, farmers are 
urged to use a good 
quality of matched 
lumber—shiplap— for 
bins. Other directions 
follow closely the di- 
rections given in the 
booklet, “The Use of 
Lumber on _ the 
Farm,” recently  is- 
sued by the National 
Lumber Manufac- 
turers’ Association 
and now in great de- 
mand. The National 
association’s booklet 
and the services of 
the Dallas office are 
being made available 
in the campaign of the State college for bet- 
ter farms. 
« K ¥ 


Field Work Helps Lumber Retailers 


The Julius Seidel Lumber Co., of St. Louis, 
Mo., has just written Burdett Green, of the 
Central Western office of the N. L. M. A,, 
complimenting him on his field work and fol- 
low-up in connection with the building of the 
Wood River (Ill.) plant of the International 
Shoe Co. Mr. Green stopped off at Wood 
River recently to inspect this example of mill 
construction and the wolmanized treatment of 
lumber sold by the Seidel company. While 
there he took several photographs suitable for 
advertising purposes and sent them to Julius 
Seidel. In acknowledging receipt, Mr. Seidel 
said : 

Mighty glad to have your letter and notice 
the interest that you took in looking up the 
Wood River plant of the International Shoe 
Company. We notice that you have got your 
eyes open in making a research of things 
worth while and which, if persisted in, means 





ployed for handling 
and placing timbers 
was also an improvi- 
sation of the contrac- 
tor and consisted of a 
1-ton A frame derrick 
on three 4-inch pipe 
rollers, a 24-foot boom, 
and a Fordson tractor 
as power. The trac- 
tor was mounted on 
the derrick frame, a 
rear wheel being re- 
moved and fitted with 
a drum. The contrac- 
tor believes that, con 
sidering the size and 
weight of the timbers, 














How the convenience of fabricating wood played an important part in reducing costs of con- 
structing 1,280-foot pile trestle type of bridge in Jenkins County, Georgia. 


en rig for driving piling. 2—Wooden rig for hindling and placing timbers. 3—View of prac- 


tically completed bridge. 


the construction of a 1,280-foot pile trestle 
type cypress bridge at a total cost of but 
$38,265.73, and with an average operating ex- 
pense of but $40 a day. 

The new bridge, according to a report ap- 
pearing in the July issue of Contractors and 
Engineers Monthly, forms part of the Millen- 
Statesboro highway about two miles from Mil- 
len, Jenkins County, Georgia, where the road 
crosses the Ogeechee River and swamp. It re- 
places a narrow causeway connected with a 
series of small lagoon bridges, which were so 
inundated during freshets as to make travel 
uncertain. 

The ease and speed with which the contrac- 
tor was able to rig for himself the special ap- 
paratus necessary for handling the piles and 
bridge timbers point to an economy factor in 
tiniber bridges which runs a strong second to 
the low cost of the building material itself. 

The convenience of fabricating wood played 
an important part in the savings effected. A 
wooden rig was improvised for driving piling 
from the ground comprising a double-drum 


he was able to handle 
them at an unusually 
low figure. 

A small air com- 
pressor driven by a 
Fordson tractor was 
used for boring holes 
and driving nails. The 
boring was especially 
economical. A Ford- 
son was converted into 
a road roller for sur- 
facing the bridge mat 
by removing the rear 
wheels and fitting on 
concrete drums. The 
cost of converting the 
tractor into a roller 
was $25. 

The only other equipment required for the 
entire job was a 1-ton truck and a small ce- 
ment mixer—usual equipment for the average 
road builder. 





1—Improvised wood- 


A CERTAIN retail concern (not lumber) 
found that a slight change in the form of the 
question asked customers when making pur- 
chases, resulted in a big increase in proportion 
of cash sales. Formerly clerks asked the cus- 
tomer “Shall we charge it?” or “Do you have 
an account here?” whereas they are now in- 
structed to say “Will you pay for this?” There 
is a suggestion in this for the lumber dealer. 
It is poor psychology to give the customer the 
impression that spot cash is not expected. 
Often a customer who would hesitate to ask 
outright for credit, or to open an account, will 
quickly seize upon any opening along that line 
that may be given him, feeling that if he can 
readily get credit, he will use his ready money 
for something else. 
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Enlightens Press on Real Forest Conservation 


Hoo-Hoo Takes Issue With Newspaper on Editorial Urging Substitutes 
for Wood, Presenting Facts as They Are 


Sr. Louis, Mo., Sept. 4.—Henry R. Isher- 
wood, secretary-treasurer of the Concate- 
nated Order of Hoo-Hoo, has taken the St. 
Louis Globe-Democrat, this city’s only morn- 
ing newspaper, to task for an editorial headed 
“Substitutes for Wood,” wherein that paper 
declared “there should be carried on a cam- 
paign for stimulation of the use of other ma- 
terials than wood, wherever possible.” 

The editorial follows: 


SUBSTITUTES FOR WOOD 


For years warnings of the rapid disappear- 
ance of our trees and the results that must 
follow have been given in lectures, press arti- 
eles and official reports, and the movement 
to check waste and promote restoration of 
growth has made considerable progress. We 
have forest reserves wherever there is tim- 
bered Federal land, and we watch for and 
fight fires that annually destroy millions of 
dollars of timber. 

We have carried on campaigns to promote 
the planting of denuded areas for the grow- 
ing of new forests and we annually observe 
a forest preservation week and a tree plant- 
ing week. Despite all this, the amount of 
timber cut each year far exceeds any new 
growth resulting from planting, while the 
waste in cutting and handling is still very 
great. We have somewhat retarded the day 
of complete exhaustion of our commercial 
timber, but we have not averted it. 

In view of this long and vigorous educa- 
tional campaign for the conservation of the 
forests for future use and for topographical 
benefit, it seems somewhat strange to find an 
organized movement on the part of lumber- 
men, meeting in Tacoma recently, to stimu- 
late the consumption of lumber and discour- 
age the use of all substitutes, such as metal, 
conerete ete. We have such slogans as “Use 
More Fruit,” “Bread Is Your Best Friend,” 
and others intended to increase the use of 
things produced by human labor and the con- 
sumption of which adds to the general pros- 
perity, if not to health. But all those things 
may be produced in abundance and there is 
more danger of an oversupply than a short- 
age. 

That is not true of our timber. It takes a 
long time to grow a tree to merchantable 
size. In the cutting and shaping and han- 
dling of timber there is work for- many 
people, to be sure, and from that point of 
view stimulation of the use of wood would 
seem to be desirable. What is not desirable 
is too rapid a consumption of our forests and 
denudation of our hills of their clothing of 
timber. - 

As a matter of great national interest as 
distinguished from individual interests, there 
should be carried on a campaign for stimu- 
lation of the use of other materials than 
wood wherever possible, instead of a move- 
ment to discourage it. There is always a 
clash when private interests do not run paral- 
lel with the common welfare. That is the 
case in the matter of promoting the conserva- 
tion or the exhaustion of our great wealth 
of timber. We need it for other benefits it 
bestows upon us as well as for lumber. If 
there were such reforestation as would re- 
store the supply of trees for lumber purposes 
and at the same time keep our hills covered 
for the prevention of floods and the preserva- 
tion of water in the streams in the summer- 
time, expansion of the use of wood for all 
purposes would be desirable wherever wood 
is the best thing to use. 

But right there exists a wide gap that 
should not be widened. 


Mr. Isherwood’s Answer 


In his letter, addressed to the editorial 
director of the Globe-Democrat, Mr. Isher- 
wood said: ’ 

Our faith in the Globe-Democrat 48 an en- 
lightened interpreter of natignal problems 
certainly received a jolt in the midriff when 
we read your editorial, “Substitutes fo! 


Wood,” in your issue of Sunday, Aug. 26. 

Were we not aware of the Globe-Demo- 
crat’s inherent fairness and its friendly at- 
titude of the past toward the lumber indus- 
try, we should think that you had bartered 
your editorial independence to further the 
interests of certain groups whose only inter- 
est in forest conservation is to widen the 
market for their products at the expense of 
lumber. 

However, we are not unduly critical when 
we say that the Globe-Democrat has done— 
through a misconception of the facts that ig 
quite common among newspaper editorial 
writers—a serious injustice to one of the 
most important industries. 

In the first place, the danger of a shortage 
of timber in the United States is not so im- 
minent as your editorial implies. There is 


‘ abundant standing timber for many years‘ 


consumption, and with reasonable fire pro- 
tection and intelligent replanting, we will 
have a perpetual supply. 

You refer to the “long and vigorous edu- 
cational campaign for the conservation of 
the forests,” but you neglect to state that 
the lumber industry is most prominent in this 
campaign. You leave the impression that the 
lumbermen are cutting down and that some 
other public-spirited organizations or persons 
are trying to build up. 

The “Friends of the Forests,” an educa- 
tional movement which has done more than 
any other to create public interest in forest 
conservation, was originated and sponsored 
by the Concatenated Order of Hoo-Hoo, which 
is an organization of lumbermen only, and is 
participated in by the National Lumber Man- 
ufacturers’ Association, the organization 
whose action at Tacoma drew your editorial 
eriticism. Furthermore, our forestry work is 
endorsed by the United States Forest Service. 


Editorial Writers Not Informed 


You do the lumber industry the further in- 
justice—which also is common where edi- 
torials are written from incomplete informa- 
tion—of implying that the lumbermen alone 
are responsible for the present condition of 
forest depletion. Permit me to point out that 
lumber is not the principal part of the forest 
removal. 

Here are the causes of forest removal, given 
by the Forest Service, Department of Agri- 
culture, Bulletin No. 21: 


Percent of 
Total 
I I iro Dare doce otc bbe enone 38.33 
RE Pe Te EEE TE Oe a 33.31 
Pe TI oo on onc cc cewcinenn ge 7.26 
I Oe Ee ee 3:39 
yo. Se ere er ea eras 2.36 
I iD aed ea 1.80 
CII o's x6. o 60 08:0 er 1.27 
Other purposes, including logs and 
hewed timbers exported .......... 2.87 
ee |” ay ee 4.36 
Destroyed by insects, disease, wind- 
DE chy sak: oa ands ae ee een eee 5.25 


You speak of the topographical benefit of 
trees and we agree with you that they not 
only add beauty, but are absolutely indis- 
pensable. But would you say that we should 
let mature trees stand until they decay and 
fall? If not, what else could we do better 
to utilize them than to convert them into a 
construction material whose cheapness and 
abundance have been the very foundation of 
the industry of this country and the one 
source of home ownership to the man of 
small or moderate income? 

The author of your editorial certainly as- 
sumed a great deal when he said that the 
meeting at Tacoma was “to stimulate the 
consumption of lumber and discourage the 
use of all substitutes, such as metal, con- 
crete ete.” Nothing could be further from 
the truth for, while the meeting was to 
stimulate the use of lumber where lumber ts 
an equal or superior material, the purpose was 
not to discourage the use of other materials. 

Your editorial writer evidently failed to 


include in his reckoning the fact that 80 per- 
cent of the people of this country live in 
frame houses and that in towns and rural 
communities lumber is an indispensable ma- 
terial, and the only one for general use that 
is within the means of the small town resi- 
dent and the farmer, both as to initial cost 
and expense of converting into construction. 

He further failed to offer a constructive 
suggestion as to how lumber is to be re- 
Placed. You can count on the fingers of one 
hand the successful substitutes for lumber, 
although scientists have tried for many years 
and are trying today to develop such mate- 
rials. Steel and other metals certainly can 
not be offered as permanent substitutes for 
lumber, for the ores from which metals are 
made are limited, whereas timber can be re- 
produced as a crop, just as wheat or corn. 

We have never read a newspaper editorial 
suggesting prohibition of the automobile, yet 
the oil required for its operation can not be 
reproduced as can timber. Nor have we ever 
heard you advocate the development of a fuel 
to replace coal as a means of averting the 
depletion of the coal supply, which is a na- 
tural bounty. Lead, silver and all of the 
other ores come in the same group—all of 
them might be completely used and nothing 
has been devised to reproduce them. 

Many manufacturers, who are members of 
the lumber organization which met at Ta- 
coma, have long since taken steps to put 
their timber lands on a perpetual yield basts. 
Several of.the largest lumber companies in 
the country have reforestation projects of 
millions and millions of acres—many of them 
conducted in the face of discouraging taxa- 
tion measures. 

Just to the south of us, in Arkansas, suffi- 
cient interest in forestry has been created to 
cause the establishment of a national forest. 
One of the larger lumber companies, favored 
by a timber-minded State government, has a 
large area of land under intelligent develop- 
ment. The whole State appreciates its trees 
and the importance of the lumber industry 
to its economic welfare. 


An Opportunity to Do Good Work 


How about right here in your own State— 
where the editorial guns of the newspaper of 
the “49th State” should be doing their best 
work? We have eleven million acres of land 
suitable almost exclusively for the growing 
of timber. We have no national forest and 
any attempt to attract one will be met by 
resistance from certain quarters. We have 
no forest fire policy. Only recently we were 
successful in establishing a State forestry 
department, which is unable to function to 
any great extent because of lack of funds. 

You can perform a real service by a spirit 
of co-operation to bring Missouri out of its 
forest lethargy. Let the Ozark Hills that are 
barren and those clothed in rotten, tottering, 
useless white oaks, be converted into pro- 
ducers of timber, into green woods, into en- 
joyable recreation places. 

If you want the lumber industry to grow 
timber, use your influence to help put on the 
statute books taxation laws that will assess 
timber lands on the basis of their yield. No 
sane business man is going to put his money 
into timber raising when the State virtually 
confiscates his land and his product by tax- 
ing him every year just as it taxes the farmer 
whose land produces a paying crop each year. 

Missouri is one of the most backward 
States in the Union insofar as forestry is 
concerned. And it won’t wake up until the 
newspapers as a whole undertake the edu- 
cational work to arouse public interest and 
to bring about taxation measures that will 
encourage the lumber manufacturer and tim- 
ber investor to risk his money in timber 
production. 

More than 500 lumbermen of this district 
are members of this order, whose interna- 
tional headquarters is located here. We have 
more than 12,000 members throughout the 


(Continued on page 65) 
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This and That About Modern Lumber Retailing 


The Realm Takes a Look at Small Orders, Selling Methods, Crooked Practices, 
Market Divisions, W ell-Kept Yards and Fences 


Some one who knew his onions, also his 
lumber, lath and shingles, warned a corre- 
spondent not to high hat the small things 
in life. 

This department wishes it had kept a 
record of the dealers who have said their 
real profits have come from the little sales 
they used to think were nuisances. Time 
was when such a thing as a door step just 
made them tired. But within the last week 
or two we listened while the head of a big 
lumber corporation, a man whose earnings 
get him a lot of attention from the income 
tax collector, spent twenty minutes at the 
‘phone getting the exact desires and specifi- 
cations for a couple of steps for a cottage 
kitchen door. It was a woman with whom 
he was talking, and she of course had to 
run out and make several measurements. 

“How can you afford to do it?” we asked, 
just to see what he’d answer. 


“We Make Money on Small Orders” 


“Don’t make any mistake,” he said, “about 
these little orders. We make money on 
them. If it wasn’t for the aggregate of the 
small-market sales we've built up I’m not 
sure we'd even be in business. 

“Last winter I talked with a fellow who 
is successful in handling men. Like all 
questionnaire hounds, I asked him how he 
did it. ‘Well,’ he says, ‘there isn’t any exact 
set of rules. 3ut I’ve made it a sort of 
practice to treat these boys as though I 
expected to work for them in five or ten 
years. The funny part of it is that several 
of my old employees have gone ahead and 
now outrank me in this corporation. I 
treated them squarely when they worked 
for me; didn’t let them off from any duties 








service and the kinds of goods they offer. 
Notice the centralization of control that is 
going on. You people had a story about a 
big furniture store going into the house- 
building business so as to sell more furni- 
ture. That’s evidence of several of these 
changes. But the whole thing indicates to 
me that we can’t afford to overlook any- 
thing that will enlarge our volume, provided 








——————————— 


A side yard fence of simple construction 


always it carries its fair net profit, and that 
will give us a service claim on the loyalty 
of our community. No sir. If a boy comes 
in here to buy wood to make a kite, I'll 
send the person who Knows most about 
kites to sell it to him. We’re the kite and 
the back-step and the hog-trough experts 
of this communityi We're also the house 
and barn experts. It remains to be seen 
which field of expertness is going to be 
worth most to us, but while I can prevent 





The highway “fence of safety” 


but saw that they had a chance and a 
square deal. They’re doing the same things 
for me.’ 


“We go on the principle that the little 
buyer will sometime become a big buyer. 
But that’s only part of the story. We treat 
the little buyer squarely because his trade 
makes up the important part of our busi- 
ness. Just take a look at the changes in 
business. See the chain stores multiplying 
and see them increasing the volume of the 


it we’re not going to slip on any of them.” 
* * 7 


This reminds us, for some contrasting 
reason we'll not take the trouble to think 
up, of another yard. We went into the little 
office and found no one there. We waited 
around for fifteen minutes. A farmer drove 
up, hurried in and tried to buy a sash of 
us. We told him we were sure the place 
had just what he wanted but that we were 
a stranger and had no authority to make a 


sale. He went out into the yard, looked all 
through the place, came back unsuccessful 
and muttering. We asked what size he 
wanted, hunted around and eventually found 
a dirty sash of the right kind that the cus. 
tomer looked at in distaste but said would 
do. Then we halted a passerby and in- 
quired the whereabouts of the manager. 


Hunting Up the Retailer to Make a Sale 


Where do you suppose we found him? 
In the shade of a building on a vacant lot 
in the next block, pitching horseshoes! 
Rather reluctantly he stopped long enough 
to name a price, couldn’t make change and 
picked up his horseshoes. We made the 
change, the farmer took his window, and 
the manager went on with his game. “The 
next time I want to buy lumber,” the cus- 
tomer said as he climbed into his car, “T’ll 
look for a lumber dealer.” 

* * + 


“You had something in your department 
about crooked practices,” said a successful 
dealer; “something along the line of bidding 
on an incomplete bill at close prices and 
then getting all the profit on the necessary 
extras. 

“I can tell you another one that has been 
pulled on me a few times; one that an 
honest dealer needs to watch for when price 
fights get warm 


Team Work in Crooked Practices 


“It’s done with the help of a willing con- 
tractor. This contractor makes out the 
lumber bill but adds about 20 percent to 
some of the bulky items. Suppose he wants, 
say, 4,000 feet of shiplap. He enters it as 
5,000 feet. Then he informs the dealer who 


Aiiei 
344444 





A filling station fence 


is in collusion with him just which these 
swollen items are and how much he is going 
to need. The dealer makes his bid, and he 
puts down the 5,000 feet at the price he’s 
willing to take for 4,000 and so on. Unless 
the competing dealers are pretty wise they'll 
of course take the bill to mean what it says 
and bid accordingly. Their estimates are 
high, and the selected dealer gets the job. 

“He then delivers only the stuff needed; 
and not one owner out of a hundred will 
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~~ 
check the material actually sent him to see 
if he got it all. The 4,000 feet used is as- 
sumed to be 5,000 and so on. 

“We long ago got wise to this little game, 
and in suspicious cases we ask the owner 
for the plans and take the material bill off 
for ourselves. A man can't always catch it, 
at that; say in remodeling jobs. How many 
owners are going to figure the feet in 19 
pieces of 2 by 4-12’s to be sure that the foot- 
age claimed is there? 

“A corkscrew is the straightest line be- 
tween a bootlegger and a jag; and I sup- 
pose if a person is going to be crooked he 
might as well be it one way as another. 
But if a dealer is straight and doesn’t want 
to be imposed upon by those who resemble 





Picturesque fence built for Robert and Stanley Talbott, landscap: 


rather immaterial whether the delivery is 
long or short. It is covered in either case. 
Sales go hfther and yon. Competing yards 
send deliveries past his place of business, 
and he sends deliveries past their places of 
business. There is no feeling of hurt pride 
if a man doesn’t sell all the jobs in a rough 
circle around his own office. 

Under such conditions, too, there is lfkely 
to be some specialization in kinds of sales 
or in materials carried. One yard, say, has 
services and knowledge of unusual value 
in the erection of bungalows, that Abie’s 
Irish Rose of the construction field, An- 
other does unusually well with farm build- 
ings or industrial sales or large city build- 
ings. Such yards usually have close rela- 








architects, by carpenters who thought the idea was all wrong 


the corkscrew, he ought to be wise to some 
of these little ways and means.” 
* ” a‘ 


Marketing methods naturally enough fol- 
low a sort of commercial geography. 
Usually these methods are soundly founded 
upon local needs and local conditions. 

This department guesses that in some 
States the proposal to disregard territorial 
divisions in making sales would start 90 
percent of the dealers to whetting their 
scalping knives and looking for their reddest 
war paint. But in other States such a pro- 
posal would be met by a look of puzzleti 
indifference; much as though it had been 
suggested that houses be framed with nails 
instead of wooden pegs. In some places 
this question is as live as prohibition; and 
in others it is as dead as the Missouri 
Compromise. 


Territorial Division Depends Upon the 
Territory 


It doesn’t make much practical difference 
in the net results whether a person thinks 
the territorial division idea is commercially 
sound or not. Where it is, it is: and there 
it'll stick until the factors creating it 
change. Where it isn’t, there it will not 
be found until these factors make their 
appearance. 

A dealer, speaking about this sales divi- 
sion idea, said he believed it was liveliest 
in those places where universal delivery 
either has not arrived or is not yet taken 
for granted. If a dealer knows without 
asking that his customer wants all the stuff 
delivered on the job, the item of delivery 
and its cost must be taken into careful 
account. He figures this delivery cost on 
a reasonably accurate sliding scale, and this 
sum is entered as part of the price. It 
may be entered as a separate item or it may 
not; but it’s there. In that event it is 


tions with specializing contractors. Indeed, 
all sorts of considerations enter in. A num- 
ber of dealers of our acquaintance have de- 
veloped sources of capital for financing 
certain types of buildings. 

There is no reason for trying to change 
this matter of territorial divisions one way 
or the other. If it exists and for sound 
reasons, why try to destroy it? If it does 
not, due to the absence of these conditions, 
why try to introduce it? However, it may 
be said that where it exists and changing 
factors are shaking its hold, there is a place 
in grave need of practical and accurate cost 
knowledge. If the market is wide open, 
new competition enters; .and without cost 
knowledge somebody will find ‘too late that 
he has been selling at below actual cost. 


A Time to Consider Economic and Sales 
Factors 


This is a good time for those States which 
still follow the division idea to think over 
the economic factors involved in it. Some 
of these new elements that are crashing the 
gates of lumber retailing, the furniture 
stores and the like, are going to pay.less: 
than no attention to sales allotment by 
territory. For them, it will not be a re- 
straining force. Perhaps dealers can con- 
serve their strength for meeting this new 
competition by sticking each to his own 
designated garden. But now is the time to 
look over the business organization in all 
its details, to be sure they are efficient. 
It seems that not much longer, in some 
places, are we to be allowed to fix these 
matters up with other lumbermen who are 
working along lines identical with our own. 
Reduced leakage, services to fit needs and 
accurately known costs are high trumps in 


the game. 
ea Y * 


Another factor that seems to run some- 





what according to geography is the géneral 
appearance of lumber yards. During the 
last year or two we have been noticing that 
as a general proposition if there are any 
well-kept yards in a county there are a lot 
of them. This is subject to many excep- 
tions, of course; but time after time we 
have gone into thrifty towns and small 
cities where we knew there was extensive 
building of homes and found every yard to 
be anything but a show place. Some of our 
retailing friends who pride themselves upon 
the appearance of their own yards have 
been deceived while traveling in distant 
places into thinking that the yards they 
saw could not possibly be selling the nice 
houses being built near by. They asked if 








The rail fence of the pioneer. 


Probably the most useful of all his- 
toric wooden fences 


mail-order men or yards from neighboring 
cities were doing the business. 

It doesn’t follow, of course, that a yard 
has to be painted and papered, washed and 
brushed, to do -a large and profitable busi- 
ness. It’s a matter of custom. 


The Value of Appearances Depends 
Upon Sales Habits 


Where all the yards have a very work- 
aday appearance, the chances are that most 
sales are made away from the yard. They 
are made by contractors or salesmen. Even 
this doesn’t always hold. Customers some- 
times never think that there is any neces- 
sary connection between an architecturally 
pleasing lumber office and the capacity to 
furnish the material for an architecturally 
pleasing house. Perhaps there isn’t any 
connection; or if there is, perhaps it is 
remote and of low potentiality. 

Naturally this department likes attractive 
yards. Those dealers who have them say 
they buck up the force, save materials that 
get lost and broken in a slipshod yard, and 
have atleast some influence upon the 
publie, ~~ 

But we're not going to get pontifical 
about it. We've seen too many profitable 
retail businesses housed in old ice houses 
with swaying roofs and splinterede Signe 
to make the mistake of judging ‘sefvite 
and earning power solely by appearances. 

None the less, it seems likely that even 
in those places where up to the present 
the customers have seldom visited the 
yard and have seemed to care nothing 
about its appearance, there will be a 
change toward better premises. Already 
we have learned of the whispering. cam- 
paigns of the local agents of our alien 
competitors: “Look at that old dump. 
Now, really, do you want to leave your 


(Continued on page 54) 
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Office building of the San Diego Lumber Co. 












SAN DIEG 


Warchouse of the San Diego Lumber Co. 


6 LUMBER CO: 


An Up-to-date California Lumber Store 


San Dteco, CAuir., Sept. 1—The San Diego 
Lumber Co. is not only one of the oldest but, 
as to physical equipment and personnel, one of 


the best set-up in the 
state. This well-known 


concern, with. office, 


yard and wharf at 
the foot of Sixt 
Street, was founded 


in 1869, and has been 
in continuous opera- 
tion at the same loca- 
tion ever since. 

The accompanying 
illustrations will give 
some idea of its 
equipment and facili- 
The total yard 
space occupied covers 
about 100,000 square 
feet, apportioned as 
follows: warehouse 
space, 15,000 square 
feet; piling space and 
alleys, 80,000 square 
feet; office and ship- 
ping department, 5,000 
square feet. 

The San y 
Lumber Co. does a 
general wholesale and 
retail business, carry- 
ing a stock of ap 
proximately two and 
one-half million feet 
of rough and finished 
lumber. The company 
also handles wall 


ties. 


Diego 


boards, roofing and building 


ers’ hardware. 
The San Diego 


Lumber Co. 


paper 


and 


+ oe 
in Cen 
: Samy 


Note the A-shaped fram 


build 


is headed, as 


president, by W. W. Carson, of the Dolbeer 
& Carson Lumber Co., San Francisco, manu- 
facturer of redwood, with mill at Eureka; the 


of 





ew 


vice-president and general manager is Albert 








The well arranged and modernly equipped office 


and the San 


A. Frost, who also is connected with the Frost 


Hardwood Lumber Co. Diego 


ae 


Planing Mill of this city; the secretary and 
treasurer is William G. Mugan, who also 3s 
secretary and treasurer of the Dolbeer & Car 


e partitions against which the lumber is leaned 





_of the 


son Lumber Co. 

The attractive and 
substantial appearance 
buildings is 
impressed upon the 
visitor or passerby, 
Of special interest to 
retail lumbermen is 
the big warehouse, 
which is designed for 
convenience and effi- 
ciency, very substan- 
tially built, and 
floored throughout 
with concrete. The 
arrangement of _ the 
bins for end-piling of 
finish lumber is worth 
careful notice. The 
spaces, as will be ob- 
served, are separated 
by partitions, or 
frames, shaped like a 


very narrow, elon- 
gated “A’’; in other 
words, forming an 
acute angle, against 
the sloping sides of 
which the lumber 1s 
stood on end, the 


slope being just sufi- 
cient to afford secur: 
support for the lum- 
ber, which is stood 
between horizontal 


arms of wood, in pairs, firmly nailed or bolted 
to the uprights. 8 
of the frame or partition is not wasted, but 


The space within the angle 





The stock of builders’ hardware is well displayed 
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ni aa 
by means of supports placed at proper inter- 


vals is utilized for storing various items of 


ish. : a ; 
<2 well-equipped office is manned by a 
force of nine employees, while the shipping 


department keeps eleven persons busy, and the 
lumber graders and the yard crew total twelve 
more. In addition to these, five persons, in- 
cluding the managers, are employed at the 
two branch yards, one of which is at 3458 


Adams Avenue, San Diego, and the otner at 
6357 Imperial Avenue, Encanto. These yards 
carry small stocks which help to serve the 
customers of the company who are building in 
their localities. 


Placing Displays With Regard to Optical Focus 


Easy Visualization of Departments and Merchandise 1s Potent Sales 
Aid—Right of Center Is Favored Position 


Since modern retail merchandising methods 
are extensively invading the lumber industry 
and lumber dealers are adopting window dis- 
plays, color, illumination and other attributes 
of salesmanship, it is not to be unexpected that 
dealers should give consideration to the strate- 
gic location of their stocks and displays of 
building materials, paints and hardware in ref- 
erence to the visual impression they may make 
upon visitors entering the office or sales room. 

Asuming that the lumber yard of average 
size has its sales room and offices in the same 
section of the establishment, the King Lumber 
Co., of Greeley, Colo., may be taken as an ex- 
ample of arrangements which assist visual sales- 
manship—or display salesmanship, as one may 
term it—which leads to the consummation of a 
sale through the “suggestion” appeal of the 
item, by placing it where the visitor must see 
it, even though bound on another mission. 

The entrance to the offices and sales room of 
the company is directly in the 
center of the building front. As- 
sume that the visitor enters the 
room with his nose pointing along 
a line at exact right angles to the 
building front, and further suppose 
that his line of vision, as he enters 
the place, is likewise at right angtes 
to the building front. What, then, 
does he see? 

If he does not permit his eyes 
to wander to the left or to the 
right, he sees, directly in front of 
him, a sales counter, set back ten 
feet from the door. Behind the 
counter are flat top desks and still 
further are the tall desks of the 
book-keeping department. 

However, the average person 
does not come in with his eyes 
straight ahead. It 





FARDWARE —TOOLS 
= 





likely that the visitor’s glance will 





be to the right of center, and he | wees 


will see the merchandise or furni- 
ture and fixtures to the right sooner 
than he will those directly in front 








is more than | 


is unnecessary to display the nails attractively 
to sell them; they were sold before the car- 
penter entered the office. However, he might see 
the display of paint on the shelves to the right 
of him and be reminded that he should buy 
some paint for this job or for some other that 
he has on hand. So the display of paint may 
serve to make two sales instead of one. 

It is natural for visitors to turn to their right 
when entering a sales room, where the door is 
in the center. Every lumber business has 
certain regular customers who have been in so 
many times that they know the location of the 
merchandise they ‘desire and therefore, unless 
otherwise impelled, will walk straight to the 
location of the goods they wish to purchase. 
This is particularly true of carpenters and con- 
tractors. Except for ordering bills of lumber, 
which they naturally will do at the counter, 
they most frequently visit the hardware depart- 
ment. If the carpenter knows that such mer- 




















| 


c ardor 


the front right corner, which is behind the visi- 
tor’s angle of vision when he comes straight 
into the store and looks straight ahead. 

The company does a coal business, as well as 
a lumber business. A brother, Neil M. King, 
has charge of the coal department, as well as 
of the paint and hardware sections. His desk 
is situated in the front right corner of the office 
and sales room. The visitor’s angle of view is 
120 degrees, as indicated by the accompanying 
sketch. The visitor who comes in looking 
straight ahead visualizes no objects sixty degrees 
on each side of the center line. The coal de- 
partment desk would be outside this angle of 
view if the visitor did not instinctively switch 
his glance to the right, which brings the coal 
department into his angle of vision. The action 
element, as provided by the movements of some- 
one seated at the desk, further incline the visi- 
tor to the right, and eight out of ten strangers 
who come into the place to consult the lumber 
department, which is located di- 
rectly in front of the door, will go 
to the coal department for informa- 
tion. 

Thus it is a safe rule to place 
the merchandise which if displayed 
might suggest its need to the visi- 
tor, to the right, and the staple 
merchandise-——that which does not 
need or does not -lend itself read- 
ily to suggestive salesmanship, to 
the left. 

Visitors may be diverted to the 
left, however, by placing some at- 
tention-attracting object there. 
« This may be something with ac- 
tion, or the result may be accom- 
plished by using contrasting colors ; 
for, while the visitor’s angle of vis- 
ion is 120 degrees, only that item 
directly in front of him is in per- 
fect focus. The objects on the side 
are out of focus, but sufficiently 
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of him. His initial glance may be 
straight ahead, but only momen- 
tarily, then his glance will turn to 
the right, and the visitor is inclined 
to walk to the right and down the 
right hand side of the sales room 
more than he is inclined to walk 
straight ahead—which in this case 
would not permit him much prog- 
ress—or to the left. 

This being true, it is well for the 
lumber dealer to put merchandise 
which through display may suggest 
purchase, on the right hand side of 
the incoming visitor. Merchandise 
which is not so well adapted to 
suggestive salesmanship should be 
placed on the left. This is exactly the way the 
stock is arranged in the King company’s sales 
room. The paint department is on the right 
and the line of builders’ hardware is carried 
and displayed on the left. 

The average person who comes into a lumber 
company’s sales room comes for a definite pur- 
pose, generally the purchase .of lumber, and 
perhaps the hardware to use with it. The aver- 
age person does not come in for paint alone. 

Assume that a carpenter comes in for some 
nails. He knows exactly what he wants, so it 


. 
. 


The arrow pointing to 
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discernible to draw the straight line 
of vision to them if there is action 
or contrasting color. For instance, 











in focus. 


come into his line of vision 


chandise“is on the left hand side of the store, 
he will go there immediately and thus leay¢ the 
right hand aisle open for those less accustomed 
to the store and its stocks. ” 
That it is a!most instinct for visitors to turn 
to the ight.is substantiated by the statement 
of E. E. King, president of the firm, who asserts 
that eight out of ten strangers turn to the,right 
when coming into the office. Some are induced 
by the influence of the specially designed mieans 
of giving life to what is. commonly designated’ 
“dead” space in a retail establishment. “It is 


“B” represents the visitor's straight line of 
vision when he stands at the entrance of the office and sales room. 
The double light dotted lines represent the extreme sides of his angle 
of view when he is looking straight at “B.” 
is 120 degrees. 
“F” with the line pointing to “E” 
department. 


The angle. “A” to “C” 
His gaze shifts to the right and the angle is “D” to 
It then strikes the paint 
The coal department engages attention, gase is further 
shifted to the right’and the visitor moves in that direction, perhaps. 
The paint display may suggest the purchase of paint, or the coal and 
hardware departments may similarly influence the customer, when they 


if a brilliant orange-colored article 
in contrast to the general color 
scheme, is placed to the left of the 
visitor’s line of vision, it will at- 
tract his attention. 

Therefore if the merchant feels 
that he should make both sides of 
his sales room effective in present- 
ing the merchandise, he may take 
this means of drawing attention to 
what is naturally the “dead” side 
of the room, 


SrATE Forester Charles C, Dean, 
of Indiana, advises that the county 
agents in that State are aiding the 
department in its campaign for 
more trees, by suggesting to farmers where 
they find very little timber growing, that it 
will make an ideal place for a few acres of 
timbegland. The ceunty agent explains to the 
farmer the method of taxation on timberland, 
which: for purposes of taxation is valued at 
only “$1 an acre. The county agent sends the 
names of the farmers to the State forestry de- 
partnjent, which in turn sends the prospect a 
fettesipund from time to time literature <oncern- 
ing the department and how it is seeking to re- 
forest Indiana. 
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Huge sign on shed of Alexander-Carr Lumber Co., Aurora, IIl., show- 
ing prominent manner in which the company’s telephone number is 
exploited as a trademark 








One of the fleet of motor trucks operated by the Alexander-Carr Lum- 
ber Co., familiar throughout the city and vicinity for their familiar 
“Phone 104” signs 


Phone Number Proves Effective Trade-Mark 


Making its telephone number—‘104”—its 
trademark and connecting it up with all its 
advertising, in fact with every one of its ac- 
tivities, has been a great merchandising help 
to the Alexander-Carr Lumber Co., Aurora, 
Ill. This concern has so featured that trade- 
mark that when the question of lumber or of 
building comes up, “Phone 104” seems uncon- 
sciously to run into the public mind, and even 
folks who otherwise strike one as poorly in- 
formed appear to know all about Alexander- 
Carr just because of that “Phone 104.” 

How effective an unusual identification mark 
like this, properly and persistently featured, 
can be in advertising a concern was impressed 
on two AMERICAN LUMBERMAN representatives 
when they motored into Aurora a few days 
ago. They found a little trouble in locating 
the Alexander-Carr yard on account of the 
vague directions given by a grouchy traffic 
policeman whose sole interest seemed to be to 
have them get a move on away from his cor- 
ner. Following his snappy instructions to fol- 
low this street, then turn right here and left 
there and so forth and so on, they presently 
found themselves out in the country, no lum- 
ber yard being or having been in sight any- 


where. It was then concluded that the defender 
of the law had meant the other side of the 
river. After some intensive maneuvering a 


crossing was effected, but with no better re- 
sults. Out in the veldt somewhere they 
stopped their car and attempted unsuccessfully 
to calculate their position, when an emaciated 
type of shabby individual came dragging along 
the road. 








“Let’s ask this fellow where the Alexander- 
Carr yard is,” suggested one. 

“Aw, what’s the use?” said the other. “He 
doesn’t know anything. Look at him and see. 
Let’s drive back to town and get our bearings.” 

Sut No. 1 would have his way and addressed 
the individual just then shambling past. 

“*Lexander-Carr? Shoo me know,” answered 
he, in a hardly understandable English after it 
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CORNER RIVER AND HOLBROOK STREETS 
AURORA. ILLINOIS 





The trademark “Phone 104” is even used on 

all the company’s stationery. Here is a repro- 

duction of the return card appearing on its 
envelopes 


had been carefully explained what was wanted, 
and with much unintelligible speech and wav- 
ing of arms he made it understood that they 
were to turn around toward town and keep 
on driving straight through to the other side 
of it, until up a side street they would see a 
sign with “104” on it. That was where it was. 

Not knowing exactly how they were to avoid 


missing a sign several blocks up a side street, 
the two drove on, at any rate knowing what 
to look for. And lo! all of a sudden there 
blazed a gigantic figure “104” off to the right. 

Pulling up before the sign, which is painted 
on the side of the Alexander-Carr lumber shed, 
covering nearly the whole wall with its great 
lettering, the AMERICAN LUMBERMAN represen- 
tatives eyed it approvingly and agreed: 

“Gee, but that’s a distinctive piece of adver- 
tising, all right. Can’t help but notice that. No 
wonder even that plodder way out in no- 
where knew where this place was.” 

The sign, a photograph of which is repro- 
duced herewith, is painted in attractive colors, 
with the “104” in glistening white figures eight 
feet high against a dark background, making 
for visibility at a considerable distance. 
Grouped around this. central design, but not 
discernible in the illustration because of their 
orange color, are painted reproductions of the 
trademarks of the different materials featured 
by the company—Long-Bell lumber, Masonite 
and Upson wall boards, Johns-Manville roofing, 
Balsam-Wool insulation material, Andersen 
white pine frames, Curtis woodwork, Rock- 
lath and Sheetrock. Excellent advertising for 
all of them, and by their very names lending 
prestige to the retail yard. 

For three years the company used this same 
design for billboards posted along the high- 
ways, near the entrances to the city. These 
billboards, measuring 11x15 feet, were never 
erected singly, but always in connection with 
the signs of other, highly reputable concerns. 
Grouping with those of small or lesser known 




















Exhibits of the Alexander-Carr Lumber Co. at a recent county fair. Wherever there is anything of an educational character going on, 
such as fairs, home shows, etc., in Aurora and neighborhood, the “Phone 104” signs are sure to be seen 
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cofeerns, or of those lacking great prestige, 
was always avoided. The center position was 
furthermore always insisted on. In one loca- 
tion, for instance, the signboard of the leading 
bank was on one side and that of 


Aurora . : - 
the largest dairy concern in the city on the 
other. This identifying itself with leading 


concerns—“traveling in good company,” as it 
were—had its psychological effect, it was ex- 
plained, and lent prestige to the lumber con- 
cern, whereas if the boards had been posted 
indiscriminately it would be just common ad- 
yertising, that’s all. 

The trademark “Phone 104” had its birt! 
at the time when an appropriate design for 
these billboards was being sought. The com- 
pany wanted something short and snappy, 
something that would stick in the memory and 
still identify the concern unmistakably. Some- 
one hit on the idea of exploiting the telephone 
number, which seemed to possess all the quali- 
fications demanded. 


It was a happy choice, and when these sign- 
boards were first erected, unique and attractive 
as they were, besides being clever, they at- 
tracted much attention, and “104” soon became 
a household word in Aurora in connection 
with lumber and home building. 


After about three years of successful use, 
the company decided that the billboards had 
become stale. The public does not want to see 
the same signboards all the time; and they 
were therefore discontinued at expiration 
of the contract with the bill posting concern. 
But advertising the magic “104” was-by no 


Elder Berry Decorates His English 


But He Gives 


“It looks to me,” said the postmaster as he 
dropped into the Elder’s office, “as though 
this year the political chicken is going to be 
mostly neck.” 

“Now listen to me, young feller,” said the 
Elder as he signed a couple of letters, “you 
ain’t as old as I am, and I ought to tell you 
that anything you say is liable to be used 
against you. But at that I kind of envy you. 
Whenever I hear a politician viewing with 
alarm I can’t make any sense of it. But it 
seems to give the simple man so much pleas- 
ure I catch myself quoting the poet: ‘I wish 
I were a moron and didn’t give a —.’” 

“Oh, excuse me, Mr. Berry,” said an effusive 
matron who sailed in at the moment. “Are 
you just AWF'lly busy? Because I’ve got 
sO many questions to ask you. I was telling 
John this noon that I simply MUST stop in. 
Because, you know, we’ve been having just 
so AWF'lly much rain, and I suppose we'll 
have simply FLOODS, for there are going to 
be three garden parties next week, and I 
haven't got a minute, for Mrs. Black is call- 
ing here for me in her car to take me to 
Mrs. LeBlanc’s bridge party. Bridge is a 
great bore, isn’t it, Mr. Berry? Do you play? 
But of COURSE you don’t. Men NEV-er do 
unless they’re just AWF'lly good and pick up 
some money when they’re at conventions and 
things, and I never could decide if that’s 
gambling or just relaxation. I suppose it just 
depends on the point of view. John NEV-er 
plays, but then he doesn’t know a tenace from 
simple honors, and I’ve just STRUG-gled with 
that man. But then, as I was saying, these 
rains—you DON’T think it’s going to rain 
this afternoon, do you? Because John and I 


plan to drive over to see Clarice, and they 
say there’s a mud detour that is SIMP-ly im- 
PASS-able after a rain. 


I think rain is just 





means neglected on that account. In fact it is 
featured stronger than ever in other ways. It 
is prominently displayed in all newspaper ad- 
vertising; it is imprinted on all mail advertis- 
ing, of which the company sends out a con- 
siderable volume; it is used on all stationery 
—letterheads, order blanks, billheads, state- 
ments, even as a return card on the envelopes; 
it identifies the plan books which the company 
supplies interested customers; it is featured on 
its trucks, at the exhibits which it stages occa- 
sionally in connection with the county fair and 


ADD A PORCH 


——s 





A porch can be added to almost any home with a minimum 
of trouble and expense and almost inevitable satisfaction to the 
home owner. Our experience enables us to do this kind of work 
ible to tell the additi 
Additional room, comfort and often an improved exterior re- 
sults from a carefully planned and executed addition like the 
above. 


so that it is imp from the house itself. 








ALEXANDER~ CARR 
LUMBER co.M)" 


85 South River Street ~ Aurora, faasuecs. 


The “Phone 104” is made the outstanding part 
of all the company’s advertising. It dominates 
each ad, and makes it truly distinctive 


and Gets His Ideas Straight 


DREAD-ful when you're not prepared for it, 
and I told John I’d SIMP-ly move out—Oh, 
here’s Mrs. Black. There were some other 
things I wanted to ask, but I know you'll fix 
it, and thank you just AWF'lly.” 

The lady breezed out. 

“Say, Elder,” said the postmaster feebly, 
“did you say you wanted to be a moron or 
just see one? And will you tell me what 
that might all be about?” 

“Sure,” said the Elder. “Trust a politician 
not to understand plain English. The roof 
leaks and will I please fix it? After I see 
John tonight I’ll bet you a campaign cigar 
it’s a new roof and not just a repair job.” 

“Now would that be gambling,” asked the 
postmaster, “or just relaxation? And as for 
political talk that doesn’t make sense—.” 

“Say, boss,” said the yard foreman at the 
side door, “I'm goin’ to have to unload that 
car of boards with a bucket. Did you order 
lumber or something to take a bath in?” 

“Wet?” asked the Elder. 

“T’ll say it’s wet. I bet they loaded it with 
a hose.” 

“Oh, doggone it,” said the Elder, “I write 
more notes than Woodrow Wilson used to send 
to Kaiser Bill. I’m getting sick of buying 
the river by the thousand feet. Hey, Helen. 
Come in and take a letter.” 

A stenographer tripped in, book in hand. 

“Messrs. Wett & Green,” began the Elder 
in his dictating voice. “I regret to inform 
you, as though they didn’t already know it, 
the big crooks, that the car of boards, or 
seepage or whatever the tripe is, that you 
shipped us arrived in a slightly damp condi- 
tion. ‘Slightly’ is good. This of course is 
an error of the shipping department, the hek 
it is, it’s an emotional habit. We have re- 
ceived several damp cars from you this year, 


similar events—in fact, everywhere and iff any 
manner possible. 

A simple thing—this short trademark—but 
to lumber users of the community it tells a 
lot, and the company avers that no small de- 
gree of its success is due to its persistent and 
widespread use. 





Retailers at Wisconsin Fair 


MILWAUKEE, Wis., Sept. 4.—Lumber firms 
here were hosts to retailers from the Milwau- 
kee district and from all parts of Wisconsin 
during Midwest Market Week, when dealers 
came to Milwaukee for a series of conferences, 
with wholesalers of their products, and with 
retailers of allied lines, and to visit the Wis- 
consin State Fair. 

Welcoming the retailers Oscar F. Stotzer, 
president of the Milwaukee Association of Com- 
merce, which sponsored the event, pointed out 
that the dealer is the purchasing agent for his 
community, and that he is a member of a 
powerful army whose members work together 
to bring the products to the market, and ulti- 
mately to the consumer, Mr. Stotzer also 
pointed out the tremendous cost which would 
be involved and the amount the dealer would 
have to charge for a lumber board if he had to 
fell the tree and hew the plank himself. 

In one of the outstanding addresses of the 
conferences, John L. Meyer, editor of National- 
Printer Journalist, Milwaukee, and widely 
known business journalist, brought to the deal- 
ers the necessity and the advantages gained 
from reading their trade paper. 





and if I get another 
I’m apt to drown all 
their puppies in it. Ill 
bet they couldn’t dry 
a car of lumber in the 
Sahara Desert with a 
couple of volcanoes to 
fire the kiln. I can not 
possibly use this damp 
stock, not unless I get 
me a job in the prohibition navy. Of course 
accidents will happen, and I’m likely to ar- 
range one for these poor fish if they don’t 
stop shipping me the aquarium. The yard men 
will unload this car on sticks, where it’ll be 
handy to put out a fire, and I'll await your 
advice as to its disposal. I’ve had pleasant 
business relations with your firm, and Ananias 
got into the Bible with less of a whopper than 
that. Trusting that business remains good, 
though what these river rats will ship if it 
ever quits raining I don’t know, I remain, 
. Yours very truly.” 

The stenographer tripped out, and the post- 
master stared in a daze. 

“Are you really going to send that insulting 
letter?” he asked. 

“Says which?” inquired the Elder. 
do you mean, insulting?” 

“Why, ‘poor fish’ and ‘river rats’ and all 
that stuff.” 

“Hek, no,” said the Elder. 
of the letter. A good secretary is like a good 
lumber dealer. She understands language; 
knows what’s business and what’s private 
decoration. Anybody but a politician would 
understand that.” 

“Hm, yes,” said the postmaster, “I begin to 
see. And now about this political talk that 
doesn’t make sense —” 

“I reckon,” said the Elder with a grin, “that 
it just AWF'lly depends on the point of view.” 
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Retailers’ Idea Exchange 


Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 














Retail Firm Builds Model House 


3IRMINGHAM, ALA., Sept. 4.—The Grayson 
Lumber Co. has under construction a model 
residence out on Red Mountain, Salisbury 
Road. 

This building follows the lines of construc- 
tion approved by the Southern Pine Associa- 
tion in its educational program. 

Now comes the Grayson Lumber Co. and on 
its “own hook” buys a lot, sends out the lum- 
ber and other approved materials, all grade- 
and trade-marked, and 


millwork and building material plants in the 
South. Invitations have been sent broadcast 
to friends as well as prospective customers in 
and out of town to visit the completed build- 
ing. 


Easy Way to Keep Tab on Stock 


The Pierceton Lumber Co., Pierceton, Ind., 
has in use a very simple yet effective form 
of perpetual inventory, which enables the com- 
pany to know each day just how many pieces 





constructs as a model 





for its customers an up- 
to-the-minute house. 

C. H. Grayson, of the 
firm bearing his name, 
says that the public 
needs more information 
about building with 
grade- and trade- 
marked lumber, and 
that the many inquiries 
about this class of lum- 
ber caused him to de- 
cide in favor of such 
a plan to properly edu- 








cate the buying public 
as to what it can get for 
its money in a wood 
constructed residence. 
Basing the building 
on the “fifteen cardinal 








points” of proper con- 
struction, Mr. Grayson 
proceeded to give Bir- 
mingham something new 
in advertising the retail 
lumber and building 
material business 

This building, now 
nearing completion, will 
be open for public in- 
spection after this week. 
As complete in every 


The side of the lumber shed of C. F. Mohr, Portage, Wis., is equipped 
with doors of two leaves, opening horizontally, one leaf dropping down 
and the other being raised when necessary. These doors give access 
to the lumber bins on the ground floor, while the vertical sliding doors 
above open to the warehouse where the finish, millwork and miscel- 
laneous building materials are stored. Through this arrangement a 
truck can pull up at the curb and be loaded directly across the side- 
walk from both store rooms and the lumber bins, making it unneces- 
sary for the truck to make a special trip into the lumber shed for the 


items required 





detail as is possible to 
conceive, this ten-room residence offers many 
ideas in home-building. Described as a model 
home and built for comfort and convenience 
as well as for architectural beauty, it has a 
large living room, dining room, kitchen, sun 
parlor, breakfast room and entrance hall down- 
stairs, and four commodious bed-rooms, hall- 
way, two baths and back stairway, large attic 
storage space, and roomy basement, with two- 
car brick-veneer garage, with two rooms and 
bath overhead for servants. 

In constructing this home thoroughly kiln- 
dried long-leaf yellow pine was used. 

The Grayson Lumber Co. is making a num- 
ber of additions to its plant. When completed 
it will have one of the largest retail lumber, 


of any item of stock are on hand in the yard. 

This form is printed on light-weight card- 
board, cut to size 5% inches wide by 9 inches 
long. The color of the stock used is salmon, 
although any other tint would serve as” well, 
the color having nothing to do with the use 
or efficiency of the form. 

Each day the yardman sends his sales tick- 
ets to the general office, the tickets being made 
out so that they show the number of - pieces 
of each item rather than the number of board 
feet. These sales are then entered on the 
proper card—a separate card being used for 
each item of stock, including coal and cement. 

These cards are ruled in seven vertical col- 
umns, headed as shown by the reduced repro- 
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Showing column headings and rulings of daily inventory form used by Pierceton Lumber Co. 


duction appearing herewith. The cards -are 
also ruled horizontally, with thirty-two lines, 
providing spaces, on each side of the card, 
for that number of daily entries. As the card 
is printed and ruled the same on both sides, 
spaces for sixty-four entries are provided on 
each card. 

In the first column the date is entered, then 
in the next column, headed “Out”, is entered 
the number of pieces sold that day, then in 
the “Bal.” column is shown the number of 
pieces on hand. The column headed “In” js 
for entering the number of pieces of that item 
taken into stock from any source, including re- 
turned items. As an illustration of the close- 
ness with which this record is kept—if the 
manager should order a 12-foot length cut 
from a 16-foot board, his sales ticket must 
show sale of a 12-foot board, which is in. 
cluded in the total for the day entered in the 
“Out” column, while receipt of a 4-foot length, 
representing the piece put back into stock, must 
be included in the total entered in the “In” 
column for that day. 

As already stated, a separate card is made 
out for each item of stock, and these cards 
are filed alphabetically. At the end of the 
year the yard’s inventory must agree with the 
card record kept in the main office. This sys- 
tem of daily inventory is used at the company’s 
branch yard as well as at the main yard. The 


| This Week's 
AD-IDEA 


Should Advertise Points of Good 


Construction 














In a letter to the AMERICAN LUMBERMAN, 
Allen A. Ramsey, secretary Peoples Savings & 
Loan Co., Lisbon, Ohio, suggests that “the best 
way for lumber and building material dealers 
to encourage home building is by advertising 
all up-to-date features of construction.” 

“In this connection,” he continues, “illustra- 
tions are of the greatest value. The ordinary 
person will not spend much time reading an 
ad, but if an illustration showing something 
convenient or useful for his home is shown, he 
will get the idea quickly and it will remain 
with him. 

“Small models of homes also attract much 
attention. Good models are generally expen- 
sive, but are worth their cost because of the 
interest taken in them by the public. Many 
people do not understand how to arrange their 
homes for the most comfort and the greatest 
efficiency in handling the housework. Practical 
models ‘are of great help in assisting such per- 
sons to make the best plans. However, plans 
and models which show the general principles 
of good construction are the most valuable, for 
each person’s problem is a little different from 
that of others.” 
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> 
system has proved very practicable and satis- 
factory, not the least of its advantages being 
the ease with which the records are kept up 
to date, once it has been started. 


(SAAB aGaGSs 


Brings Business and Saves Money 

Retailers who ‘have. installed the Master 
Woodworker, a marvelous machine which per- 
forms more operations than can readily be 
enumerated, are unanimous in saying that it 
is a great builder of good will, when used 
by or in behalf of customers, and a money- 
maker for the retailer himself when used in 
cutting up lumber for making portable chicken 
coops, brooders, hog houses, trellises, lawn 
seats etc. They say that the latter use enables 
them to keep their men profitably employed 
during the winter and at other times when 
routine work may be a little slack. 

Space will permit quoting only a few of the 
many expressions by dealers who have installed 
these machines and are making regular use 
of them in their yards. Charles A. Antrim, 
president Antrim Lumber Co., St. Louis, Mo., 
says: “We are using the Master Woodworker 
in our carpenter shops in connection with our 
retail yards, and we give carpenters and con- 


tractors the privileges of using this machine. 
We use it for ripping lumber, and as ‘a cut-off 
saw. Our carpenters find it a very useful 
machine for cutting rafters. Our managers 
claim that the Woodworker can be used by 
almost anyone, and is always in working or- 
der.” 

H. L. Simpson, retail lumber dealer, Detroit, 
Mich., says that he uses the saw largely for 
ripping, particularly long joists in 22- and 24- 
foot lengths. “We stock the wider widths 
only,” said he, “and when we receive orders 
for the narrower widths, we can rip to the 
required sizes. This saves us loss from depre- 
ciation and also is an economy, as we do not 
have to stock so much of this material. We 
also find the saw very useful in trimming up 
rejected material used in carload shipments. 
We feel that the saw has about paid us back 
the original cost, by the savings thus effected.” 

. M. Denman, manager Blue Diamond 
Lumber & Coal Co., Battle Creek, Mich., re- 
ports that he is using the Master Wood- 
worker in the ripping, dressing and cut-off 
work incident to conducting a retail lumber 
yard, and has found it so satisfactory that he 
is planning to install a larger size of the 
Woodworker in the near future. 


The Peterson Lumber & Paint Co., El Paso, 
Tex., says: “We are using the Master Wood- 
worker at two of our points, and have found 
them to be very profitable. In many instances 
we have had contractors come in, and while 
waiting for the papers to be signed the con- 


tractor has gone into the shop and the stock 


been: got out before the job on which it was 
to be used was ready to start. It has been a 
means of bringing a number of good contrac- 
tors to our yard, as they appreciate the use of 
the machine.” 

The Master Woodworker is not merely a 
saw rig, but really is twelve machines in one. 
It performs in most efficient fashion the fol- 
lowing operations: Crosscutting, ripping, dado- 
ing, jointing, boring, sanding, planing, routing, 
plowing, rabbeting, mitering, mortising, tenon- 
ing, and many others. 

Not the least of the advantages of owning 
one of these machines is that it enables the 
dealer to utilize odds and ends of lumber in 
making up various small structures and utili- 
ties, and also enables him to salvage crooked 
and broken pieces, which often contain enough 
good stock to be readily salable, if properly 
trimmed. Thus it not only actually saves 
money, but contributes to keeping the yard 





“We like the Retailers’ 
Idea Exchange, and get 
some mighty good pointers 
from it,” writes H. W. 
Leonard, manager Deer 
Trail Lumber Co., Deer 
Trail, Colo. Having paid 
the “Exchange” this nice lit- 
tle compliment, Mr. Leonard 
proceeds to contribute an 
excellent merchandising 
idea, as follows: 

“We have found in selling 
wood shingles for reroofing 
over old shingled roofs that 
the first question our cus- 
tomers ask, when we men- 
tion this method of reroof- 
ing to them is, ‘Can you put 
wood shingles over an old 
roof?’ and the next is, ‘Will 
the shingles lie down flat?’ 

“To show how readily and 
satisfactorily it can be done, 
we have made what we call 
a demonstration board. We 
took a 1x1l0-inch board 6 
feet long and shingled one 
side with *A* 6/2 shingles, 
then we cut the butts off 
and ripped about three 
inches off the side. Our first 
purpose in making up this 
board was to make it easier 
to sell the heavier, better 
shingles than the 6/2 *A*. 
Then to show how to start 
the shingles we put a 1x4 
across the bottom, and a 
narrower piece up the side. 





By shingling the most of 
the side with heavier shin- 
gles, we have a convincing 
demonstration that the shin- 
gles will lie down when 
applied over the old roof. 


This Week’s Timely Tip 


‘Demonstration Board’’ Helps Sell Re-roofing Jobs 


ing jobs for us. 





Showing the two sides and edge of board used to demonstrate prac- 
ticability of re-covering old shingled roofs with wood shingles 


This has sold many reroof- 


“One side of the board 
was shingled with the 6/2 
shingles and the other side 
with the heavier ones. The 


picture at the left shows the 
side of the board with the 
heavier shingles, which are 
laid 5% inches to the 
weather, while the 6/2 shin- 
gles on the opposite side 
are laid 4% inches to the 
weather. When a customer 
looks at the edge of this 
board ‘ (see center illustra- 
tion) he can understand bet- 
ter than any words can ex- 
plain why the heavier shin- 
gle is better and will make 
him a much better roof at 
an additional cost of only a 
few cents per bunch of 
shingles. (We sell our shin- 
gles by the bunch.) 

“As stated at the begin- 
ning, when we started sell- 
ing shingles for re-covering 
old roofs, the first thing a 
customer asked was, ‘Can 
you do that?’ and the next 
was, ‘How do you do it? 
The center picture shows 
how the shingles are cut 
away from the edge to place 
a 1x4 to hide the double 
shingle roof. The right-hand ~ 
picture answers the ques- 
tion: ‘Will they lie down 
flat?’ 

“Our shingle sales used to 


be chiefly of the 6/2, but not 
so now. We sell the better 
shingles, and get a better 
margin on them, which is 
one of the things we are in 
business for.” 
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and stock in neat and clean condition at all 
times. 

Dealers who are interested in knowing 
more about this trade-attracting’ and money- 
saving piece of equipment will do well to 
write the Master Woodworker, 616 Brush 
Street, Detroit, Mich., for full particulars, in- 
cluding further evidence of its usefulness and 
adaptability. 


Retailer’s Display Wins Prize 


Faw er, Coto., Sept. 3—At the Missourians’ 
Picnic here recently, the Fowler Lumber & 
Coal Co. was given the prize for the best dis- 
p!ay of merchandise in the town parade. Ned 
Beaver had entered an unusual array of ten 
Farmall tractors, along with a separator, gaso- 
line engine etc. He was not so successfull in 
the fat men’s race, however, and failed to 
place, although he immediately afterward chal- 
lenged the mayor to a public demonstration of 
his marathoning. 


Builds New Office and Store 


BriGHTON, CoLo., Sept. 3—The Counter 
Lumber Co. is completing a new brick office 
and store building for its lumber yard on East 
Bridge street. The building has a thirty-foot 
front and is ninety feet in length. 


Observes Sixtieth Anniversary 


La Porte, Inp., Sept. 5.—All of the popula- 
tion of La Porte and surrounding territory 
was made aware of the fact—if they did not 
already know it—that the La Porte Sash & 
Door Co. had reached its sixtieth anniversary, 
by the issuance under date of Aug. 30 of a 
special anniversary edition of the La Porte 
Heraid-Argus, in the form of an 8-page sup- 
plement devoted exclusively to material relat- 
ing to this well and favorably known concern. 
On the first page of the anniversary edition 
appeared a very interesting group of pictures, 
one showing the original plant of the company, 
taken 56 years ago, flanked by a photographic 
view of the present large and well equipped 
factory. Just beneath appeared a photograph 
of a group of employees taken in 1889. 

The last page of the edition was occupied 
by a full page advertisement featuring the fact 
that the La Porte Sash & Door Co. was estab- 
lished in 1868, only three years after the end- 
ing of the Civil War. At that time the first 
railroad to the Pacific Coast had not been 
completed, and buffalo still rodmed the western 
plains. 

The high standing and the regard in which 
the company is held in this city and surround- 
ing territory is evidenced by a large number 
of display advertisements in the special edi- 
tion, signed by prominent concerns connected 
with lumber and affiliated lines, banks, ma- 
chinery manufacturers etc. extending their 
congratulations to the La Porte Sash & Door 


Co. upon its three-score years of continued 
growth. 
The company was founded by Louis 


Schumm, and is now carried on by his sons 
and grandsons, the present officers being Louis 
Schumm jr., president and general manager, 
Louis Schumm III, vice president and treas- 
urer, Ed G. Schumm, second vice president and 
J. Zene Dorland, secretary. 


New Offices Are Opened 


Pugsto, Coro., Sept. 3.—Formal opening of 
the new offices of the Newton Lumber Corin 
pany, at Fourth and Court streets, will be held 
this week, L. W. Biele, manager of the com- 
pany, has announced. The new building is on 
the site of the former yard, where the old 
brick buildings have been torn down. New 
ideas in construction, including use of insulat- 
ing and sound-deadening materials, hardwood 
floors, domed ceilings, large archways and 
other features are being used by the contrac- 
tors. Interior decorations are of the latest de- 
sign and paneled. walls to a height of about 
four feet from the floor give the office an air 
of distinction. 





This picture, snapped by an American LuM- 

BERMAN camera, shows how a wood picket 

fence imparts added charm to the already beau- 

tiful surroundings of a home and garden on 

the Francis Slocum road near Peru, Ind., made 

famous by the poem “An Old Fashioned Gar- 
den,” by Coale Porter 





See If You Can Translate This 


3elow is reproduced a rather puzzling order 
received some time ago by Clark & Co., retail 
lumber dealers, Newark, N. J. Concerning 
same Howard Yates, of the above company, 
writes the AMERICAN LUMBERMAN: 

“Having read with interest the stories of 
unusual orders that have appeared in the 


glace Lerwk: 














AMERICAN LUMBERMAN, we are enclosing one 
that we received, together with the ‘translation,’ 
or-rather, the way we filled it.” 

It is suggested that the reader cOver up with 
a piece of paper the “translation” which ap- 
pears immediately below, and before looking 
at same endeavor to decipher the meaning of 
the various items of the order, jotting down 
his interpretations or guesses on a sheet of 
paper, and then verify or correct same by the 
version supplied by Mr. Yates, as follows: 

2 pieces flooring 74x3%4 inch—16 foot 

8 lengths spruce furring lath 16 feet long 

Deliver to Mr. Battista Buraplone, 326 

Littleton Avenue, Newark, N. J. 


Re-embarks in Retail Business _ 

Riversipe, Iowa, Sept. 4.—C. J. Karel, for. 
merly of the White Yard Co., of Washington, 
Iowa, has bought the yard of the Farmer; 
Lumber Co., located in Riverside. The White 
Yard Co. burned out early in June and syb. 
sequently sold the remainder of its business to 
the Pauls Lumber Co. and the Wallace Lumber 
Co., of Washington and Iowa City, respectively, 
Mr. Karel then decided to locate at Riverside 
having been manager of the Farmers yard here 
during 1918-1920. 


Realm of the Retailer 


(Continued from page 47) 
house-building problems in the hands of 
a man who cares so little about buildings 
that he works in a place that would be 
condemned and knocked down if the 
county owned it?” 

There are few places where the yard 
can’t be made a silent factor in salesman- 
ship. All these factors need to be con- 
served. Sometimes a bit of paint is the 
first step. Doesn’t it seem a little out of 
the picture for a dealer to carry and adé- 
vertise paint, when not a drop has colored 
his own office in 40 years? 


* * *& 


The Return of the Wooden Fence 


Some people think that wooden fences 
have gone the way of wooden sidewalks. 
Let them keep watch as they motor 
through the country and in -neighboring 
towns. Unless we are mistaken, the wooden 
fence of some architectural pretension is 
appearing with increasing frequency. One 
of the glories of Georgian architecture in 
New England is the wooden fence. Some 
are very old and very carefully preserved, 
with finials and carved wredths and 
draperies on the posts. 

Not many new fences are as elaborate as 
those of the old wood carvers, but while 
simpler they carry the old, authentic beauty. 

Not so long ago we saw a pretty and pic- 
turesque cottage with a rail fence of the old 
snake type along the front. A glance told 
us this was no accident or makeshift. Some 
architect or other person with an eye for 
the picturesque ordered it placed there. 
And it belonged. You've seen the stout guard 
fences along curves or embankments on the 
highway; simple and strong and useful 
structures. And yet they have a stout 
beauty that we’d be sorry to have removed 
from the highways. There are plenty of 
back yard fences that have been given 4 
touch of design and that can be duplicated 
by any carpenter. 

Sometimes the carpenter has to be argued 
with. My friend Stanley Talbott, who is a 
landscape architect in Grinnell, Iowa, has 
a picket fence beside his office; a pic- 
turesque affair with the pickets of uneven 
height and not all perpendicular. He 
thought he never would be able to get it 
built. “I didn’t actually have to do it,” he 
said, “but I thought for a time I’d have to 
get the carpenters drunk and then blindfold 
them. They work in straight lines and at 
right angles so much that doing this fence 
as I wanted it seemed completely impossible 
to them.” 

Tue Gretna Lumser Co., Gretna, Nebr., has 
rendered an appreciated service by placing 4 
long table and benches on the public school 
grounds for the benefit of tourists and other 
picknickers. These pieces bear the company’s 
name and thus also serve as an ad. 
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Fables That Convey Sound Business Truths 


KataMazoo, Micu., Sept. 4.—J. Kindleber- 
ger, president of the Kalamazoo Vegetable 
Parchment Co., which has operated a factory 
at this place for a great many years, is the 
author of the most interesting and attention 
compelling letters that have come under the ob- 
servation of this representative of the AMeEr- 
ICAN LUMBERMAN. These letters, while sent 
out to the trade, make no mention of the pro- 
ducts of the company but are calculated to in- 
stil confidence into the minds of the readers 
and impress them with the fact that business 
always is to be had if the proper effort is made. 
One of these letters recently sent out over the 
signature of Mr. Kindleberger bore the striking 
caption “The White House Cow.” This let- 
ter, with its caption, read as follows: 


The White House Cow 


Several months prior to many presidential 
elections we have heard many people predict 
that in the event that this, that, or the other 
political party were voted into power, the 
country would surely go to the bow-wows. 
However, we call your particular attention 
to this fact that it never has. 

It really does not make so much difference 
who it is that temporarily milks the White 
House cow. She will “give down” freely with- 
out turning her head to see who is holding 
the pail provided her tits are not pinched and 
there is plenty of feed in the box. 

The so-called laboring man, the so-called 
business man, and the so-called farmer have 
to furnish the feed, and each group is just 
smart enough, it has sufficient cow sense, to 
know that where there is no feed there will 
be no milk, and that there must also be a 
balanced ration. 

In each of these groups, there is, always 
has been, and always will be a sufficent num- 
ber of intelligent, level-headed, thinking men 


to prevent the foolish and unthinking from 
tipping over the feed box. 

The business of the country will eventually 
go On as usual; but if there should be any 
temporary shortage of milk, it will be due to 
pessimistically thinking instead of optimistic- 
ally working. 


Another letter, under the caption “Just a 
Fable,” carried with it a tremendous punch and 
a lesson that may well be taken to heart by 
every lumberman. This letter, with its unique 
caption, was as follows: 


Just a Fable 


Will a man ever get too old to enjoy a 
fable? I think not. William Brownell, a 
genius in direct-mail advertising, is the au- 
— of the following fable. It’s worth read- 
ng: 

Once upon a time the head lion of the jun- 
gle called all of the animals together in con- 
ference and when they had assembled, he 
raised himself on his haunches and said: 

“Fellow animals, you have been summoned 
here today to protest against the existing 
order of things. Everything is wrong.” 
(Loud growls and grunts). “Animals from 
other jungles are coming into our territory, 
thereby making it twice as hard for us to 
make a living and now the question is, what 
are we going to do about it?” 

Before anybody else had a chance to say 
a word, the snail piped up and said, “I move 
you, Mr. Lion, that we lay off our regular 
line of work and spend our time in meetings 
and conventions talking things over and pass- 
ing resolutions until conditions change.” 

“Well,” said the beaver, “I can’t see that 
that will get us anywhere; how are we going 
to live in the meantime?” 

At this point the elephant spoke up and 
said, “I notice the bees are not in on this; 
let’s get them here and make it unanimous.” 

“Oh, there’s no use fooling your time away 


with them,” said the tiger, “I gave them an 
invitation this morning but they said that 
while they wished us well, they were so busy 
looking after their own business, gathering 
honey on their regular territory and scouting 
around for new sources of supply, that they 
really did not have time to attend conventions, 
make speeches or listen to them.” 

MORAL: The wise man will see it, and 
those who are not, will continue to offer reso- 
lutions. 


Decide on Dry Kiln Equipment 


CLEVELAND, Onto, Sept. 4.—Following a fire 
here a few months ago at the plant of the 
Hardwood Products Co., which destroyed and 
rendered useless the company’s dry kilns, offi- 
cials of the company took a trip of inspection 
to dry kiln operations at various points 
throughout the country to help make their de- 
cision on installing new kiln equipment. As a 
result of this tour of inspection, they became 
convinced that the Universal vacuum dry kiln, 
manufactured by the Universal Vacuum Dry 
Kiln Co., at Kansas City, Mo., was ideal for 
drying northern hard maple and other hard- 
woods. This company manufactures shoe heel 
stock for fine shoe manufacturers. The Uni- 
versal kilns have been installed at the hard- 
wood company’s plant and are reported to be 
giving complete satisfaction. 

The direct outcome of the installation of 
Universal kilns at the Hardwood Products 
Co.’s plant and an inspection thereof was the 
decision by the Haniel Clark Co., of Corry, 
Pa., manufacturer of northern hard maple and 
other hardwood products, to purchase four 
Universal vacuum dry kiln units for their 
plant. 


More Reports on Farm Building Prospects 


“Such a corn crop!” That is the heading of 
a newspaper clipping which the C. J. Harris 
Lumber Co., Ferguson, Mo., sends in response 
to the AMERICAN LUMBERMAN’S questionnaire 
on crop and prospective business conditions— 
saying that the clipping referred to gives a better 
idea of the situation than could be conveyed by 
letter. Under the exclamatory heading already 
quoted the newspaper proceeds to say that 
“This country has never seen such a wonder- 
ful prospect for a corn crop as appears on 
the farms of this county at present. Rains in 
August always guarantee a bumper corn crop, 
but this year the farmers have been blessed 
more than usual.” 

“We estimate that our business will be about 
25 percent greater than in 1917,” write F. W. 
Hackbarth & Sons, Sealy, Tex., adding: “Corn 
and cotton, our principal crops, are 20 to 25 
percent above the average.” 

Scott Fullington, Idana, Kan., writes that 
he is looking for a very good business this 
fall, but not many big bills, as the material 
will be mainly used for repairs and small! 
farm buildings, rather than barns and houses. 
He says further: “The paint business was 
good a year ago this fall, and also this spring, 
and I expect it to continue so. Farm improve- 
ments in this section have been allowed to de- 
teriorate for a period of years and it will re- 
quire considerable lumber and other material 
to put them in shape again. We had an ex- 
cellent wheat crop but wet weather interfered 
with threshing and two-thirds of the crop 
went into stacks, which have not yet been 
threshed. We also have the prospect of a very 
fine corn crop.” 

G. T. Gatlin, president Thornton Lumber 
Co., Morganfield, Ky., writes: “New building 
has more than doubled in town in the last two 
months. Repairing has been very quiet 


throughout the summer months, except reroof- 
ing, which has more than doubled this year and 
is still going strong.” 

Heying & Sons Lumber Co., Boonville, Mo., 
reports prospect for corn the best in many 
years. They say further that on the whole the 
farmers are getting in better shape, and more 
business is being received from that source. 
Their farm trade is 25 to 35 percent better 
than last year, consisting principally of new 
construction, 

C. J. Connell, secretary Cedar Lumber Co., 
Cedar Falls, Iowa, writes: “The situation with 
reference to crops is very encouraging. The 
small grain crop is about normal, and corn 
prospects are the most promising in a number 
of years. This condition, together with the 
fact that prices on practically all farm prod- 
ucts are very good at this time, should mean 
considerable building and repair work in the 
country districts this fall.” 

“We rather expect the lumber business to 
be fairly good for the remainder of this year,” 
writes the Saunders Bros. Lumber Co., Bil- 
lings, Mont. 

“In regard to building in. the city proper,” 
writes the John O. Buenz Lumber Co., Laredo, 
Tex., “all seven yards are kept busy. This 
year is the best in the building game we have 
had in a period of seven years.” 

T. J. Hughes Lumber Co., Cushing, Okla., 
writes that they are expecting a better farm 
trade this fall than has been experienced in 
some time. They report the crop outlook very 
good, most crops being already made; cotton 
has started coming in, and everything points 
to a prosperous fall for the farmers. 

J. T. Cottingham, manager Oliver Lumber 
Co., Hastings, Nebr., writes: “The wheat crop 
has averaged about normal, perhaps 15 to 20 
bushels to the acre. Price, as you know, is 





now much below normal, the price here being 
about 84 cents per bushel. The good prospects: 
for corn have been greatly reduced in this 
vicinity by the extreme hot dry weather of 
this month; the estimated yield having been 
lowered from 10 to 15 bushels per acre. Rain 
for corn and pastures is very badly needed 
here now. Certain parts of the state have had 
good rains recently; however, no general rains 
have occurred here for some time. The lum- 
ber business of this city thus far this year is 
about 20 percent below normal, the volume 
being the lowest of any year since the war. 
We believe this is partly due to the overwhelm- 
ing sales pressure of the auto manufacturers 
and dealers, also of radios, ice machines etc. 
Part also is due to the heavy indebtedness of 
the farmers who have been attempting to re- 
duce their obligations somewhat. The farmer 
cannot make financial progress on norma! and 
less yields selling at prewar prices under pres- 
ent living conditions, Mr. Coolidge and the plu- 
tocratic East to the contrary notwithstanding. 
The foaming beer bucket which Al Smith so 
eloquently holds out for us may help this sec- 
tion in reducing some of the grain surplus, 
but since urban population now greatly ex- 
ceeds rural, and with everyone having the habit 
of spending their dimes for gasoline, the people 
of the U. S. A. will not have sufficient money 
left to reinstate the sloppy beer conditions of 
the past. Hence the dire need for Hoover 
and ‘Harmony at these times.” 





AT THE last census, the lumber industry in 
Mississippi was valued at $85,000,000, and the 
annual purchase of such items as railroad 
crossties and telephone poles runs into the mil- 
lions of dollars. The one paper mill of the 
State has a million dollar payroll. 
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Miscellany of West Coast 


Takes Airplane to Golf Match 


RipGeFIELpD, WasH., Sept. 1.—H. J. Bratlie, 
of the Bratlie Bros. Mill Co., plays golf ear- 
nestly, and he issues his challenges earnestly. 
Some time ago he sent out a challenge to Har- 
ley La Plant, of the Skagit Mill Co., and 
Harley literally “dropped in” within a few 
hours and accepted the challenge. much to 
H. J.’s surprise. In his eagerness Harley had 
come by airplane, flying two hundred odd miles 
before H. J. could back out. We couldn’t find 
out the result of the match, but Mr. Bratlie 
admitted that his golf wasn’t up to the high 
mark of quality set by their “Protekt-Wrapt” 
red cedar siding. 


Oldest Traditions of University 


SEATTLE, WasH., Sept. 1—On the campus 
of the University of Washington stand four 
huge wooden columns which, at the beginning 
of his college years, reach the sentimental heart 
of a freshman and steadily grow into his af- 
fections, so that many individuals of the gradu- 
ating classes go in solitary mood to keep a 
farewell tryst with these 
stately examples of 
craftsmanship in wood 
before they leave the 
campus to take up their 
life’s work. 

These columns, made 
of red cedar, are called 
“the oldest tradition of 
the University of Wash- 
ington.” After these 
sixty-six years the col- 
umns are still in good 
condition and lend their 
gracious presence to the 
sylvan dell on the cam- 
pus known as the “out- 
door theater.” The four 
columns represent Loy- 
alty, Industry, Faith and 
Efficiency; their initial 
letters spell Life. 

Built by hand, in 
1862 they were placed 
in position in the Wash- 
ington Territoria! 
Building which housed 
the University of Wash- 
ington. There they 
formed an _ imposing 
entrance to that build- 
ing. When, in 1895, the 
University had been 
moved to its present beautiful site on the shore 
of Lake Washington, the columns were taken 
along and are all that is left of the old Wash- 
ington Territorial Building with which is bound 
up the early history of the university. 

The original site of the university is now 
occupied by the group of buildings owned by 
the Metropolitan Building Co., including the 
White Henry Stuart, Cobb, and others. 


(S222 2222a2e 


Start Work on New Log Dump 


Otympia, WasH., Sept. 1. — Work was 
started this week on a new log dump on the 
McCleary holdings on West Bay, by the newly 
incorporated West Side Log Dump Co., of 
which T. H. McLafferty is president, M. G. 
Willis vice president, and L. A. Lamere sec- 
retary-treasurer. Mr. (McLafferty is _ con- 
nected with the Davis Tug Co., while Messrs. 
Willis and Lamere are with the Olympia 
Shingle Co. The new company already has 
contracts for the handling of fifty to sixty 
carloads of logs daily over the new dump, 
which with the logs coming in over the city’s 
other log dump,—the Olympia Dump Co. on 
East Bay—assures a supply of logs far in 





excess of the needs of the mills of the city. 
The Northern Pacific Railroad serves the new 
dump, while the Union Pacific serves the old 
one. 


Cedar Mill Improves Facilities 


Vancouver, B, C., Sept. 1—The Capilano 
Timber Co., a large cedar manufacturing com- 
pany of British Columbia with plant in North 
Vancouver, is making extensive improvements 
in and additions to its plant here. It is de- 
voting special attention to facilities for sea- 
soning its products. The company is con- 
structing six new dry kilns, and storage fa- 
cilities for products going into and coming 
out of the kilns. The kilns will be of in- 
ternal fan type, with cross circulation, and of 
special design on plans developed by G. G. 
Johnson, the manager of the company. 

The Capilano Timber Co, has extensive 
holdings of timber tributary to North Van- 
couver, and has been logging for a number 
of years. Its manufacturing department is a 
relatively recent development, and the com- 
pany produces principally western red cedar. 








Four columns of red cedar that serve as an inspiration to Univers- 
ity of Washington Students. 


shingles and lumber, and markets its fir logs 
to other manufacturers. 


High grade western red cedar has many spe- 
cial uses, and this company has supplied ma- 
terial for these; particularly uses calling for 
higher grades. It is an extensive manufac- 
turer of cedar siding, and also of cedar shop 
and pattern lumber. More recently it entered 
the cut-stock field, being prepared to furnish 
cut stock in western red cedar to factories and 
wood-using industries. One of its specialties, 
which was received very favorably by the mar- 
ket last season, was its Tomahawk brand log 
siding for summer cottages, highway refresh- 
ment stands, and other buildings where a rus- 
tic appearance is desirable. 


Operating on Normal Schedule 


KaLtaMa, WaAsH., Sept. 1—Employees ot 
the Barr Shingle Co. here are working behind 
a high board fence, due to the strike which 
followed the announcement by the manage- 
ment that the mill would go on an “open shop” 
basis. There has been no violence and many 
of the strikers have left town, and the mill 
is operating on its normal schedule. 


ee 


News Notes. 


Visiting Home Office 


SEATTLE, Wasu., Sept. 1—L. C. Bricker 
who represents the Pacific Coast Plywood 
Manufacturers (Inc.) in the middle West with 
headquarters at Minneapolis, is visiting the 
home office here. Mr. Bricker expects a good 
demand for lumber and lumber products from 
his section this fall; crops are good, in fag 
yields are so heavy that farmers have begun to 
doubt that grain prices can be held high enough 
to show them much profit. Mr. Bricker js 
favorably impressed with the new carton in 
which his company is now shipping plywood, 
and is sure that the trade he calls upon will 
like the packaged product when they learn the 
advantages offered by it. 


New Officers to Carry on Business 


Dover, IpAHo, Sept. 1.—Announcement js 
made here that following the death of A. C. 
White, formerly president of the A. C. White 
Lumber Co., new officers have been chosen to 
carry on the business. They are E. R. McCory, 
president and treasurer; W. J. Johnson, vice 
president and sales manager; Mrs. A. C. White, 
secretary, and J. F. Ellersick, assistant secre- 
tary. The late Mr. White, who owned about 
85 percent of the stock in the company, left a 
will in which he provided that his property 
was to be shared equally by his wife, his two 
daughters, Mrs. Margaret Anna Lynn and Mrs, 
Marion Irene Gunby, and by his son, Albert 
Sidney White. Because the late Mr. White's 
property consisted very largely of capital stock 
in the lumber company, he provided that stock 
in the corporation be held intact by the execu- 
tors of his will for at least ten years from 
the date of the will (April, 1925), at the ex- 
piration of which time the property is to be 
divided pro rata among the beneficiaries. The 
late Mr. White named as his executors his 
wife, his son and W. J. Johnson, who acted 
as sales manager for the company during the 
last fourteen years. 

The A. C. White Lumber Co. is one of the 
large mills in the Idaho Panhandle and has 
extensive timber holdings, mostly Idaho white 
pine and Pondosa pine. The company has 
operated in Idaho since 1909, manufacturing 
Inland Empire lumber and specializing in the 
manufacture of knockdown Pondosa pine win- 
dow and door frames. It is at present pro- 
ducing on a large scale and with its large 
timber holdings. will continue to operate for a 
number of years. 


Where Trees Are Trees 


PorTLAND, Ore., Sept. 1.—In Newark, N. J., 
will be erected a great memorial to America. 
Five figures of the country’s leaders will be in 
this monument, which John Gutzon Borglum, 
famous sculptor, will design and build. Each 
figure will be a great work of art in itself. 
And the men the sculptor selected for the 
memorial are Washington, Jackson, Lincoln, 
Cleveland and Roosevelt. In the center will 
be a flagpole of Oregon fire given by Russell 
Hawkins, of this city. 

It was thought that a steel pole should be 
put up. Mr. Borglum was asked about it 
when here this week studying proposed sites 
for a local memorial in honor of one of Ore- 
gon’s distinguished men. 

“Hell, no, put up a real pole of American 
growth,” exclaimed Borglum. 

“But we can’t get one high enough,” said 
the committee. 

“T’ll get you one out where men are men and 
trees are trees,” replied the sculptor. 

So he saw Russell Hawkins, retired tim- 
berman and lumber manufacturer, here. They 
are old friends. 
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la 
¥ “Russ, I got to have a flagpole 150 feet high,” 
said the sculptor from Texas. 

“T’ll give you one 250 feet high, and tell you 
how to keep it forever,” replied Hawkins in 
his characteristic way. 

“Send it to me in a couple of months; I 
haven't room in my car to take it with me 
now,” replied Borglum. 


Auto Body Plants Are Expanding 


Vancouver, Wasu., Sept. 1—Davy Croc- 
kett, of the Vancouver Plywood Co., has re- 
turned from a trip among the auto body manu- 
facturers, and reports them making plans for 
expansion of their factories in anticipation of 
an increased business. 


Lcoks for Marked Improvement 

San Francisco, Cavir., Sept. 1—When Mar- 
tin J. Ragley, secretary and manager of the 
Quincy Lumber Co., Quincy, Calif., after long 
years of experience in manufacturing yellow 
pine lumber in Louisiana and Texas, decided 
to cast his lot in California and devote his 
time and energy to the manufacture of Cali- 
fornia sugar and white pine, he selected one 
of the biggest men in east Texas to fill the 
important position of woods superintendent. 
The accompanying photograph shows W. P. 
Marsh, sales manager (left), M. J. Ragley 
(right) and in the center J. F. Daniels, woods 
superintendent of the Quincy Lumber Co. Mr. 
‘Daniels is a veritable prototype of the famous 
Paul Bunyan, and with him in charge of log- 
ging operations, Martin Ragley has found it 
possible to devote all of his time to the manu- 
facturing and executive ends of the business. 
Before going to Louisiana, where for a num- 
ber of years he operated a longleaf pine mill 
at Ragley, Mr. Ragley was located in east 
Texas and Mr. Daniels, his present woods 
superintendent, is a product of Tyler County, 
Texas, a county that has produced many 


prominent men in the professions, in business 
and in industry. 

To an AMERICAN LUMBERMAN representa- 
tive, Mr. Ragley recently said that the outlook 
for lumber is much brighter than it was a few 











(Left to right) W. P. Marsh, sales manager; 

J. F. Daniels, woods superintendent, and M. J. 

Ragley, secretary-manager, all of the Quincy 
Lumber Co., Quincy, Calif. 


months ago and he believes that regardless of 
the outcome of the presidential election, busi- 
ness in all industrial lines will show a marked 
improvement in the next four years. 


Moves to Larger Quarters 


PorTLAND, OreE., Sept. 1.—William C. Krafve 
Lumber Co. is moving to larger quarters at 
1213 Porter Building. Mr. Krafve at one time 
was sales manager for the Atlas Lumber Co., 
of Seattle, and -after that mill ceased opera- 
tions he engaged in the wholesale lumber busi- 
ness. 


Lumberman’s Estate to Children 


MINNEAPOLIS, MINN., Sept. 4.—The will of 
Thomas Barlow Walker, Minneapolis lumber- 
man, capitalist and art patron who died here 
about a month ago, was filed for execution in 
the Hennepin County probate court last week. 
He bequeathed his entire fortune to his five 
sons, Gilbert M., Fletcher L., Willis J., Archie 
D. and Clinton L.. Walker, and his daughter, 
Mrs. Julia W. Smith. The sons and daugh- 
ter were named as executors and sole heirs 
of the estate, all sharing it alike. 

Although Mr. Walker was frequently men- 
tioned as one of the fifteen or twenty wealthiest 
men in the United States, his will disposes of 
but $1,620,000, most of which is listed as per- 
sonal property. The founder of the Red River 
Lumber Co., Mr. Walker held no common 
stock in the company at the time of his death 
and only 582 shares of preferred stock, valued 
at $722,000. Other assets of the estate made 
public include Hennepin County real estate 
valued at $485,000. One piece of real estate 
is the Lowry Hill home valued at $110,000. 
Personal property is listed at $1,135,000, in- 
cluding preferred stock in the Red River Lum- 
ber Co. and other stocks and bonds. 

The will was brief, consisting of but two 
typewritten pages. It provides that in the 
event of the death of any heir, the heir’s share 
of the estate will pass to his children. The 
famous art collection is mentioned as being 
the recipient of a foundation fund. This 
gallery, the result of 60 years of collecting by 
Mr. Walker, contains pictures estimated to be 
worth $100,000,000, by Josiah E. Brill, attorney 
for Mr. Walker. The will provides also for 
the expansion of the art collection through 
purchase of additional art treasures. 





Less THAN 12 per cent of the automobiles in 
the country are owned in cities of 500,000 popu- 
lation or more, 


Packaged Plywood More Attractive 


SEATTLE, WASH., Sept. 1.—“Put- 
ting plywood in a fiber carton to 
protect it until it reaches the con- 
sumer is certainly a forward step, 
and I believe other retailers will 
welcome it the same as we do,” de- 
clared a retail lumberman visiting 
Seattle when informed that the 
Pacific Coast Plywood Manufac- 
turers (Inc.) had arranged to ship 
their high grade Douglas fir ply- 
wood in such cartons. The re- 
tailer cited numerous advantages 
apparent to him, such as protect- 
ing the surfaces and edges not only 
from marring in handling, but 
from the dust which, in his coun- 
try, penetrates through closed 
doors and windows. The carton, 
which contains either fifteen pieces, 
ten pieces or five pieces, depending 
on the thickness of the plywood, 
keeps this splendid material abso- 
lutely clean until the last piece is 
removed. 

_“The idea of packing plywood 
in a carton to protect it against 
damage in handling until it reaches 
the final consumer is one we have 
been working on for quite a long 
time,” said G, L. Bartells, man- 





G. L. Bartells (at left), manager of the Pacific Coast Plywood Manu- 
facturers (Inc.), Seattle, Wash., inspedting new fiber carton used to 
protect Douglas fir shipped by the organization 


and colleges are logical customers 
for full packages, and so are the 
cabinet shops, and smaller indus- 
trial firms, also mercantile estab- 
lishments, such as stores who use 
it in preparing attractive window 
displays, artistically decorated 
booths to exhibit new lines of mer- 
chandise, and for similar purposes. 
Of course our straight carload 
buyers, or industrial plants which 
use a great amount of plywood, 
will probably not take to the pack- 
age, but the man who re-sells ply- 
wood in less than carload quan- 
tities will find the protective pack- 
age a convenience worth more 
than the slight additional charge 
for shipping our splendid Douglas 
fir plywood in this manner.” 

A recent inquiry sent out by 
AMERICAN LUMBERMAN developed 
the fact that more than 70 per- 
cent of the dealers replying to the 
questionnaire were selling plywood. 
The new package, which provides 
ease of handling and gives assur- 
ance the plywood will be kept 
clean and salable, and the new 
uses which are developing daily for 
plywood, will do much to increase 





ager of the Pacific Coast Plywood 
Manufacturers (Inc.) “It was 
inevitable that sooner or later we 
should come to Phis. It is simply 
an advanced idea in merchandis- 
ing this high class product, and we 
are confident dealers who once 
stock it in this carton will be 
glad to pay the small additional 
cost of packing it in this way. 


The dealer who sells a few pieces 
at a time can open a package and 
fill orders as they come, and the 
pieces left in the package are se- 
curely protected against dust and 
discoloration until such time as he 
has a sale for them. Larger sales 
would, of course, take full pack- 
ages. Contractors and builders 
who are using plywood will be 


glad to have it sent out in this 
package, inasmuch as it is pro- 
tected against soiling until they 
are ready to apply it. They will 
prefer to order full packages, 
rather than the exact number of 
pieces they expect to use on a 
specific job, because it is better 
protected by the package. Manual 
training departments of schools 


the number of dealers stocking this 
material. 

The mills belonging to Pacific 
Coast Plywood Manufacturers, 
Inc., Seattle are: Elliott Bay 
Mill Co., Seattle, Wash.; Port- 
land Manufacturing Co., Portland, 
Ore.; Walton Veneer Co., Everett, 
Wash., and Washington Veneer 
Co., Oylmpia, Wash. 
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Hardwood Reports of Encouraging Tenor 


Advanced Prices Are Secured 


Mempuis, TENN., Sept. 3.—Little change has 
been noted in the hardwood market during the 
last week. There is still a fair sprinkling of 
business at advanced prices, with every indica- 
tion that larger orders will be forthcoming just 
as soon as the consuming trade realize the 
conditions that exist throughout the southern 
hardwood territory. Heavy rains during the 
last week have stopped a few mills and has 
made logging impossible in the lowlands. This 
holds production down greatly and will help to 
keep prices advancing. Many manufacturers 
have issued new price lists during the last week 
advancing prices from $1 to $2 per 1,000 feet. 
There is still a scarcity of many items and 
stocks are being reduced rapidly. With a good 
démand meanwhile, and only fair production, 
there is little doubt that within the next thirty 
days prices will have advanced on all items at 
least $5 per 1,000 feet, in local opinion. Many 
orders now offered are being refused by manu- 
facturers until consumers are willing to pay 
more for the stock. 

Heavy demand continues to come from floor: 
ing and box and crate manufacturers. These 
two groups are constantly in the market, look- 
ing for bargains which they are unable to find. 
Demand from the automobile trade continues 
good. Shipment orders on much stock pur- 
chased before the price advances are now being 
received from the automobile trade and this is 
rapidly reducing stocks on hand. Export de- 
mand is gradually improving, with much bet- 
ter prices. Offers are being made in some in- 
stances at an increase of as much as $5 per 
thousand. The increase in prices is stimulat- 
ing buying in England and the merchants are 
now beginning to stock up again. A good fall 
business is expected. Furniture buyers are still 
looking on in most instances. Some are com. 
ing into the market trying to buy for future 
delivery but at present manufacturers are not 
anxious to accept business for delivery after 
the first of the year. 

Production has been fair. Heavy rains have 
cut production again to some extent and have 
stopped logging in some sections. Log prices 
remain unchanged. 


Log Shortage Causes Shut-Downs 


Wausau, Wis., Sept. 4.—Local mills have 
been seriously handicapped this season because 
of the early breakup last winter which brought 
about a shortage in the log crop. The B. 
Heineman Lumber Co.’s mill finished its cut 
two weeks or more ago and the Brooks & 
Ross Lumber Co. at Schofield will shut down 
for the season in about two weeks. 

There is a marked shortage in nearly all 
hardwood lines and several wholesalers re- 
port difficulty in filling orders. Another two 
weeks will see staple hardwood lines depleted 
in local yards. This condition prevails through- 
out most of the north Wisconsin territory. 

There has been little change in price quo- 
tations, although some lines have advanced 
during the past week. Manufacturers and 
wholesalers express themselves as well satis- 
fied with the fall business outlook. 

The local retail trade, however, reports a 
noticeable slump in sales during the last two 
weeks. Much of this is attributed to a falling 
off in country trade because of the harvest and 
threshing season. 

The Wisconsin Box Co. has recently opened 
a retail yard and distributing depot in the 
business section of the city which gives it a 
decided increase in its distribution facilities. 
Its new building is an attractive, modern 
structure, located on one of the main streets. 
A filling station and automotive supply depot 
is an added facility. A new home-like rest 


room adds to the conveniences offered pa- 
trons. 

W. C. Landon, one of the leading whole- 
sale lumber dealers in this locality, has just 
returned from an extended business tour 
through the Northwest. 

R. G. Sayner, sales manager for the Brooks 
& Ross Lumber Co. at Schofield has been con- 
fined to his home for the last few weeks 
by illness. 

All the local manufacturers are making plans 
for active woods operations during the com- 
ing winter. It is likely that more hemlock 
will be cut this winter for manufacture than 
has been the case in several years. For the 
last three seasons most of the hemlock output 
has gone to the paper mills with the result 
that available supplies in the yards have been 
depleted. 


Producing Conditions Improving 

Macon, Ga., Sept. 4—Almost daily rains 
still interferes with hardwood production. 
While logging operations have been resumed 
in some sections, mills complain that there is 
a shortage of logs, resulting in short time op- 
erations. Conditions are better this week than 
last week and probably in another week mill 
operations will be up to the point attained when 
bad weather interfered. 

There is a good demand for most hardwoods, 
according to manufacturers, with the gums still 
taking the lead. A great amount of hardwood 
lumber is being shipped to the domestic trade, 
but there is only a light movement for export. 


Dry Stocks Getting Scarce 


BROOKHAVEN, Miss., Sept. 4—The hardwood 
market continues to hold firm, inquiries and 
offers getting very much heavier, An outstand- 
ing feature is the low supply of dry hardwoods 
available for quick shipment. Ash and beech 
are both scarce, and the demand for them is 
good. Cypress has been very active of late, 
a number of nice sales having been made. De- 
mand for various items of gum is showing a 
substantial increase. Quick sales of 4/4 FAS 
plain sap gum in this section on a basis of 
$48 f. o. b. mill to wholesalers are encouraging. 
Buyers take magnolia green or dry at good 
prices for quick shipment. Oak items are 
strengthening in price and stocks are low. Pop- 
lar has been extremely active and has been 
selling in very heavy volume, with surplus 
stocks very low. Tupelo sales have shown in- 
creased activity, and stocks are low, as tupelo 
logs have been coming in rather slowly. Total 
production will exceed shipments slightly this 
month, but with a lot of orders to work on 
there is likely to be a reduction in stocks dur- 
ing September. 


Appalachian Hardwoods Are Quiet 

E.xins, W. Va., Sept. 3.—There has been 
more activity in the movement of softwoods 
from this section than in the movement of 
hardwoods, according to some wholesalers who 
report an increasing interest and larger sales 
of hemlock and crating materials. The mar- 
ket for the general run of hardwood is still 
dormant with the possible exception of thick 
maple and basswood. The 8/4 maple appears 
to be in rather strong demand among auto- 
mobile manufacturers. Basswood, too, is mov- 
ing in fairly lasge. quantities. But even with 
those woods in demand the prices on the vari- 
ous grades have not undergone any change, 
according to the consensus of opinion among 
producers and there is still a good deal of 
shopping around on the part of buyers in 
view of the fact that supplies are plentiful 
and the mills well stocked. 


Stiffer Prices Expected 


LouisvitteE, Ky., Sept. 4.—The hardwood 
market continues strong, demand being better 
and outlook brighter than in many months, The 
furniture trade continues hesitant, but the auto. 
motive business is good and is getting better. 
Louisville is becoming a larger consuming mar. 
ket of automotive hardwoods. Box plant de. 
mand has been fair, while the implement trade 
is having a good fall business. Hardwood floor. 
ing demand has been fair. Radio business cop. 
tinues brisk. Although business slumped a little 
toward the close of August, it has come back 
stronger than ever. Stiffer prices are almost 
certain to prevail. Quotations f. o. b. Louis. 
ville: Walnut FAS, $240; selects, $160; No, 1, 
$90@93 ; No. 2, $40. Appalachian poplar, FAS, 
$100; saps and selects, $75; and common, $55, 
Southern poplar, $85, $65 and $48 for FAS, 
saps and selects and No. 1, while No. 2A js 
$38. Appalachian red oak is priced at $95 for 
FAS and $56 for common; with southern at 
$68 and $48. Appalachian white oak is $100 
and $60; southern, $80 and $50, Plain sap gum 
is $54 and $39; quartered sap, $60 and $45; 
plain red $95 and $50; quartered red, $100 and 
$55. Cottonwood is $54 and $36. Ash, $80 and 
$50. 

Maintaining Fair Production 

AtLanta, Ga., Sept. 4—Hardwood mills in 
North Georgia, though running considerably be- 
low normal, maintain a fair production con- 
sidering recent unfavorable weather, while 
scuth of Atlanta curtailment is heavy with sev- 
eral mills idle due to floods, and little prospect 
of early improvement. Orders, which have con- 
tinued improving steadily the last two or three 
weeks, are so far above output that mills are 
weeks behind, and as shipments are also heavier 
than production there is little surplus of any- 
thing in the hardwood list. Inquiry is heavy 
from principal consuming sources and there is 
every indication that bookings will continue up- 
ward. Prices are still gathering strength and 
as a whole are higher than in months. None 
of the mills have dry lumber on hand in any 
quantity. 

Larger automobile factories are placing or- 
ders for advance wants in the ash, maple and 
sap gum list, as are body plants in the South- 
east and Middle West, though as a whole most 
orders continue to be for current or only near 
future needs. Reports reaching wholesalers 
and mills, however, from representatives in 
automobile centers indicate that the industry 
is planning heavy production schedules this fall 
and early winter and that orders will continue 
brisk from this field. Mills are refusing some 
of the offers they are receiving, however, hold- 
ing out for higher prices due to shortage ot 
stocks. 

Demand is also good for building items. 
Despite higher prices, oak flooring is in big- 
ger demand from southeastern retailers than it 
has been in months, many dealers buying for 
fall needs, though most orders are still for 
warehouse stock or mixed cars. Oak flooring 
nills are adversely affected by the weather and 
though operating as actively as possible are 
well behind on their orders. Principal demand 
is from retailers in larger cities where building 
continues unusually active for this period, deal- 
ers in smaller communities being less active 
than they have been. Maple flooring is not in 
as active demand as it was a month or so 
ago, though a few sizeable orders are still be- 
ing booked at good prices in the textile mill 
field. 

Furniture demand continues brisk from 
southeastern factories, is reported fair in the 
Middle West, but less than normal in the East. 
Demand runs mainly to FAS and No. 1 com- 


For Current Market Prices on Hardwoods See Pages 79 and 80 
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mon red and sap gum, with oak fair, prices 
stable. Some advance buying is reported with 
Georgia, East Tennessee and Carolina factories 
for fall needs, but from other sections orders 
are for current wants only. Box manufacturers 
are active in the common grades of gum and 
oplar but buying only for present needs. 
Millwork call is still heavy for shop items from 
lants in larger centers but declining from 
plants in other sections, 


News of Buffalo Trade 


Burrato, N. Y., Sept. 4—A. Conger Good- 
year, president of the Great Southern Lumber 
Co., has been appointed chairman of the up- 
state division of the finance committee of the 
New York State Republican committee. Mr. 
Goodyear is a member of the Hoover and Cur- 
tis national campaign committee. 

The annual outing of the Buffalo House- 
wrecking & Salvage Co. will be held on Sept. 
8 at the Hamburg fair grounds. Harry Rob- 
lin, president, is a member of the Buffalo Lum- 
ber Exchange and lumbermen will be well rep- 
resented. 

The floods in the Southeast have caused a 
stiffening in the prices of lumber from that 
section. Southern pine roofers have been ad- 
vanced lately about 50 cents a thousand. Lum- 
bermen who are in receipt of information from 
that part of: the country say that shipments 
have been much held up by flooded highways 
and railroads. Retail yard demand has been 
a little more active in the last two weeks or so. 

The firm of Ward & Dickinson, for some 
time engaged in the manufacture of dining cars 
at Silver Creek, N. Y., has been incorporated 
and an addition will be made to the plant. 

The opening of the Buffalo and Fort Erie 
bridge, across the Niagara River from Buffalo 
to Fort Erie, has led to a surprisingly large 
amount of traffic across the river from this 
city, and the diversion of much of the travel 
which formerly went by way of the Niagara 
Falls bridges. In addition, the building activity 
across the river has been greatly stimulated 
and many new homes have been built. 


Elm and Gum Are Scarcer 


CINCINNATI, Outro, Sept. 4—The hardwood 
market outlook is brighter. Southern woods 
are decidedly stronger and Appalachian are 
strengthening. Appalachian mills are expected 
to make increases soon. No. 1 and better 
southern quartered sap gum, 8/, 10/ and 12/4 
is up about $5, and the same sizes of No. 2 
are up $2. Soft elm is very scarce in No. 1 
and better, automobile factories having almost 
cleaned it up. There is some log-run soft elm. 
Buyers are drawing heavily on sap gum, and 
it also is becoming much scarcer. Other items 
of southern hardwoods are not in such great 
demand, but buyers are out scouting for bar- 
gains in plain and quartered oak, walnut, pop- 
lar and ash, and there is also a good demand 
for magnolia as a substitute for mahogany. 
It is the general opinion that all of these 
southern hardwoods are on the way to good 
increases, because surpluses at the mills have 
almost been exhausted. There is considerable 
inquiry from furniture factories and others. 
Wholesalers’ salesmen here report that south- 
ern furniture factories are in the market for 
large quantities at $3 to $5 under quoted 
prices, but wholesalers are refusing to make 
concessions. Furniture factories in the North 
also are putting out feelers. Export dealers 
report the receipt of a goodly number of in- 
quiries for oak, walnut, poplar and ash from 
furniture factories and automobile plants. in 
the United Kingdom, France, Germany and 
Belgium. Good lots of ash and oak have 
already been shipped through southern ports, 
especially wide southern ash. , 
Southern pine, Douglas fir and other Pa- 
cific coast woods are in better demand for 
building. The pine dealers are. making large 
sales of common lumber, such as _ sheathing, 
siding and flooring, to retailers all through 
this territory and are also selling good lots 


of finish and dimension. Cypress is more ac- 
tive, especially ‘finish. Prices both of pine 
and cypress are higher, the pine being up 
$1.50@2.50 on better grades. 

Ben F. Bramlage, vice president of the First 
National Bank of Covington, which is known 
as the lumbermen’s bank, returned this week 
from a trip to Italy and France. 

On account of the hot weather the Cincinnati 
Lumbermen’s Club will not resume its fall ses- 
sions until Oct. 1. The first meeting will be 
at the Cincinnati Club, but President Ed H. 
Ward has not yet arranged the program. 

A big attendance of out of town lumbermen 
is expected next Tuesday at the September 
meeting of the Appalachian Hardwood Club 
to be held at the Hotel Sinton. The principal 
speaker will be J. H. Townshend, vice president 
of the Hardwood Manufacturers’ Institute, who 








i" 

















This is one of the “bottle” trees that grow in 

Australia with stout bottle-barrel-shaped trunks 

and sometimes attain circumferences of over 

60 feet. The natives make a drink from the 

diluted mucilage exuded from the trunk. The 

tree is not attacked by termites nor is it affected 
by bush fires 





will tell of the progress of the conservation 
program movement in the Appalachian region 
and also in the Memphis district. 


News of Baltimore Doings 


Battimore, Mp., Sept. 4—The Mann & Par- 
ker Lumber Co. (Inc.), hardwood dealer, 
which some time ago received a shipment of 
500,000 feet of Philippine mahogany, reports 
considerable success in placing the wood with 
cabinet makers and other consumers. The 
company has arranged for another one ship- 
ment of about the same siZe, which is now 
being put aboard a steamer in the Philippines. 

F. E. Hoffman, president Hoffman Lumber 
Co., which operates large hardwood mills at 
Columbia, S. C., stopped in Baltimore on Aug. 
27. He called on some of the distributors 
there, and saw Harvey M. Dickson, secretary 
of the National Lumber Exporters’ Associa- 
tion, of which Mr. Hoffman was formerly 
president. Mr. Hoffman was on his way from 


- stated 


Fort» Wayne, Ind., where he is interested in 
the Hoffman Bros. Co., to the South Carolina 
plant to confer with other officers as to the 
damage done by the storm of Aug. 17. He 
in the course of his talks here that 
common poplar had developed a good demand. 

J. S. Farish, who has charge of the Jackson- 
ville office of the Southern Pine Association, 
stopped in Baltimore on Aug. 29, having come 
over from Washington, D. C., where he went 
to take part in the protest against the proposed 
increase in railroad rates from the South to 
Virginia City points. Mr. Farish took occa- 
sion to see John R. Stephenson, who covers the 
Baltimore territory for the Southern Pine 
Sales Corporation, and also got in touch with 
some of the wholesalers. 


Railroad’s Cross Tie Purchases 


New Haven, Conn., Sept. 4—More than a 
million and a half cross-ties were purchased by 
the New York, New Haven & Hartford Rail- 
road Co. during the last year along the lines of 
the system, it is announced by the management. 
The exact number of wooden cross-ties pur- 
chased during the year was 1,513,923, and of 
these only 4.9 per cent were secured outside of 
New England, 

Of the remaining 95.1 per cent of the total 
cross-tie purchases by the railroad company, 
47.3 per cent were produced and bought in Con- 
necticut, 39.7 per cent in Massachusetts, and 
8.1 per cent in Rhode Island. 

For the five-year period of 1920-1924 inclu- 
sive, native timber was bought by the New 
York, New Haven & Hartford Railroad Co. 
to the amount of $13,040,077.30, secured as fol- 
lows: 48 per cent in Connecticut, 39 per cent 
in Massachusetts, 8 per cent in Rhode Island, 
and 5 per cent in New York. 


Celebrates Sixtieth Anniversary 


Soutu Benn, Inp., Sept. 4.—The LaPorte 
Sash & Door Co., one of the pioneer indus- 
tries of LaPorte, Ind., is celebrating its sixtieth 
anniversary. Louis Schumm came to LaPorte 
in 1863 when he was 23 years of age, and the 
Civil war was at its height and industry in 
the North was handicapped and depressed. 
Five years later Mr. Schumm and August Back- 
haus, with a small capital, started a sash and 
door factory, their first venture in manufactur- 
ing in a new and growing community. Saw- 
mills were numerous at the time, as timber in 
abundance covered most of the county, and the 
cutting and hewing of logs was one of the im- 
portant works. Mr. Schumm could handle the 
adz with the best of his fellows. Huge 12x12’s 
which support the first floor of part of the 
present factory are mute witness of his skill 
and power. Mr. Schumm and his partner la- 
bored to build their plant, with their own hands 
hewing out the supports. Boards were sup- 
plied from nearby sawmills and the mill took 
shape. It was two stories, with an engine 
house at the rear, where a steam boiler sup- 
plied power for the few and simple machines. 

In 1872 the August Backhaus Co., as the con- 
cern was known, suffered the loss of the entire 
plant by fire and the venture all but ended. 
Together, the two partners rebuilt the mill, 
financing it as best they could. Some timbers 
were donated by neighbors who had timber 
lands. 

Later much of the timber used in manufac- 
turing came from the north woods of Michigan 
and Wisconsin. Planing and matching ma- 
chines were the big part of the equipment. In 
1900 the company was incorporated and Mr. 
Backhaus withdrew his interests and the com- 
pany became the LaPorte Sash & Door Co. 
In 1905 the entire plant was bricked over. In 
1913 the final addition, constituting one-fifth 
of the present factory, was added. Today the 
company gets most of its lumber from long dis- 
tances. Western and yellow pines, gums, black 
walnut, oak, poplar, basswood are kinds of wood 
used by the company. The best black walnut 
obtainable still comes from Indiana. 
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Up the Sawdust Trail—Did He Act Wisely? 


When the bugle of Gabriel raises the dead 
on Resurrection morn, hundreds and thousands 
of lumbermen will rise from their slumbers, rub 
their eyes and make ready to face St. Peter at 
the Golden Gate. There should be no difficulty 
for lumbermen to get in. To Peter’s query of 
‘*What did you do on earth that entitles you to 
a place in the Kingdom?’’ the answer in most 
eases probably will be, 

‘*T furnished the sawdust trails over which 
hundreds of evangelists led thousands of con- 
verts at revival meetings.’’ 

‘* Pass, lumberman, pass.’’ 

* ca - * 

Speaking about sawdust, I’m up in the air 
I’m wondering if I failed to make an invest 
ment that would make me so wealthy that 
Henry Ford would look like the inmate of a 
poor house, or, by failing to make the invest- 
ment, did I save $300 and prevent*a bunco 
artist from committing a crime. You see it 
was this way: 

A few weeks ago I was in Denver where 1 
met a man whom [I first met years ago and 
had not seen or heard tell of since. Each of 
us was good at remembering faces, and he 
recognized me and I recognized him immediate- 
ly and he asked me to take lunch with him. This 
I did. In the course of our visit with nothing 
but the table between us, he told me something 
of his affairs and I spilled a few facts relative 
to mine. Among the items of interest to me 
and which proved of interest to him was the 
fact that I had sold a house and had a little 
money in the bank therefrom. In response to 
my inquiries as to what he was doing at the 
time, he informed me he was interested in a new 
stove that he and his associates were putting 
on the market. It was a stove that would burn 
sawdust with a fortune behind it when it was 
properly exploited. He explained in this man- 
ner: 

Russian Invents Stove to Burn Sawdust 


**One of my associates has recently returned 
from Russia. You know that the people of 
Russia have been in desperate straits ever since 
Lenine and Trotzky took over the government. 
They have starved and they have frozen. They 
have had to live on substitutes and keep warm 
by make shift appliances and fuel. Necessity, 
being the mother of invention, caused some Rus- 
sian to invent a stove that will burn sawdust 
easily. You see there is a lot of sawdust in 
that country and for years it has been going to 
waste. It is one of the most diffieult things to 
burn in the ordinary stove—as a matter of fact, 
it is difficult to burn under the boilers of saw- 
mills even where special machinery to mix the 
sawdust and air have been devised. However, 
this man found a way and now he is manufac- 
turing the stoves and selling them all over Rus- 
sia. My associate bought the American rights 
so we have organized a company to put the stove 
on the market, and are planning a second com- 
pany to furnish the sawdust. 

‘*The principle of the thing is simple. The 
stove is built on the order of the hot water tank 
you see in the kitchens of most of our homes. 
However, it isn’t built of such strong material. 
You have a hole at the bottom to furnish the 
draft and another hole at the top for the smoke 
to depart. Once a week you fill this cylinder- 
like stove with sawdust. Next you take an 
iron rod and drive it from the top down to the 
bottom through the center of the sawdust. Then 
you pull the rod out and you have a nice round 
hole up which the smoke from the burning saw- 
dust may emerge. Then you light the sawdust 
at the bottom and around the edges of the hole 
you punched. The flames spread from the bot- 
tom of the hole to the top and you have a core 
of fire in the center of your sawdust. As the 
sawdust adjacent to the hole burns, the flames 
eat outward into the mass of sawdust. It takes 
about a week for the flames to eat their way 
from the center of the mass to the outside walls 
of the stove. Thus you need not fill your stove 





4 


with fuel but once a week and you have a steady 
fire night and day without further attention.’’ 

‘*How do you get your heat if the fire is in 
the center of the sawdust?’’ I asked. 

‘* Why, that’s simple,’’ he replied, ‘‘ the heat 
from the fire in the center of the sawdust works 
its way to the outside and heats the iron of the 
stove.’ 

‘*But tell me why that Russian didn’t -put 
his iron pipe into the stove first, then pile the 
sawdust around it, and then pull the rod out to 
make the hole?’’ 

‘*By, George!’’ exclaimed my acquaintance, 
‘*that’s a clever scheme and much easier, isn’t 
it? Say, you’re just the man we need for our 
company,’’ and then he went on to explain how 
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Junking Old Equipment 


There are lines of machinery 
where the figures on production 
and orders this year, as com- 
pared with last year, do not in- 
dicate a rate of improvement and 
replacement of capital goods as 
high as would be desirable; but 
the heavy consumption of scrap 
in steel making this year indi- 
cates that, on the whole, a vast 
amount of obsolete and inferior 
equipment is being junked. 

With the faster tempo of mod- 
ern business and the increasing 
importance of technological re- 
search and improvement as a 
factor, both in corporate and 
general prosperity, the rate of 
junking has become a very im- 





portant indication of business 
prospects. The junker and 
wrecker are indeed advance 
agents of prosperity. Second 


only in importance as prosperity 
makers to the scientists and capi- 
talists who introduce new indus- 
tries are those managements who 
adopt new and better processes 
to make old products. 

Owen D. Young told this 
writer a year ago that such im- 
provements and _ substitutions 
now appear to be of greater im- 


portance than new _ industries 
and new _ products. — Chicago 
Tribune. 
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many thousand stoves could be sold, basing his 
estimate upon the standing stocks of sawdust at 
lumber yards and mills and the annual produe- 
tion of sawdust, according to the latest United 
States census. 


Taking Options on Standing Sawdust Piles 


Then he got all confidential and explained to 
me that his second company was already taking 
options on standing piles of sawdust in every 
part of the United States and were contracting 
with sawmills for their output. 


‘*Our purpose is to make sawdust cylinders 
already pierced with a hole through the center 


and sell them as fillers to persons buying the 
stoves. By use of hydraulic pressure, we cay 
compress the sawdust to such an extent that it 
will hold together for shipment and be as solid 
as lumps of coal. Dig into any pile of sawdust 
at a lumber mill and you’!ll find lumps of say. 
dust as big as your head. This shows how well 
the product will solidify. We expect to arrange 
with the lumber dealers in every community to 
handle our stoves and our sawdust fillers. Be- 
sides the commission the dealer will get from 
selling these, we will pay him for the sawdust 
produced in his mill. It will be an advantage 
to him to handle our products and push them, 
You know, the coal supply in the United States 
is getting low. It will not be long before the 
coal will be exhausted and the people of this 
great country of ours will have to turn to other 
means of keeping themselves warm. Our com- 
pany, being already in the field and having con- 
tracted for the sawdust output of all of the 
sawmills in the country and having purchased 
all of the old sawdust piles, will be in a posi- 
tion to reap big profits. 

‘*There’s another thing in our favor; freight 
rates. Coal is a heavy product—a carload of it 
weighs more than a carload of sawdust. There- 
fore we can ship a carload of sawdust for less 
money than you can ship a earload of coal, 
hence our fuel will be much cheaper than coal, 
and everybody, you know, is looking for cheaper 
fuel.’’ 

Well, sir, he certainly was putting up a good 
argument and he made it plain that someone was 
going to make a lot of money if he got in on the 
ground floor. He painted a picture of stock- 
holders getting large dividend checks once a 
month which would buy an automobile swift 
enough to chase any wolf from the front door. 

I pretended I was interested—I was to a 
certain extent—and he capped the whole story 
by trying to throw one of those psychological 
points of salesmanship at me. 

**One of the biggest and richest piles of saw- 
dust in the world today is out in Oregon. We 
have spent nearly all of the money in our treas- 
ury taking options and buying up sawdust piles. 
We have just discovered this one and unfortu- 
nately we haven’t the cash on hand to take the 
option on it. Three hundred dollars is all we 
need to secure an option on this pile. Since 
you are an old friend of mine, I’m going to let 
you in on this. If you’ll come over to our office 
after we get through with dinner, I’ll make you 
out a certificate for $1,000 worth of stock in the 
company and you can have it for $300, and, as 
a guarantee of my good faith, we’ll turn the 
option on that sawdust pile over to you, until 
you see for yourself how valuable our proposi- 
tion is.’’ 

At this juncture I either played the part of 
a boob or a wise man. I didn’t invest. I told 
him I owed that $300 to my wife’s mother and 
wouldn’t dare invest it until I had consulted her. 
When he saw I wouldn’t make out the check 
that afternoon, he suddenly exclaimed, as he 
looked out the restaurant window: 

‘«There goes Mr. Jones, the president of our 
company. You stay here and [’ll run out and 
get him to come in and answer any questions 
you may desire to ask regarding this venture.’’ 

He hurried out of the restaurant. I waited 
fifteen minutes for him to return. When he 
failed to make his appearance, I put on my 
hat and prepared to leave. Durn me, if the 
waiter didn’t step up and hand me a bill for the 
dinner. I thought he was to pay for it. 

Will some of you lumbermen inform me as to 
the merits of this case. Did or did I not act 
wisely ? 


_ The air mail volume for July reached 214,654 
pounds against 209,760 in June and 199,284 in 
May, according to post office department an- 
nouncement. The Chicago-San Francisco route 
led with 60,951 pounds and the Chicago-New 
York route carried 55,752, 





SePTEM 
—— 


V 


H. ) 
nied Db 
throug’ 
from 4 
interest 
cAN 
and a 
other 
will be 
was tl 
This 1 
Jessop 
was a: 

Mot! 
layed 
At an. 
into t 
except 
and W 
good 
Bay C 
so he 
Walte 
Coal | 
we sl 
both | 
them; 

Sin 
been 
City 
worlc 
to-g0 
Mike 
orde! 

Pe! 
busin 
morr 
went 

Co.'s 

good 

They 

runn 

at al 

5,000 

havi 








? 


g the 
€ can 
hat it 
solid 
Ww dust 
saw- 
| well 
range 
ity to 

Be- 
from 
vdust 
ntage 
them, 
tates 
e the 
- this 
other 
com- 
’ con- 
F the 
1ased 
posi- 


eight 
of it 
here- 
less 
coal, 
coal, 
aper 


good 
was 
1 the 
tock- 
ce a 
wift 
loor. 
to a 
tory 
zical 


saw- 
We 
"e:as- 
les. 
rtu- 
the 
| we 
ince 
» let 
fice 
you 
the 
|, as 
the 
intil 
\OSi- 


of 
told 
and 
her. 
eck 

he 


our 
and 
ons 
e, +e] 
ited 

he 
my 
the 
the 


3 to 
act 


654 
in 
an- 
ute 
(ew 





SepTEMBER 8, 1928 


AMERICAN LUMBERMAN 


61 





_—— 


Vacationing Among Northern Lumber Mills 


H. M. Jessop, of Detroit, Mich., accompa- 
nied by Mrs. Jessop, recently made a trip 
through the Upper Peninsula of Michigan and 
from a diary of that trip prepared a brief but 
interesting travelog and sent it to the AMmeRrt- 
cAN LUMBERMAN. Feeling sure that friends 
and acquaintances of Mr. Jessop and many 
other readers of the AMERICAN LUMBERMAN 
will be as interested in reading this travelog as 
was the editor, it is being printed herewith. 
This interesting travelog, as prepared by Mr. 
Jessop, carried the caption “Tomorrow” and 
was as follows: 

Mother and I are starting on a long de- 
layed and, we think, a well earned vacation. 
At any rate we have everything ready to go 
into the new car (green car by the way) 
except the dog. She won't stand for the dog 
and we don’t blame her, but still he’s a pretty 
good dog. Walter Young, of Flint, Mich., 
Bay City, and all way-ports, gave us the dog, 
so he must be good. They tell us that 
Walter and Mike, of the Genesee Lumber & 
Coal Co., are coming along fine in Flint and 
we sure are glad to know it. The boys are 
both hard workers and their competitors like 
them; that helps a lot. 


Since you last heard from me, we have 
been going some. Fred Westover at Bay 
City says I ship the best cypress in the 


world and Fred knows good lumber (hbonest- 


to-goodness tidewater, not Louisiana red). 
Mike Kam was so busy getting out trim 
orders I couldn’t see him. 


Perey Dixon was right on the job and says 
business is poor (sounds like Detroit). To- 
morrow we will be in Grayling. Mom and I 
went through the Kerry & Hanson Flooring 
Co.'s plant. Emil. Giegling reports business 
good, lots of orders, and no P. M.’s on hand. 
They showed us a good time. T. Hanson was 
running to and from the National Guard camp 
at all hours. We saw a lot of soldiers, about 
5,000 in all the branches, and the boys were 
having a lot of fun, along with some fine 


training, in the garden spot of the lower 
peninsula. The National Guard park is the 
gift of R. Hanson. 

At Mackinaw we quit lumbering and had 
a swim in Lake Michigan; Superior was too 
cold. Tomorrow we go to Gladstone. 

We are in Gladstone. Here we met Jack 
Richardson, Paul Bushong, Inspector MceDon- 
old and all the gang. We looked at some 
very fine white pine and hardwoods. Then 
they fixed us up with a room at the Delta 
Hotel in Escanaba. This town sure has come 
along in the last few years—wonderful scen- 
ery and good food, good swimming and every- 
thing at hand and very reasonable. Tomor- 
row we are going to visit sawmills some 
more. 

Well we are back at Gladstone and mother 
and I sure did “sawmill.” Under the guid- 
ance of the sawmill superintendent, we started 
at the bottom of the mill and went right 
through; then to the veneer plant, the larg- 
est thing of its kind in the country. Mr. 
Mottel, general manager, was kindness it- 
self. They are so busy there that it keeps 
one humping to get it all in in the morning. 
Jack Staple, sales manager, was out at his 


summer home, but the rest of that bunch 
sure did treat us fine. Tomorrow we go to 
Munising. 


Well, it looks like the same old town, bet- 
ter of course, but the old “Cliffs” mill is down 
and so we looked up Tom Sullivan, the mayor, 
and Mr. Kent, the agent of the Manistee & 
Northeastern and smoked a pipe. Jackson & 
Tindle were running, so while the better half 
sewed the buttons on our other shirt, we 
looked the outfit over. Zeno Nelson was not 
there, but Mr. Bergland was there and also 
Mae, the inspector, all of them Scotch. Ac- 
counts for the tight knotted stock? Well 
they had some good pine, some not so good, 
and some good birch, but pretty green now. 


Right here we quit for the day and went 
riding. 

Boy, some .country and such- wonderful 
sights! Forgot to tell you—saw Harry Fink- 


biener at Negaunee and he has charge of the 
Consolidated Lumber & Fuel Co.’s yards and, 
as usual, is doing a good job of looking after 
things. At Marquette, Theo, Schneider had 
been out of town two days and we heard he 
caught fifteen trout. Tomorrow we are going 
to church? ‘ 

Didn’t get to church. They moved the only 
one we knew anything about so we went to 
Manistique and out to Indian Lake, where 
we found Jack Staple, senior and junior, Paul 
and Mrs. Bushong, Mrs. Staple, and a lot of 
little Staples, Bushongs, and Reeds. Well, 


they showed us the best possible kind of a 


time and I don’t mind telling you that, if they 
hadn’t rather run out of food and it was 
impossible for us to stay there at night, we 
never would have come home. Then, too, 
Staple, sr. suggested that perhaps it might 
be a good idea if we went home and did a 
little work. 

Away we went to Blaney, in the heart of 
the Hermansville timber. At the Blaney golf 
club they just kill you with kindness and 
everything that you want. It is brand new 
and they are proud of it and we are proud 
of being able to stay there. If any of you 
fellows want to go on a vacation, go up there 
and see for yourself. Today, we start home. 

Stopped at Petoskey and said “Hello” to 
Bill McCune, the mayor—he’s our cousin. 
Then we stopped at Pellston and saw Zeno, 
and the Swede, as usual, had a wide grin on 
his face and dared us to go trout fishing. 

Now we are back and the old L. C. Smith is 
pounding away to try and get us back the 
vacation money. 

Sa2eaeaeeaaaaaeans 

CALIFORNIA leads with 417 licensed air pilots, 
while New Mexico has none, an aeronautical 
directory issued by the Department of Com- 
merce discloses. The total given is 2,678 but 
this does not include army and navy flyers 
and the 2,9¢0 pilots operating under temporary 
Commerce department authority pending ex- 
amination. 


News of Southern Lumbering Activities 


Will Continue as Southern Factor 


Jackson, Miss., Sept. 4.—In connection 
with the announcement made public last week 
of the organization of the Southern Redwood 
Co., composed of Great Southern Lumber 
Co. and Finkbine-Guild Lumber Co. inter- 
ests, to take over the redwood properties of 
the latter concern, C. E. Klumb, general sales 
manager of the Finkbine Lumber Co., has 
sent out a letter to the salesmen of that con- 
cern, giving them information about the con- 
summation of this deal. This statement by 
Mr. Klumb indicates that the Finkbine Lum- 
ber Co. will continue to be an important fac- 
tor in the southern pine industry through 
the operation of its plant at Wiggins, Miss., 
and also that that concern will continue to 
handle redwood business. In his letter to 
the salesmen, confirming this deal, Mr. 
Klumb, among other things, said: 

This statement will set at rest much idle 
talk regarding our organization. The ar- 
rangement is in the nature of a merger to 
permit expansion of the plan by our company 
of completing the process of manufacture of 
redwood in the South and marketing in 
mixed cars to the trade. It is another step 
in the efforts to perpetuate the lumber manu- 
facturing business in the South and preserve 
the organizations which have functioned so 
well all these years and which would have to 
be scattered with the depletion of standing 
timber in the South. 

Our plant at D’Lo will continue to function 
as it has in the past and you can assure your 
trade of an ample supply of redwood for 
many years to come at D’Lo or Bogalusa, or 
both plants, and no one need hesitate to stock 
redwood with a feeling that there may be 
a change in the program. This merger of 
two strong companies insures permanent sup- 


ply of mixed 
cars. 

We will keep you advised as matters de- 
velop under the enlarged program; mean- 
while, we ask your best efforts to develop 
redwood orders for the D’Lo plant. We now 
have a stock of about twenty million feet at 
that plant, with our assortment continually 
becoming more varied and our shipments in- 
creasing weekly. 

The Wiggins plant of the Finkbine Lumber 
Co. continues to operate as heretofore on 
longleaf timber. 

While the above statement shows that a 
new company, to be called the Southern Red- 
wood Co., will handle the joint business, for 
the present all orders ete. will be taken un- 
der the name of the Finkbine Lumber Co, as 
heretofore. 


redwood, with yellow pine in 


Developing Tennessee Timber Tract 


Louisvitte, Ky., Sept. 4—The Louisville 
Cooperage Co. has recently purchased and is de- 
veloping a tract of timber near Sunbright, 
Tenn., where it has installed two circular saw 
mills, and two stave mills, cutting suitable oak 
into cooperage stock for its own needs, and cut- 
ting the rest of the oak, poplar, pine etc., into 
lumber, which will be disposed of on a mill 
run basis to wholesalers, as the company doesn’t 
plan to enter the lumber business. 

The company just recently purchased the tim, 
ber, and started installing machinery at once. 
This company also operates stave mills in east- 
ern Kentucky, and has some large stave and 
heading mills in Louisiana, where it also cuts 
railroad ties. 





THE LARGEST motor truck fleet in the United 
States is that of the Associated Bell Telephone 
Companies, comprising 13,075 vehicles. 


Adds to Auto Body Plant 


LouisvittE, Ky., Sept. 4.—Announcement 
was made here last week by the Mengel Body 
Co., manufacturer of automotive body wood 
parts, and subsidiary of the Mengel Co., of 
contracts placed with the Struck Construction 
Co., Louisville, for work starting on Sept. 1, 
for another unit of the Mengel Body Co. plant 
at Fourth and G streets, to cost approximately 
$1,000,000, and which will represent plant No. 3, 
devoted to body production in Louisville. 

This contract was made following comple- 
tion of a contract on the same date with the 
Willys-Overland Co., of Toledo, Ohio, for large 
quantities of wood parts to be shipped in solid 
car lots to the latter company’s body building 
plants. The new plant is being built primarily 
to fill this contract according to the announce- 
ment. 

William L. Hoge, president of the Mengel 
Body Co., and vice president of the Menge! 
Co., declared that the company with the new 
unit completed would have one of the largest 
auto woodwork plants in the world. The ca- 
pacity of the new unit alone will be about 70,- 
000,000 board feet a year, or 300,000 bodies. 
The three plants of the Mengel Co. in all will 
have about 4,500 persons engaged in produc- 
tion of automotive woodwork it was said. 

Parts of the plant, it was stated, must be 
ready for use within a period of ten weeks, this 
probably meaning the kiln drying department 
and lumber unloading docks. In the other big 
unit everything moves forward under mass pro- 
duction, cars being unloaded on one side of the 
plant to kiln cars, run into kilns, dried and then 
through the manufacturing department, and into 
cars on the opposite side, the movement being 
a forward one all the way. 
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National Production, Shipments and Orders 


WasuHInerton, D. C. 


, Sept. 4—The following statistics were compiled by the National Lumber Manufacturers’ Association: 








Boftwoods: No Mill Reports Production ts Orders 
Week ended: 1928, Aug. 25; 1927, Aug. 27— 1928 1927 1928 1927 1928 1927 1928 
Southern Pine Association..........c.ceeceees 155 108 71,520,000 63,485,000 5335,000 65,083,000 89,473,000 64,777,000 
West Coast Lumbermen’s Association........ 152 121 147,420,000 121,941,000 156,268,000 129,305,000 135,128,000 119,994 909 
Western Pine Manufacturers’ Association. 34 34 35,226,000 33,141,000 36,011,000 26,797,000 30,967,000 30,047,000 
California White & Sugar Pine Mfrs.’ Assn. 21 18 30,882,000 24,393,000 26,150,000 21,081,000 23,652,000 21,728 ,000 
North Carolina Pine Association.............. 60 36 8,660,000 6,357,000 9,571,000 7,278,000 7,229,000 5, ,348,000 
California Redwood Association.............. 16 15 7,388,000 8,857,000 053,000 9,155,000 7,081,000 7,742,000 
Northern Pine Manufacturers’ Association. 7 8 12,143,000 10, 209, 000 9,370,000 8,366,000 10,028,000 7,257,000 
Northern Hemlock & Hardwood Mfrs.’ Assn. t. 48 13 6,655,000 2,118,000 6,416,000 2,514,000 * 5,750,000 2 063, 000 
Total softwoods, one week.........eeee+. 493 353 319,894,000 270,501,000 332,174,000 269,579,000 309,308,000 258,956,000 
Thirty-four weeks ended above dates— 
Southern Pine Association............ceseceees 4180 2,329 2,253,696,000 2,506,176,000 2,210,187,000 2,521,942,000 2,238,235,009 
West Coast Lumbermen’s Association........ 3951 4018,166,000 2,787,552,000 271,876,000 2,867,276,000 4,351,331,000 2; 906,756,000 
Western Pine Manufacturers’ Association.... 1090 18,000 952,550,000 1,074,048,000 970,981,000 1,114,949,000 982,561,009 
California White & Sugar Pine Mfrs.’ Assn... 3813 835,754,000 758,004,000 896,316,000 $15,795,000 076,000 800,688 ,000 
North Carolina Pine Association.............. 1652 604,000 246,774,000 287,482,000 249,240,000 268,308,000 210,738,000 
California Redwood Association i ia a oer ll nk 527 277,124,000 250,032,000 263,391,000 287,821,000 267,097,000 304,329,000 
Northern Pine Manufacturers Association. ++. 286 292,710,000 293,525,000 1,686,000 . 275,717,000 285,945,000 272,762,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 1257 ,000 113,934,600 141,635,000 129,845,000 140,012,000 119,036,000 
Total softwood, thirty-four weeks........ 13756 9,159,982,000 7,656,067,000 9,730,610,000 7,806,862,000 9,842,660,000 7,835,105,000 
Hardwoods: 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 
Tt Pobdveareansbewne ee sé0atewodw cee 72+ 13 8,450,000 2,165,000 10,081,000 3,207,000 8,725,000 3,830,000 
SOG 6k. écewandav secede ad ewe 1257 “a 312,958,000 182,320,000 252,937,000 . 151,586,000 252,104,000 149,046,000 
Hardwood Manufacturers’ Institute— 
OME WEEK 2. ccrccvccccccccccccccccvcvces 307+ 124+ 50,876,000 19,783,000 48,792,000 15,792,000 51,644,000 19,108,000 
EE WOOD: ou css duckie ancdsue dawned 10191; on 1,357,381,000 788,924,000 1,484,027,000 887,336,000 1,525,597,000 896,593,000 


tNorthern Hemlock & Hardwood Manufacturers’ Association totals are for week previous to indicated date and for 33 weeks. 
Northern Hemlock & Hardwood production footage is log converted to lumber scale. 


tTUnits of 35,000 feet daily capacity. 





National Analysis 


Wasuincton, D. C., Sept. 4—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the periods ended Aug. 
25—orders and shipments being shown as per- 
centages of production: 





| 
| 
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North Carolina Pine 


NorFotk, VA., Sept. 4—The North Caro- 
lina Pine Association makes the following 
analysis of figures from sixty mills for the 
week ended Aug. 25: 





Per- 

One Week 34t Weeks Percent Percent cent 
—_———- Yc A \ Normal Actual Ship- 
No. of Ship- Or- Ship- Or- Production— Feet output output ments 

Association— mills ments ders ments ders | Normal* ...... 14,920,000 
= pega al Pine... .155 112 125 108 108 pees ee 8,660,000 58 = of 
West Coast.......152 106 92 106 108 | Shipments ...... 9,571,000 7S, BE cas 
Western Pine... 34 102 88 111 116 | Orderst ...... 7229000 «49847 
California Pines... 21 85 77 107 107 | ch "295,000 
inn Sine” os 111 83 106 98 JInfilled orders .. 56,325,00 points a 
California Redwd. 16 109 96 95 96 tAs compared with preceding week, there is 
Northern Pine.. 7 77 83 99 98 a decrease in orders of 22 percent, the same 
N. Hem. & Hdw.. 48 96 86 84 83 number of mills reporting each week. 

All softwoods. .493 104 97 106 107 | *“Normal” is based on the amount of lum- 
N. Hem. & Hdw... 72+ 119 103 81 gj | ber the mills would produce in a normal work- 
Hdw. Mfrs. Inst.. 307+ 96 102 109 112 | ine day. 

All hardwoods. .379+ 99 102 104 106 

All woods...... ou 103 97 106 197 


Actual production reported made the follow- 
ing percentages of normal in the periods in- 
dicated : 





Western Pine Summary 


PorTLAND, Ore., Sept. 4—The Western Pine 





1928 1927° Manufacturers’ Association summarizes as fol- 
gag ee a » 
No. 1.  34t No. a 34 | lows reports for the week ended Aug. 25, from 
Millis Wk. Wks. Mills Wk. Wks. | 34 member mills: 

Sortwoops— Per- 
South. Pine...A 155 85 92 108 87 8&9 cent 
ee Se cdk ice ste oss Bee 338° 320 Percent Ship- 
ba uot B Pine. A 34 . Re. 34 101 80 Production— Carst Feet ofcut ments | 
Cali Pines...A 21 9 aes Cee ae * ‘ | 
N. Car. Pine..C 60 58 73 36 ‘70 ‘Ti ee tesen = 89% sa’sse'ees 
Calif. Redwd..A 16 75 91 15 103 85 Shipments (car) . , a 350 35.100,000 
North. Pine...A 4 95 91 er Local Ht OD Si SET,000 20. 

All softwoods 293f 88 96 314§ 103 Total shipments Agee 36,011.000 

HARDWOODs— Orders— . 

N. Hem.&Hdw.C 72¢ 55 Cancelled ..... 13 338,000 .... 
Hdw. Mfrs. Booked (car)..1,156 30,056,000 .... 

A | a 65 124¢ 95 75 ae ere Case 4 waew — anes 

All hardwoods 379¢t 75 67 Total orders... .... 30,967,000 

All woods ... .. 84 91 On hand end 

*Normal production had been established by week ...-ceee- 4,757 123,682,000 


only six associations for 1927. 
§Five groups. 


A—Normal based on actual output for pe- 
riods of two to five years. 

C—Normal based on estimated mill capacity. 

Units of production, having daily produc- 
tive capacity of 35,000 feet. 

tNorthern Hemlock & Hardwood Manufac- 


turers’ Association percentages are for only 
33 weeks. 


tSix groups. 


MY WORD! SUCH A BEASTLY 
COUNTRY 


Bookings for the week by thirtyos four iden- 
tical mills were 103.96 percent of those for the 
previous week, showing an increase of 1,170,- 
000 feet. 

+Cars basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity. number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 

During the week production was 104 percent 
of normal, shipments, 106 percent of normal, 
and orders 91 percent of normal. Average for 
the corresponding week of the preceding four 
years was as follows: Production 104 per- 


: ‘ P Pe | cent; shipments, 97 percent, and orders, 95 
An English tourist, rushing around the union | percent of normal. 
depot in Toronto in an excited manner, was | Production is so seasonable that during 


asked by an onlooker, “What’s the matter?’ 
“Matter? I’ve lost me brasses (checks) and I 
cawn't get me luggage, ye know.” 


} 
| 


winter months actual production amounts to 
less than 50 percent of normal, while during 
peak summer months the production increases 
to well over 100 percent of normal. 





| 


California Pine Statistics 


San Francisco, Cauir., Aug. 31.—The fol- 
lowing is a summary of July production and 
shipments, and Aug. 1 inventories and unfilled 
orders, as prepared by the California White 
& Sugar Pine Manufacturers’ Association: 


July Reports for 26 Mills 


Production Shipments 














Calif. white pine ..... 105,079,224 87,245,780 
. . «  - eee 19,755,019 12,237,030 
WEP BORGES cess caees 3,039,529 3,892,118 

TE DOD: vinis ck cicws 127,873,772 103,374,928 
oo re ae 15,534,959 9,002,821 
Red (Douglas) fir.... 3,452,886 2,352,906 
All other woods....... 2,197,775 3,807,605 
ET wind 0m. ola bare whe 9,022,210 

Total other woods... 21,185,620 24,185,542 

Gram totes ....260. 149,059,392 127,560,470 

Aug. 1 Inventories and Unfilled Orders 

Unfilled 
Inventories Orders 

No. 2 shop and better— 

Calif. white. pine.... 83,284,108 28,354,997 

BUGEP DEMS 2 cciccces 59,118,728 16,654,715 
No. 3 shop, mixed pine. 18,354,604 11,010,513 
No. 3 and better shop, 

white and sugar pine. 1,454,000 305,000 

Weret WHNOTE 2. cceee 162,211,440 56,325,225 
Commons— 

Calif. white and 

sugar pine .......324,191,295 154,497,367 

All other woods..... 98,650,583 25,344,314 

Total lowers .422,841,878 179,841,681 

Grand Totals .......& 585,053,318 236,166,906 
Box shook and cut stock 9,237,126 43,927,144 


Comparative Reports on 21 Operations 
The following comparative statistics from 21 
operations for July, 1927, and July, 1928, rep- 
resent 68 percent of the total pine industry: 
Percent 
1927 1928 Increase 
JuLY PRoDUCTION— 
Pine OU. .o.0 116,586,911 
All species in- 
cluding pine.139,651,408 
JuLY SHIPMENTS— 
Pine only ..... 83,929,626 
All species in- 
cluding pine.109,760,216 
INVENTORIES AuG. 1— 


117,589,007 0.8 
137,041,497 *1.9 

93,619,835 11.5 
116,220,194 5.8 


No. 3 shop and 

oo Pere 184,700,344 152,969,781 *17.2 
All species & 

grades ...... 567,809,294 551,449,754 *2.9 
UNFILLED ORDERS AvuG. 1— 

No. 3 shop & 

ae 41,413,443 53,036,225 28.0 
All species & 

“Seer 202,166,494 212,837,195 5.8 


*Decrease. 
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Northern Hemlock and Hardwood Monthly Report 


OsnxkosH, Wis., Sept. 4.—The Northern Hemlock & Hardwood Manufacturers Association 
reports as follows July production and shipments, and stocks Aug. 1: 


Statistics for July, 1928 


Unsold 
Production Shipments Aug. 1 

ME cic deveess 197,000 333,000 6,168,000 
Basswood ..... 2,281,000 3,266,000 23,323,000 
Beech ....---- i ee re ae eee 
ee eee 6,125,000 8,249,000 77,309,000 
PE cv ces eee 1,860,000. 2,571,000 16,656,000 
Maple ..-+-..-+- 10,722,000 8,962,000 59,328,000 
ay cbs 182,000 214,000 1,192,000 
Mxd. hrdwd... 2,262,000 2,599,000 ........ 





Total hdwd. .23,673,000 26,194,000 183,976,000 
Hemlock, 1&2”.16,348,000 18,920,000 121,124,000 





Grand totals.40,021,000 45,114,000 305,100,000 


Stock Summary, Aug. 1, 1928 





Hardwoods— 
Unsold— Dry....115,257,000 
Green.. 68,719,000 
Tenet, WN ssiccsbecta 183,976,000 
Sold, dry and green..... 49,036,000 
EE MOP WOOEE. 0 vcs ces Cowceees 233,012,000 
Hemlock— 
Unsold, 1x2”— Dry.... 70,050,000 
Green 51,074,000 
Totes WOON 26. cccces 121,124,000 
ogee POT re 15,579,000 
Other thicknesses ...... 1,333,000 
TOtR BOMNIOON .o¥06 bet cceciees ns 138,036,000 


Oe UE. a oR iwiwneesaews ceed 371,048,000 


The figures for twelve months, Aug. 1,.1927, to July 31, 1928, make the following percentages 
of those for the corresponding period of 1926-1927: Production—All hardwoods, 107; hemlock, 87; 


all woods, 100. 


Shipments—All hardwoods, 93; hemlock, 81; all woods, 88. 


Hardwood Stocks on Hand Aug. 1, 1928, by Grades 








Sold <n. 


















































Unsold Sold ——Unsold 
Dry Green Dry Green 
ASH— SOFT ELM— : 
Re iii co ae Ws ing tee 183,000 77,000 ee dc wa Glande e's 24,000 233,000 22,000 
Ge & Dr... ccccevseoves 384,000 it = wa eS Ree ae 71,000 9.000 
ME chicas oe komme 133,000 a pneeetat aca eneeaey 172,000 ..... ky | 
Sel. & No. 1.... «...-.. Te wcasinwem Doe. 3. @ BEF. 022 929,000 516,000 932.000 
me. 1 & BEF. <0: 20,000 396,000 141,000 No, 1 cOm..... 1,000 246,000 27,000 
No. 1 com...... 20,000 180,000 Cee Se Ae ON, kensvaae cuccvens 59,000 
Nos. 1&2 COM... 22.09: 3,000 79,000 No. 2 & btr..... 1,471,000 3,319,000 2,042,000 
No. 2 & btr.... 70,000 2,090,000 702,000 No. 2 com...... 240,000 855,000 348.000 
No. 2 com...... 128:000 193,009 208,000 No. 3 & btr...... EE ss senege” ehetd sa 
No. 3 & btr.... 20,000 7,000 | 26,600 No. 3 com...... 557,000 2,457 747,0 
No. 3 com...... 159,000 374,000 $40,000 co _ 1,557,000 2,4 7,000 1,747,000 
— 4,290,000 7,869,000 5,186,0 
485,000 3,954,000 2,214,000 HARD MAPLE— ee en 
scree . a 64ceebae ao 99,000 1,043,000 270,000 
BASSWOOD— 4 , 029, a {\. 
OME saxes sv aws 400,000 532,000 386,000 Sel. & btr...... ..... gag 1878000 275,000 
St Diliwsecna eapameds oo a Mo 4 
Selects ........ 104,006 242,000 © sseegq Select & Mo. 1.. 107,000 196,000 _ $2,000 
4 KT . P roay No, 1 & btr...... 2,968,000 4,809,000 2,529,000 
SS ear ee 48,000 23,000 N ‘ , 
7 2 9 or No. 1 com...... 880,000 3,314,000 610,000 
No. 1 & btr 1,194,000 2,353,000 1,311,000 aol 9 9@ o'ne4 ‘ 
No. 1 com..... 497,000 1,365,000 691.000 Nos. 1 & 2 com. 2,260,000 2,033,000 6,188,000 
~sale ? ae’ : j Nos. 1,2 &3 com. 2,352,000 3,239,000 541,000 
Nos. 1 & 2 com. 136,000 13,000 47,000 ’ ’ ’ age ety bby 
1 ok : « 4 2° nnn No. 2 & btr..... 3,280,000 5,205,000 5,477,000 
No. 2 & btr..... 344,000 2,142,000 1,888,000 0° 5 sy ane SatE's 47 
No. 2 com...... 2,101,000 2,474,000 2,133,000 Vo % Com....-. 1,421,000 3,375,000 786,000 
oe 2 oS OO, éksactcw§ stnaees 56,000 No. 3 com...... 6,128,000 7,582,000 4,754,000 
y 9 a > 9279 fc _—_—_—_ —-~————— —— 
Ne. 3 COM. ..62. 1,081,000 3,729,000 2,595,000 ’ 19,535,000 33,007,000 21,607,000 
GY 5 ~ SOFT MAPLE 
5,857,000 13,628,000 9,695,000 rag ee cece caee 100,000 20,000 
BIRCH— SO eer a reo ae 
.. Sse 283,000 2,585,000 908,000 OD colenw ks wenumens 4 ae 
Sel. & btr 420,000 5,605,000 2,074,000 oe i btr 168,000 233,000 120,000 
eee 27,000 1,449,000 484,000 eS oO ae 172,000 32.000 
re. S&S BOP. 2 ces 1,624,000 5,570,000 1,335,000 No. 32 @ Dtr..... 448,000 1,771,000 763,000 
ee, 3 OUR + bao 981,000 7,876,000 3,287,000 ene 688,000 246,000 
Nos. 1 & 2 com.. 312,000 1,667,000 ..ccccecs RS 8 eee ae 234,000 
No. 2 & btr.... 1,198,000 3,023,000 4,863,000 No. 3 com...... 80,000 222,000 26,000 
MO. 2 COM... +6. 2,839,000 10,420,000 4,713,000 — 
men: 3 ES OOK. oc os 0-0ns Sf, eres 696,000 3,273,000 1,441,000 
No. 3 com...... 9,231,000 12,486,000 8,877,000 OAK— 
WU cebied a eWsiet oman ede & eee ee 
16,815,000 50,768,000 26,541,000 in Ge Cwne 6st. eeaemeue i ee 
OS EG ae ore ee oo ie 
ROCK ELM— ee, 2 oe POR cs EO Pere ee 10,000 
eae ee 12,000 26,000 pe eS es ae a eh oe Pere eee 
Se 2 Saar ey Se abrewne's Ee Sf eee WU Sipetea wake 
Pe EF WG ose Seeeesks Se at nn aes a SD Seer ee 324,000 368,000 
No. 2 & btr 1,314,000 1,101,000 1,080,000 else Mn cokes, 6 h00 0000 Ce are 
No. 2 com..... 5,000 428,000 ye ae ee eS er ae 36,000 28.000 
Se a Gas arbres 10,000 460,000 399,000 No. 3 com...... 18,000 207,000 106,000 
1,329,000 2,078,000 1,523.000 29,000 680,000 512,000 
Hemlock Stocks on Hand Aug. 1, 1928, by Grades 
_ 1- and 2-inch 
——Unsold (87 Hemlock Units)- Sold (77 Units) Other 
1x4-inch and wider 2x4-inch and wider Dry and Green thicknesses 
Dry Green Dry Green 1-inch 2-inch Dry Green 
SE Sere 1,737,000 1,198,000 9,557,000 7,769,000 1,041,000 2,741,000 557,000 387,000 
Merchantable ... 3,187,000 2,364,000 8,125,000 9,317,000 730,000 1,713,000 202,000 156,000 
Se EF Gsibh aces a ks 2,373,000 1,476.000 12,897,000 6,398,000 937,000 3,890,000 ae. weaton 
i Re eee 3,521,000 2,740,000 16,190,000 11,387,000 1,392,000 3,135,000 12,000 8,000 
Nos. 4 and 5.... 2,458,000 1,804,000 8,706,000 =e on, “Seegea .” een ° 
No. 3&better.... 274,000 43,000 227,000 SE. adic) * (ebesai  “hskaes —aaaeae 
ee WOR as ciwas 495,000 —«...... SO, ee eek cone ee pipeee)) eae 
Column totals.. 14,045,000 9,625,000 56,005,000 41,449,000 4,100,000 11,479,000 782,000 551,000 


Unsold 121,124,000 
Identical mill stocks of Aug. 1: Thirty-two firms, representing 61 units of daily capacity of . 


Sold 15,579,000 Other 1,333,000 


35,000 feet, reported on Aug. 1, 1927, a total of 146,953,000 feet of unsold hardwoods, of which 


69 percent was dry stock. 


feet of hardwoods, of which 63 percent was dry. 
Dry stocks were 3 percent larger, and green stocks, 31 
Thirty identical firms, representing 78 hemlock units, reported on Aug. 1, 1927, 


cent larger than those of Aug. 1, 1927. 


percent larger. 


The same firms reported on Aug. 1, 1928, a total of 164,699,000 


Total Aug. 1 hardwood stocks were 12 per- 


a total of 99,741,000 feet of hemlock unsold, and on Aug. 1, 1928, had 84,208,000 feet unsold, 


the decrease having been 16 percent. 





Purchases Colorado Yard 


Lyons, Coto., Sept. 4.—The St. Vrain Lum- 
ber Co. was purchased the latter part of 
August by the W. L. Hogsett Lumber Co. of 
Longmont, Colo., which took immediate posses- 
sion. The St. Vrain concern was a branch of 
the Sterl'ng Lumber & Investment Co. and the 
reason given for selling out was that this was 


out of its territory, since the greater number 
of the Sterling properties are in the south and 
west sections of the State. 

The St. Vrain Lumber Co. yards in Lyons 
are headquarters supply yards for the Estes 
Park and the entire Rocky Mountain national 
park region, which furnishes a good business. 
Manager Niner will remain in charge under 
the new ownership. 





Southern Pine Barometer 


New Orteans, La., Sept. 4.—For. the week 
ended Aug. 31, Friday, 152 mills of thé total 
capacity of 197% units (a unit representing 
monthly output of 1,500,000 to 2,000,000 feet 
between Nov. 1, 1924, and Oct. 31, 1927), re- 
port as follows to the Southern Pine Associa- 


tion : Percent Percent 
3-Year Actual 
Production— Cars} Feet Av. Prod. Output 
Average 3 yrs. . 83,562,642 ta See awe 
BEE kiaces ere: :  - Sf. eee 
Shipments* 4,075 85,607,600 102.45 118.83 
Orders— 
Received* 3,934 82,645,472 98.90 114.71 
On hand end 


week{t .....12,830 269,532,640 .... bo sta 
*Orders were 96.54 percent of shipments. 
tOrders on hand showed a decrease of 1.09 
percent, or 2,962,128 feet during the week. 
Basis of car loadings is July average, 
21,008 feet. 
One hundred and fifty-one mills reported 
net undertime of 1,194 hours, which is 13.18 
percent less than full 60-hour week basis. 


California Redwood 


San Francisco, Cauir., Sept. 4.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended Aug. 25: 








Redwood. White- 
No. of Percent of wood 
Mills Feet production Feet 


Production ..... 16 7,388,000 100 1,767,000 


Shipments ...... 16 8,053,000 110 2,480,000 
Orders— 
Received ..... 16 7,081,000 95 1,979,000 
ee 14 35,952,000 .... 5,483,000 


Detailed Distribution of Redwood 
Shipments Orders 





Northern California* ..... 3,043,000 3,227,000 
Southern California* ..... 2,518,000 1,292,000 
TIT. avvistesvieiéce teatesee: Sieben ae 
Re ere a 1,680,000 1,630,000 
IE un co diecornin tach ante archi 812,000 932,000 

I slid as targa dd Caen 8,053,000 7,081,000 


*North and south of line running through 

San Luis Obispo and Bakersfield. 
tWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


Hemlock and Hardwood 


OsukosH, Wis., Sept. 4.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended Aug. 25: 


Units of 35,000 feet daily 





Hardwoods Hemlock 


CMOGIE  s.0:0.5 00 eo oo 81 1,118 
Productive capacity .... 17,067,000 23,489,000 
Actual production ...... 7,740,000 6,344,000 

Percent of capacity .. 45 27 
ee are 11,317,000 6,265,000 

Percent of actual cut. 121 $8 
Orders received ........ 8,944,000 5,824,000 

Percent actual cut.... 1 92 
Orders on hand end week 60,981,000 20,352,000 


Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 

Production is based on mill log scale. 





Lumber for Municipal Pier 


Wasuincton, D. C., Sept. 4—Bids opened 
at Long Beach, Calif., Thursday, for the lum- 
ber built municipal pleasure pier, were based on 
specifications calling for American standard 
lumber. Grades will be based on the require- 
ments of the West Coast Lumbermen’s Associa- 
tion grading rules. Select structural grades re- 
quired approximated 1,119,000 feet, board meas- 
ure; No. 1, common grade, 1,516,000 feet board 
measure, and round piling 124,000 lineal feet. 

The western division office of the National 
Lumber Manufacturers’ Association co-oper- 
ated with the city engineers and furnished them 
such information and material as was needed to 
enable them to draw the desired specifications. 
Although the material specified will cost ap- 
proximately $3,350 more than the specifications 
first considered by the engineers, the small 
addition to the cost is expected to result in a 
far more serviceable municipal structure. r 

The total cost of the new pier, which will 
extend 3,800 feet in horseshoe shape, will be 
about $1,200,000. An auditorium is to be built 
on an 8-acre fill within the shoe. 
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What she Associations Are 
Planning and Doing 


Sept. 11—Appalachian Hardwood Club, Hotel Sin- 
ton, Cincinnati, Ohio. 


Sept. 15—East Texas Mill Managers’ 


Association, 
Youree Hotel, Shreveport, La, 


Special meeting. 

Sept, 21-22—California White & Sugar Pine Manu- 
facturers’ Association, Klamath Falls, -Ore. 
Membership meeting. 


Sept. 26—National Lumber Exporters’ Association. 
Peabody Hotel, Memphis, Tenn. Semiannual. 


Sept. 26-28—Concatenated Order of Hoo-Hoo, Ho- 
tel Statler, Boston, Mass. Annual. 


Sept. 27-28—National Hardwood Lumber Associa- 
tion, Peabody Hotel, Memphis, Tenn, Annual. 

Oct. 20—Southwest Oklahoma Lumber Dealers’ As- 
sociation, Frederick, Okla. 

Oct, 23-25—Southern 
Orleans, La. 


Oct. 24-26—National Retail Lumber Dealers’ Asso- 
ciation, Palmer House, Chicago. Annual. 


Logging Association, New 
Annual. 


Nov. 1—Consulting Committee on Lumber Stand- 
ards, Chicago. 


Nov. 14-15—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Ansley Hotel, Atlanta, 
Ga, Annual, 

RAAB EEEESA 


To Hold Membership Meeting 


San Francisco, Cair., Sept. 1—With sev- 
eral outstanding issues, all of vital importance 
to the western pine manufacturers, to be taken 
up for final action, the membership meeting 
of the California White & Sugar Pine Manu- 
facturers’ Association, to be held at Klamath 
Falls, Ore., Sept. 21 and 22, should prove to 
be the most important meeting of the year, ac- 
cording to C. Stowell Smith, secretary-manager 
of the association. 

A large representative group is expected to 
attend this meeting, which will be held in the 
new club house of the Klamath Golf Club. 
H. D. Mortenson, chairman of the entertain- 
ment committee and director of the association, 
is in charge of the arrangements, which is sig- 
nificant. 

With the case of the Federal Trade Com- 
mission relative to the trade names of western 
pines expected to be definitely settled before 
the association’s meeting, the “confab” nat- 
urally takes on an important aspect, according 
to Mr. Smith. When the trade name issue is 
settled there will be an immediate rush of the 
association to pick up the reins where they were 
dropped some months ago. The Federal Trade 
Commission is scheduled to take up the mat- 
ter the first of September and should have a 
definite decision ready for discussion at the 
meeting. 


Molding Association Formed 
San Francisco, Catir., Sept. 


1.—Marking 
one of the progressive 


steps in Pacific lumber 
manufacture, the molding manufacturers of 
the coast have formed an association to be 
known as the Pacific Molding Manufacturers’ 
Association. The purpose of the association 
will be to exchange production and manufac- 
turing costs of the various sizes and designs of 
molding. 

At the first meeting of the association, at 
which it was formed, the following officers 
were elected for the first year: 


President—Merrill Stoddard, Stoddard Mold- 


ing Co., Reno, Nev. 

Vice president—A. J. Lundell, Klamath 
Molding Co., Klamath Falls, Ore. 
Secretary-treasurer—E. A. Horr, Chicago 
Lumber Company of Washington, Oakland, 


Calif. 


The association includes molding manufac- 
turers from California, Oregon and Nevada 
and among its members are: Pickering Lum- 
ber Co., te Francisco; Frank P. Doe Lum- 
ber Co., San Francisco; B. & H. Molding Co., 
Stotkton, Calif.; Lassen Lumber & Box Co., 
San Francisco; Fruit Growers’ Supply Co., 


San Francisco; Klamath Molding Co., Klamath 
Falls, Ore.; Chicago Lumber Company of 
Washington, Oakland, Calif.; Sugar Pine Lum- 
ber Co., Fresno, Calif.; Red River Lumber Co., 
San Francisco; White Pine Molding Co., Kla- 
math Falls, Ore.; Mountain Molding Co., 
Reno, Nev.; C. & M. Molding Co., Reno, Nev.; 
Verdi Lumber Co., Verdi, Nev.; Dorris Lum- 
ber Co., Dorris, Nev.; Stoddard Molding Co., 
Reno, Nev.; and E. C. Fisher Lumber Co., 
Oroville, Calif. 

The next meeting of the new association will 
be called in the near future when more definite 
plans of procedure will be worked out and 
working committees formed. 


To Revise Box Shook Specifications 


San Francisco, Cauir., Sept. 1.—Following 
resolutions, which were passed by the member- 
ship of the National Association of Wood Box 
Manufacturers at a tri-annual meeting at Kla- 
math Falls on Aug. 17 and 18, the newly ap- 
pointed “grading rules and specifications” com- 
mittee held its first meeting in San Francisco 
yesterday. The committee is comprised of sev- 
eral of the outstanding lumbermen of the Paci- 
fic coast area and includes: R. K. Blasingame 
of the Sugar Pine Lumber Co., Fresno; C. H. 
Daggett, Ewauna Box Co., Klamath Falls, Ore. ; 
Floyd H. Hart, Tomlin Box Cc. Medford, 
Ore.; W. S. Johnson, Associated Lumber & 
30x Co., Dorris. Calif.; J. W. Rodgers, Las- 
sen Lumber & Box Co. San Francisco; C. F. 
Setzer, Setzer Box Co., Sacramento; H. V. 
Tarter, Stockton Box Co., Stockton. Calif.; 
J. M. White, Long-Bell Lumber Co., Weed, 
Calif., and C. R. Wisdom, California Pine Box 
Distributors, San Francisco. 

The committee will start immediately to pre- 


Lumbermen’s 


Endorse Memphis Man for President 


Mempuis, TENN., Sept. 4.—R. C. Stimson, 
Stimson Lumber & Veneer Co., and former 
president of the Lumbermen’s Club of Mem- 
phis, was endorsed for president of the Na- 
tional Hardwood Lumber Association at a spe- 
cial meeting of the club, held at the Hotel 
Gayoso last Thursday. John W. McClure 
moved that the c'ub endorse Mr. Stimson, which 
motion was seconded by E. L. McLallen, and 
he received the unanimous endorsement of those 
present. 

The purpose of the meeting was to discuss 
the proposed changes in grading rules, which 
are to come before the annual meeting of the 
National Hardwood Lumber Association to be 
held here on Sept. 27 and 28. After routine 
matters had been disposed of S. A. Godman, 
president of the club, turned the meeting over 
to Oliver Krebs, chairman of the rules com- 
mittee of the National. Mr. Krebs in turn 
introduced L, S. Beale, assistant secretary of 
the National, who explained the various changes 
that are to be made. He also introduced W. 
H. Nelson, chief inspector, who answered all 
questions of the Memphis lumbermen. 

There were a large number of questions 
asked during the course of the meeting, which 
lasted until about 4 o’clock, and many points 
were cleared up as to the effect of the new 
rules. No vote was taken but it was indicated 
that the Memphis crowd will vote favorably 
when the rules are brought up for adoption. 

The membership applications of J. P. Kel- 
logg and H. H. Perry, of the Kellogg Lumber 
Co., were read and will be voted on at the 
next meeting. 





pare and adopt for the association a new stand. 
ardized footage and specification tariff. This 
new tariff will combine numerous ones now jn 
use in the Pacific coast area and furnish the 
first available standard list for western box 
manufacturers, according to Rex Morehouse, 
Pacific coast manager of the association. This 
new tariff will contain a standard method of 
figuring footage in all Pacific coast box shook 
and will be published as the official tariff play 
of the National Association of Wooden Box 
Manufacturers. 

Under the same authority the committee will, 
when it has completed the task of forming a 
new tariff, revise the rules for grading Calj- 
fornia pine box shook. The new grade rules 
book will then be published under the name of 
the National Association of Wood Box Many- 
facturers instead of the California White & 
Sugar Pine Manufacturers’ Association, as js 
the case at present. 

It is estimated that the work of the commit- 
tee in standardizing the present shook footage 
tariff will consume at least six months. The 
meeting yesterday was a forerunner of semi- 
monthly meetings which will be held until the 
work as planned is accomplished, according to 
Mr. Morehouse. The next meeting of the as- 
sociation will be held Sept. 12. 


Sidiuiein Ok!ahomans to Meet 


Kansas City, Mo., Sept. 4.—A number of 
Kansas Citians including E. E. Woods, secre- 
tary-manager Southwestern Iumbermen’s As- 
sociation, are planning to attend the convention 
of the Southwest Oklahoma Lumber Dealers’ 
Association which will be he!d on Oct. 20 at 
Frederick, Okla. A program dealing with the 
problems of lumbermen in that section of the 
country is in course of preparation. 


DurincG the year ended June 30, 1928, there 
was an average of 1,073 industrial plants oper 
ating in New Hampshire, and they employed 
331 more workers than the average of 1,019 
industrial plants operating in the previous fiscal 
year that ended June 30, 1927. 


Club Activities 


South Central Wisconsin Club Meets 


Wavupwun, Wis., Sept. 4—The South Cen- 
tral Wisconsin Lumbermen’s Club met at the 
Rockriver Country Club here on Aug. 28. The 
meeting was preceded by an informal golf 
tournament among the club members on the 
sporty nine hole course at the club. 


Following the dinner, C. S. Sherry, presi- 
dent of the club, called the meeting to order, 
and welcomed the visiting dealers. He gave 
them a brief history of the golf club and club- 
house which is the gift’of C. A. Shaler, of the 
Shaler Co., manufacturer of automobile tire 
vulcanizers. 


A discussion of dealers’ difficulties during the 
period since the last meeting revealed a mini- 
mum of trouble, and a very big business out- 
look. 

Arthur Edgecumbe, of the Edham Co. 
Minneapolis, discussed the outlook for red 
cedar shingles, stating that by reason of log 
shortage and consequent increase of price, he 
does not look for lower prices in 1928. 


Don S. Montgomery, secretary of the Win- 
consin Retail Lumbermen’s Association, dis- 
cussed timely topics. J. T. Drought, of Mil- 
waukee, general counsel for the Wisconsin 
association, spoke on general business condi- 
tions and competitive relations between deal- 
ers, and he followed this with an extended dis- 
course on the mechanics’ lien law. 


Practically every member present took part 
in the roundtable discussion following Mr. 
Drought’s address, and various phases of the 
lien law, commercial law problems and ques- 
tions were considered. 
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TRADE-MARK DEPARTMENT 


conducted by 
National Trade-Mark Company 


635 F Street, N. W., Washington, D. C. 


We have arranged with the National Trade- 
mark Co., 635 F Street, N. W., Washington, 
Dp. C., to conduct this department for our read- 
ers. The trade-marks have recently been 
passed for publication by the United States 
Patent Office and are in line for early regis- 
tration unless opposition is filed. For further 
information address National Trade-mark Co. 

As an additional feature to its readers, this 
journal gladly offers to them an advance 
search free of charge on any mark they may 
contemplate adopting or registering. You may 
communicate with the editor of this depart- 
ment, or send your inquiry direct to the Na- 
tional Trade-mark Co., stating that you are a 
reader of this journal. 


“FLINTKOTE,” No. 263,869.—(This mark is 
accompanied with a picture of the Sphinx) The 
Flintkote Co., Boston, Mass. For composition 
roll roofing, composition shingles and _ strip 
shingles, waterproof roofing and building paper. 

“CoLorc_o,” No. 267,570.—The Flintkote Co., 
Boston, Mass. For asphaltic composition roof - 
ing shingles. 

“Rex Lox,” No. 266,858.—The Flintkote Co., 
Boston, Mass. For composition roofing shingles. 

“Fir-Tex,” No. 267,372—Arthur Edward 
Millington, Portland, Ore. For composition 
wood-fiber board. 


NOTES FROM WASHINGTON 


Wooden Chair Simplified Practice 


The Department of Commerce has just 
issued a simplified practice recommendation 
covering “Folding and Portable Wooden 
Chairs,” which may be had from the Super- 
intendent of Documents, Government Printing 
Office, at 5 cents a copy. This publication is 
technically known as _ Simplified Practice 
Recommendation R80-28. It has been effective 
for some time in the trade, but is only now 
being published in final form. It is issued by 
the bureau of standards, in which centers all 
simplified practice and waste elimination activ- 
ities of the department. The opportunity for 
the simplification of folding chairs was first 
presented to the division of simplified practice 
on July 8, 1927, by T. W. Vinson, secretary of 
the National School Supply Association, at the 
request of manufacturers who were interested 
in the matter. A general conference of all 
interested parties was held Dec. 5, 1927, in 
Buffalo, N. Y. The standing committee ap- 
pointed will receive all comments and sugges- 
tions for the improvement of the recommen- 
dation. 














Five New Branch Offices Opened 


On Tuesday morning five new branch offices 
of the bureau of. foreign and domestic com- 
merce, Department of Commerce, were opened 
to serve as many different sections of the coun- 
try. 

Gustave E. Bittner, market specialist of the 
domestic commerce division, is in charge of 
the new office opened in Denver, Colo., to serve 
Colorado and Utah. 

Kenneth H. Dame, for the last year assist- 
ant manager of the Los Angetes district office, 
opened the new Indianapolis office as manager, 
and will serve Indiana primarily. 

Bas! P. Boykin, for the last year manager 
of the foreign trade division of the Milwaukee 
Association of Commerce, is manager of the 
new office opened in Milwaukee to serve Wis- 
consin and Michigan. 

North and South Carolina will be served by 
a new district office opened in Charlotte, N. C., 
with Casper G. Isaacs as manager. For the 


last three years Mr. Isaacs has been assistant 
trade commissioner in London. 

Witson K. Ray, for the last year assistant 
chief of the iron and steel division in the 
department, is manager of the new district 
office opened in Pittsburgh, Pa., to serve west- 
ern Pennsylvania, eastern Ohio and West Vir- 
ginia. 


Stipu’ations on Roofing Materials 


Having brought about an agreement with a 
leading manufacturer of a lumber substitute 
used chiefly for sheathing and issued a stipu- 
lation under which the manufacturer gave a 
pledge to forever refrain from advertising its 
product as “lumber,” the Federal Trade Com- 
mission has now turned to so-called fire-proof 
or non-inflammable roof coverings and issued 
two different stipulations requiring manufac- 
turers to cease advertising their products as 
fire-proof when, in fact, they are not proof 
against fire. The commission apparently found 
that some so-called fire-proof roofing mate- 
rials burn like torches once they become 
ignited, and that there is no doubt whatever 
that they will ignite. Hence the stipulations. 


Box Industry in New England 


Boston, MaAss., Sept. 4—The wooden box 
industry of New England, as old, almost, as 
New England itself, is like the fish industry 
and many others, finding increased prosperity 
through new methods and modern merchandis- 
ing. Realizing as its chief outlet the New Eng- 
land market itself, the wooden box industry of 
New England is intensely interested in the suc- 
cess of every other New England industry. As 
a natural result, service to the consumer is now 
playing a big role in the further development 
of the wooden box industry, according to Her- 
bert Meagher, eastern secretary of the Nationa! 
Association of Wooden Box Manufacturers. 

The New England wooden box industry 
stands in a fortunate position as regards its 
raw materials. Its timber supply in New Eng- 
land is rated as virtually inexhaustible, and in 
the last ten years the timber supply has grown 
faster than it has been used. It is estimated 
that the wooden box industry in New England 
can double its output in a few years and still 
not cut down the reserve of timber. 

The conversion of trees into wooden boxes as 
practiced in New England is pointed out by 
forestry experts as the best example in this 
country of utilizing the forests on the basis of 
an agricultural crop, and in addition using vir- 
tually every part of the trees cut. 
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Enlightens Press on Conservation 


(Continued from page 45) 
United States and Canada and 80 local clubs. 
We represent every branch of the lumber in- 
dustry—from manufacturer to distributer. 

And in the name of all these interests we 
resent the expression of an opinion by the 
Globe-Democrat which is so obviously at va- 
riance with truth and the actual situation, 
and so apparently based on an utter lack 
of the facts. 

We have appreciated the co-operation the 
Globe-Democrat has given us in the past, and 
always have felt just a bit more kindly to it 
than to many other newspapers. But we can 
not let pass without question a statement so 
unfair and so prejudicial to the interests of 
our industry as was yours. 

And we should deem it only fair that you 
publish this letter, or, after writing to the 
United States Forest Service for any sub- 
stantiating information you think necessary, 
that you comment on it in your editorial 
columns, 


Since then Mr. Isherwood has received a 
visit from a representative of the Globe- 
Democrat, who expressed regret that the edi- 
torial had been written and further saying 
that no statements concerning the industry 
had been received by that paper from the 
Hoo-Hoo organization that could be ques- 
tioned. 





National Forest Timber for Sale 


LOCATION AND AMOUNT. All the mer- 
chantable dead timber standing or down 
and all the live timber marked or desig- 
nated for cutting within an area of 
about 22,000 acres on the watershed of 
Mad River, towns of Waterville and 
Livermore, N. H. within the White 
Mountain National Forest, estimated to 
yield 185,000 cords of spruce, fir and 
aspen pulpwood, approximately 94 per- 
cent spruce, and 4,830,000 cubic feet of 
sawtimber of birch, maple, beech, hem- 
lock, white pine, ash and other species. 


STUMPAGE PRICES. Lowest rates con- 
sidered, $4.50 per cord of rough wood 
for spruce, fir and aspen; $3.42 per 100 
cubic feet for sawlogs of yellow and 
white birch, hard and soft maple, beech 
and white pine; $14.29 per 100 cubic 
feet for sawlogs of ash; $2.48 per 100 
cubic feet for sawlogs of peeled hem- 
lock; and $2.23 per cord for unpeeled 
hemlock. Rates are to be redetermined 
after appraisal every three years. 


DEPOSIT WITH BID. $20,000.00 to apply 
on the purchase price if bid is accepted, 
or refunded if rejected. If the required 
showing of financial responsibility is not 
made, the contract is not executed and 
the required bond for $50,000 is not fur- 
nished within two months from date of 
award to the successful bidder, $5,000 
may be retained as liquidated damages. 


FINAL DATE FOR BIDS. Sealed bids 
will be received by the District Forester, 
Forest Service, Washington, D, C. up to 
and including QOctover 1, 1928, or on re- 
quest from any person or company of 
known financial responsibility, who agrees 
to bid at least the prices named in this 
advertisement if upon investigation the 
facts in regard to the timber are found 
to be as represented by the Forest Service, 
the period for the receipt of bids may be 


extended to and including December 1, 
1928. 

The right to reject any and all bids is 
reserved, 


Each bidder must submit with his bid a 
statement showing his financial ability to 
comply with the terms of the contract. 
The District Forester may reject any bid 
unaccompanied by a satisfactory financial 
showing, or may call on a.y bidder to 
amplify his showing before award is made, 
or may make an award subject to the 
submission of a more satisfactory showing. 
Before bids are submitted full information 
concerning the character of the timber, 
conditions of sale, transportation condi- 
tions, and the submission of bids should 
be obtained from the District Forester, 
Forest Service, Washington, D. C., or the 
Forest Supervisor, Laconia, N. H. 








HANS BERG, Guatemala, C. A. 


Cable Address: Hansberg. 


Mahogany, Cedar, Lignum Vitae 


and other tropical woods 
in logs and lumber. 











Builders’ Commercial Agency 


ESTABLISHED 1890 


1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A rating guide to the contragting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 Collectionand Mechanics Liens 











: 1 Established 1847 
C.B. Richard & Co. "hii 
29 Broadway, NEW YORK {Customs i cauce 
Ocean Freight and dtacount grafts. 
Brokers for exports & imports 
| Special department handling export lumber shipments | 











WARREN AXE & TOOL CO. 


WARREN, PA. 


ere awarded highest 
honors Panama - Pacific 
International Exposition 


GRAND PRIZE 
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ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. D yf 
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Rae &Gpress Products 
Longleaf Rift and Fiat 


FLOORING 
Shortieaf Finish 


Band Sawn Stock 


Boards Shiplap 
\ Dimension Roofers 


——————— 


PINE PLUME LUMBER © 


MONTGOMERY ALA. 





Buyers of 
CHERRY 


should consult us NOW about 
their fall requirements. We're 
cutting some mighty fine stock 
that offers an attractive buying 
opportunity to the man who 
knows Cherry values. 


Write us today regarding your 
individual requirements. 


A. L. Caflisch & Son’s 
Lumber Company 


Union City, Pennsylvania 
Ac” SER RSS REERS 








Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 


VOUECR 
Wood! 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading “Touch Wood!”’ 


This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


Postpaid 


431 So. Dearborn St., CHICAGO 
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News Features From the East 


Ranger School Is Dedicated 


WANAKENA, N., Y., Sept. 4—The dedication 
of the new New York State ranger school 
building here on Cranberry Lake took place 
in the presence of a large and distinguished 
company of educators, foresters and conserva- 
tionists, on Aug. 24, and the first general con- 
ference in this country on ranger school edu- 
cation was held the following day. 

Dean Franklin Moon presided at the cere- 
monies. Hon. Louis Marshall, president of the 
board of trustees, gave the principal address. 
Chancellor Charles W. Flint of Syracuse Uni- 
versity, Dean Henry S. 
Graves, formerly chief 
forester of the United 
States, Conservation 
Commissioner Alex- 
ander Macdonald, Pro- 
fessor Robert Craig, jr., 
of the Michigan for- 
estry school; Director 
James F. Dubuar, of 
the ranger school, and 
D. W. Rogers, class ’16, 
also spoke. A- letter 
from Gov. Smith, who 
approved the appropri- 
ation bills for the 
building, was read. 

The big concrete 
building which  super- 
sedes the old structure, 
opened in 1913, has 
been under construction 
for four years. It is the only school of its 
kind in the United States and trains students 
to be forest rangers in an intensive one-year 
course from March to December. In the heart 
of the Adirondack wilderness the new build- 
ing embodies the latest in architectural design, 
construction and equipment. The building pro- 
vides a home and classrooms for seventy 
students and faculty. The school is a branch 
of the New York State College of Forestry 
at Syracuse but is not associated with the 
courses taught at the college. The men turned 
out at the institution at Wanakena are intended 
to fill the gap between the lumberjack and the 
professional forester. The success of the 
ranger school is illustrated in the rapid de- 
velopment of the Wanakena institution and the 
success of. the alumni in forestry. More than 
60 percent of the graduates of the school are 
following the profession for which they were 
trained. 


Creating Great Lumber Port 


PHILADELPHIA, Pa. Sept. 4.—Plans have 
been completed for making Philadelphia one 
of the largest and best equipped lumber dis- 
tribution ports on the Atlantic Coast. Engi- 
neers have completed surveys and railroad 
tracks have already been laid on the Philadel. 
phia Tidewater Terminal’s vacant land adja- 
cent to the huge piers at the foot of Oregon 
Avenue and a system of lumber transfer from 
the ships virtually determined, which will en- 
able the handling of lumber to the storage 
yard at costs considerably lower than hereto- 
fore, permitting Philadelphia to enter new com- 
petitive fields. 

A considerable part of the opportunity per- 
mitting the culmination of the vast project 
which contemplates the storage of 50,000,000 
feet of lumber at all times resulted through the 
cooperation of the Pennsylvania Railroad and 
the Reading Co., with Harvey C. Miller, presi- 
dent of the Tidewater Terminal This was 
brought about through the institution by the 
carriers of the new lumber tariff which re- 
cently became effective. Plans for the project 
have been under way secretly for nearly a year. 
Port authorities say the lumber tariffs mark 
one of the most progressive steps taken by the 


railroad to help Philadelphia lumber interests, 

The first step after the completion of the 
physical aspects was taken last Tuesday when 
Mr. Miller, accompanied by William H. Patrick 
of the tariff department, left here for a toy: 
of the Pacific Coast mills to personally ap- 
praise the lumber operators of the projected 
facilities of this port which will be brought 
into being within the next few months. Mr 
Miller, who will be gone for over a month, 
will visit the principal shippers of lumber at 
Vancouver, Seattle, Portland, San Francisco 
and Los Angeles. 

Although Philadelphia’s lumber trade with 





New forest ranger school building dedicated at Wanakena, N. Y., in 
the presence of a large number of educators, foresters and conser- 
vationtsts 


the Pacific Coast already reaches the enor- 
mous total of approximately 500,000,000 feet 
annually, it is the plan of Mr. Miller to in- 
crease this amount by having the lumbermen 
on the West Coast keep on storage here 50,- 
000,000 feet, instead of keeping it at the Paci- 
fic Coast mills until sold. A new low storage 
rate has been instituted, which compares with 
that of Boston, New York and Baltimore. 

The geographically central location of the 
port of Philadelphia to the vast lumber con- 
suming territory contiguous to the city makes 
this district the logical distribution point for 
lumber of all kinds This point will be 
stressed during Mr. Miller’s visit to the West 
Coast. 


Buys Timber for Ties and Pulp 


Toronto, Ont., Sept. 4—Hon. Wm. Finlay- 
son, minister of lands and forests for Ontario, 
has accepted the tender of the Poupore Lum- 
ber Co., of Gogama, Ont., for cutting rights 
of red and white pine and jack pine on the 
townships of Chester and Neville, District of 
Sudbury. The townships contain approxi- 
mately 5,500,000 feet of red and white pine, 
and 16,000,000 feet of jack pine. The bid 
was $10 a thousand feet for the red and white 
pine and $6.50 for the jack pine. The Poupore 
Lumber Co. has been operating for a number 
of years at Gogama and has practically ex- 
hausted its original supply of raw material. 
It is a large producer of railway ties and 
floats the jack pine for this purpose to the 
mill. The department is interested in encour- 
aging this method of manufacture, because the 
production of ties in the woods creates a 
serious fire hazard. ‘Chester and Neville town- 
ships are within a pulp concession. The tim- 
ber sale provides for the cutting of pine 12 
inches and over in diameter on the stump, 18 
inches from the ground. The pulp companies, 
however, do not use jack pine, and the Pou- 
pore Lumber Co. will be permitted to make 
arrangements with them for cutting of 10 
inch diameter timber, if desired. 


(PRR ERBAAARAAAAAS 


It TAKES thirty-six acres of forest to pro- 
duce one day’s edition of a big city newspaper. 
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Wooden Studs 


I have some property on hand 

I'd like to trade, for goods or land, 
And so I think I'll advertise, 

The method of the really wise. 

I'll take your cash, I'll take your note, 
Or sell it to you for your vote. 

What am I offered for a quart 

Of laundry studs, the wooden sort ? 


[ have an inborn hate of dirt, 

And so each week I send a shirt 

To have it washed, and then, in time, 

It comes back home, quite free of grime. 
It all comes home, or nearly all, 

With other things I can’t recall. 

It comes back home, quite free of suds, 
But full of certain wooden studs. 


And yet it’s not the studs I find 
That fill me full of thoughts unkind; 
Alas, I lose them now and then; 

Alas, I find them all again. 

I can not see them in the day, 

But, never mind, I'll find a way. 

I can not see them in the light, 

But do a barefoot dance each night. 


O Satan, when the fellow who 

Invented wooden studs is due, 

Don’t make him walk on redhot ground, 
But sprinkle wooden studs around. 

Yes, give him studs, like he gave me, 
To walk on through eternity. 

And, if you haven’t any there, 

| have a quart that I can spare. 


Making the Best Better 


It was a car of iron instead of a car of lum- 
ber, but we imagine the story will interest any 
man who has ever sold a car of anything. It 
is told by Lyman Arms, now retired and living 
in Chicago, but who needs no introduction to 
those who knew Muskegon in its sawmill days. 
After getting out of the lumber and shingle 
business, Lyman Arms took a hand at iron and 
steel. 

There was an old fellow down in Indiana, a 
sturdy old German, who made agricultural .im- 
plements and sold them to his neighbors. His 
little foundry bought a car of iron a year, and 
always bought it from this one firm, Nat- 
urally, the concern felt a friendly interest in 
this faithful old customer, indeed perhaps, a 
more sentimental interest than it felt in many 
a much larger institution. 

One day, shortly after the shipment of the 
annual car, lo and behold, a kick came in from 
the old fellow down in Indiana. So Lyman 
Arms went down there as promptly, and as 
determined to please, as he would have had it 
been a matter of a hundred cars instead of one. 
It was not a matter of money, but one of senti- 
ment. 

He found that what had happened was this: 
some one at the office, remembering the faith- 
ful old customer, had shipped him a car of 
unusually good iron. He explained it to the 
old man: 

“There is nothing the matter with the iron. 
It is good iron, unusually good iron. In fact, 
that is the trouble—it’s too good. It is a 
little too soft for your purpose. What you 
want to do is to go to some junk dealer around 
here and get some scrap, and mix it with this, 
and it will be all right.” 

The old man took his pipe out of his mouth, 
aaoet the city fellow straight in the eye, and 
said : 

“You say dot’s good iron, an’ if I put some 


poor iron mit it, dot will make it better. I. 


can’t understand dot.” 

Mr. Arms went over the matter again, very 
carefully, and with much detail. The old man 
offered no objection and asked no questions. 


All he did was to take his pipe out of his 
mouth and offer in reply this one fact: 

“You say dot’s good iron, an’ if I put some 
poor iron mit it, dot will make it better. J] 
can’t understand dot.” 

There was the sadness of disillusionment in 
his voice as he said it. And so the company 
lost a customer. 


We See b’ the Papers 


You will note that political platforms are 
built of planks. 


They are built of wood because they can 
be altered so easily. 

Here’s hoping the Rockford flyers will know 
when they’re lucky. 


And the political planks can be made over 
into political fences. 


It’s too bad that vacationists can’t have the 
good time they say they had. 

We imagine that henceforth the Rockford 
flyers will prefer India’s coral strand. 

Some way, it doesn’t seem nearly as easy 
to call Herb Herb as it is to call Al Al. 

We'll say this for Al: he might not make 


- much of a President, but he does pep up our 


presidential campaigns. 

It was that way with Mr. Bryan. They 
always voted for somebody else, but Bryan 
was everybody’s favorite candidate. 

The running time between New York and 
Philadelphia seems to have been cut down 
some considerable, in the American League at 
least. 

In Washington the upper class is divided 
into two other classes: those who have been 
on the Mayflower and those who have been 
at it. 


Because of a strike, 300 Chicago movies 
are without orchestras. And yet there are 
people who claim that the world is not get- 
ting better. i 

Chicago’s striking musicians are represented 
by Clarence Darrow, and if any of them. are 
jazz musicians, he can save them from hang- 
ing if anybody can. 

This man Hoover seems to have the habit 
of not talking unless he has something to say, 
which is a happy medium between Mr. Cool- 
idge and Mr. Smith. 


How did the founders of the country hap- 
pen to know that the election would have to 
be stuck in between the baseball finals and the 
football finals to get any attention? 


Slap 


He dreamed of the slap of the waves on the 
beach, 
The slap of the boards on the pile, 
He thought he’d come north and get out of 
the reach 
Of the city and all of its style. 


He thought he would come to a sawmilling 
town, 
Away from life’s busier scenes, 
That here for a summer he’d settle right 
down 
And find what the woods really means. 


He dreamed of the slap of the waves on the 


shore, 
The slap of the hemlock and pine. 
He slept in a shanty without any doors, 
And found that the slapping was fine. 


He dreamed of the slap of the waves on the 
sand, 
But now he is nearly a wreck: 
The slapping he found was the slap of the 
and, 
The slap of the hand on the neck. 











Manufacturers of 


Fir, White Pine 
and Other 
Western Woods 


Are you seeking representation in 
the middle west and desire a con- 
nection with an organization that is 
thoroughly familiar with the require- 
ments of buyers? Then write us. 


We are seeking the exclusive sale 
of the products of one or two West 
Coast manufacturers. We will in- 
voice the shipments and guarantee 
the accounts. Get in touch with us 
telling fully about your products and 
— to serve the factory and yard 
trade. 


Missouri Hardwood 


Lumber Co. 


3415 East 18th Street, 
KANSAS CITY, MO. 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
laning Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 























Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“‘Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 






























manufacturers of 


LUMBER CHERRY lumber 
} in America. 


WE HAVE.IT 
\ JAMESTOWN, N. ¥. 
HANDY BOOKS ror LUMBERMEN 
A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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Hardwoods 
Plain and Quartered 


OA Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 


The 


Mowbray &Robinson 


Lumber Company 
CINCINNATI, OHIO 


























Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Perkins Building, 
Grand Rapids, Mich 


el 


Plant: 
Newberry, Mich, 


























Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


“Kmart” Hardwoods 


Kentucky and 
West Virginia 
‘White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bidg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 528 Maccabees Bldg. 
Johnotown, Pa., Title & Trust Bldg. 
Sea‘tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 











North Carolina Pine and 


West Virginia Hardwood [ 

















Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
Capacity, qoaee feet MOULDINGS 

Ba! Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bidg., PITTSBURGH, PA. 











Tractors Reduce Lumber Handling Cost 


Nine light tractors, used in handling lumber 
on the yards of a large hardwood operation 
in the Scuth, have replaced forty men and more 
than fifty horses, and are saving approximately 
$100 a day over the old method of moving 
lumber. 

On the green lumber chain, two tractors and 
twq negro drivers have released twelve horses 
and thirteen men, with a daily saving of 
about $40, after figuring all costs. 

In handling dry lumber from the stack to 
the planing mill, three tractors keep up with 
nine loading crews. Each machine handles 
about 50,000 feet a day and has replaced six 
horses and six men, with a money saving of 
$12 a day each, or $36 a day for the three. 

Twelve dollars a day is approximately the 
average daily saving of the score of tractors 
used in this particular operation in handling 
lumber and logs, according to careful cost rec- 
ords that have been kept for over four years. 
This covers the nine machines used for han- 
dling green and dry lumber at the mill, five 
used for the same purpose at a smaller mill 
down State, and six used in the woods for 
skidding logs out of the swamps and loading 
them on cars. 

The first tractor was 
bought and put into use 


garage, and under their care and twice- -a-day 
inspection machines have gone as long ag 
twelve months without the need of repairs 
beyond the replacement of spark plugs and 
such minor parts. A skeleton stock of re. 
placement parts is kept so that in case of a 
break the machine can be put back into service 
as quickly as possible. Only a small stock is 
necessary, as it can be quickly replenished 
from the stock of the local dealer from whom 
the tractors were bought. 

Lumber is handled on specially built trajl- 
ers, which carry 3,000 to 5,000 feet, depending 
on the kind and whether green or dry. A 
tractor carries but one trailer at a trip. 

The trailers were built in the hardwood oper- 
ator’s own shops at a cost of about $50 each; 
$28 for the pair of wheels, $15 for labor, and 
lumber and hardware carrying the cost up 
to approximately $50. 

A block under the fore end of the trailer 
holds it at proper height to be readily hitched 
to the tractor without the necessity of raising 
or lowering. The driver backs his machine up 
to the trailer, drops the pin that catches the 
hitch, and drives off. Hitching and unhitch- 
ing the trailer is but a matter of seconds. 





four years ago when the 
mill was burned and it 
became necessary to 
move a large quantity 
of lumber from _ the 
yards of the old mill to 
the site of the new mill. 
Trailers were built and 
by parking them before 
the stacks as they were 
being loaded and un- 
loaded the tractor was 
kept moving all day 
carrying the loaded 
trailers to the new 
mill and bringing back 
the unloaded trailers. 

Cost records covering 
the movement of this 
lumber showed that a 
substantial saving had 
been effected. So when 
the new mill was put 
into operation it was 
decided to try out trac- 
tors for moving green 
lumber from the chain 
to the stacks. The sav- 
ing here was even more 
satisfactory than that 
effected in the first case. 
The handling of dry 
lumber was next motorized, and finally the 
tractor was taken to the woods. 

The first tractor bought has been used con- 
tinuously for the last four years and is still 
giving as satisfactory service as when it was 
new, and the same can be said of each of the 
machines in the fleet of twenty. 

This is due entirely to the care taken of 
the machines, which are brought to the garage 
for inspection every day at noon and again 
at the end of the day’s work. Each is thus 
given a casual inspection twice a day, and 
any trouble that the driver may have expe- 
rienced is reported and looked into promptly. 

When the machines are brought in for in- 
spection, they are supplied with gasoline and 
oil, and a careful check made of the consump- 
tion of each. Fifteen gallons of gasoline and 
three quarts of oil is the average daily con- 
sumption of a machine. 

The cost of upkeep and repairs on the trac- 
tors used averages about $1 a day, which is 
very reasonable when it is considered that they 
have been in use up to four years, that they 
are kept moving practically all day and 
every work day in the year, that they are sub- 
jected to rough usage on the yards and that 
they are driven by negroes who are not expe- 
rienced drivers. 

Well trained mechanics are emploved in the 


Small tractor, 


equipped with trailer, 
large hardwood operation in the South, 
loaded from the stack in the background, 





used around the yards of a 
This trailer had just been 


where is shown another 


trailer partly loaded 


The long, narrow shed that houses the green 
lumber chain is lined on each side with trail- 
ers backed up perpendicular to the chain, just 
as wagons would be. As each trailer is loaded, 
a tractor hitches onto it and takes it to the 
proper stack, bringing back an unloaded trailer 
which is backed up in its place. 

With time lost in hitching and unhitching 
the trailer practically eliminated and the yard 
arranged so that little time is lost in turning, 
the tractor is in motion practically all the 
time, carrying a loaded trailer to the stacks 
or bringing back one that has been unloaded. 
And therein lies the secret of the economy of 
the use of the ttractor by this hardwood oper- 
ator; it is doing productive work every mit- 
ute of the day, never standing idle nor doing 
any work that can possibly be avoided without 
loss. 


Automobile output for the latter part of July 
ran at a rate of approximately 60 percent 
ahead of the same period last year and produc- 


_ tion for July was expected to exceed that of 


July, 1927, by about 40 percent according to B. 

Cram, industry authority. With 236,868 
units built a year ago, it was expected that 
July, 1928, would establish a record production 
of close to 330,000 units. 
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Business Changes 


ARKANSAS. Clarksville—Redus Lumber Co, 
which was recently purchased by S. A. Holt and 
renamed Peoples Lumber & Supply Co., has again 
peen sold, this time to, the Pierce-Bonsteel Lumber 
Co., of Harrison. E. E. Bonsteel will be local 
mantic Rock—Arkla Sash & Door Co. sold interest 
to J. S. Carothers, of Houston, and will assume 
managership. 

CALIFORNIA. Los Angeles—Donovan Lumber 
Co. has moved from the Edwards-Widey Building 
to the Petroleum Securities Building. 

Marysville—Matheny Bros, sold to Union Lumber 
Co. 

KENTUCKY. London—Herzig Bros. succeeded by 
Oscar Herzig. 

MISSOURI. St. Louis—Henry Naber succeeded 
by Charles Naber Lumber Co. 

NEBRASKA. Pawnee—Shrauger & Pyle lumber 
yard sold to Landy Clark Co., of Lincoln. 

OREGON. Donna—J. Camp and V. H. Seavey 
have purchased the Parker bros. sawmill. 

La Grande—Sawmill of the Claude G. Pratt Lum- 
ber Co. has been sold to Home Lumber & Coal Co. 

SOUTH DAKOTA. Custer—M. J. Bailey suc- 
ceeded by Chas. Welty & C. B. Shann. 

TEXAS. Alpine—Howell Lumber Co. sold to 
George Storey and R. A. Whiteside, 

Menard—Junction Wool & Mohair Co. succeeded 
by McCarroll Lumber Co., of San Antonio. B. B. 
Burk, who has been manager of the yard will re- 
main in charge. 

Pecos—Pruett Lumber Co. sold to Foxworth-Gal- 
braith Lumber Co. 

VIRGINIA. West Point—Albemarle Paper Mfg. 
Co. and Chesapeake Corporation merged as Albe- 
marle-Chesapeake Co. (Inc.) The present Plants 
will be continued it is reported, and a $1.500,000 
kraft paper plant will be constructed. 


New Ventures 





ARIZONA. Tucson—J. D. Mendell has started a 
planing mill. 

ARKANSAS. Huntsville—Guy C, Sanders has 
started a sawmill, 

CALIFORNIA, Clearwater—Bond Lumber Co. 


opening new yard at Adams and Ocean. c 

Compton—Mel-Coe Lumber Co. opening at River- 
side and Redondo. 

San Francisco—Golden State Flooring Corpora- 
tion has engaged in the distribution of eastern and 
southern flooring on Rhode Island St., between 16th 
and 17th Sts. 





FLORIDA. Lake City—Edmonson Lumber Co. 
will open. 
LOUISIANA. Winnfield—Kinman Bros. Lumber 


Co. opening retail business, 

Winnsboro—Greenwald Hardware Co. opening re- 
tail lumber business. 

MICHIGAN. Royal Oak—R. A. McGrath started 
commission lumber business, < 

NEW YORK. Buffalo—J. L. Landt recently be- 
gan a retail lumber business. 

OHIO. Alexandria—Clark & Johnson starting re- 
tail lumber business, 

OREGON. Lakeview—Thomas Creek Lumber Co. 
starting sawmill. 


Incorporations 


ARKANSAS. Little Rock—Clark Corners Stave & 
Lumber Co., incorporated; capital, $10,000. 

COLORADO, Alamosa—Alamosa Lumber Co., in- 
corporated; capital, $50,000. 





Denver—Sunol Lumber & Grain Co., incorporated; 
capital, $50,000. 
FLORIDA. Jacksonville—Timber Products Cor- 


poration, 22 Laura St., J. A. Wise, local manager, 
incorporated under New York State laws. 


GEORGIA. Macon—Macon Planing Mill Co., in- 
corporated; capital, $50,000; wholesale and retail 
lumber, planing mill sawmills, tram road. 

_ Macon—Georgia Stave Co., incorporated; will put 
in a plant for stave manufacture. 

_ ILLINOIS, La Grange—Burlington Lumber Co., 
incorporated; capital, $75,000. 

MICHIGAN. Detroit—Jas. A. Dant Lumber Co., 
cee perated: capital, $125,000; wholesale; 1422 Ford 

dg. 

Ewen—Humphrey-McRae Lumber Co., incorporat- 
ed; capital, $25,000; old concern. 

NEW YORK. Brooklyn—K. & S. Lumber Cor- 
poration, incorporated; capital, $20,000. 

New York, Kings—Utrecht Lumber Co., incorpo- 
gt capital, $10,000; Domenick Schirripa, 1528 
57th St. 

New York, Manhattan—Crown Woodworking Cor- 
poration, incorporated; 100 shares, no par value; 
Leo A. Freedman, 15 Park Row; cabinet work, 
desks, etc. 

New York, Manhattan—Rosenzweig Lumber Co., 
incorporated; capital, 190 shares, no par value; 
Louis R. Fisher, 227 Mercer St. 

NORTH CAROLINA. Asheville—Garwright Cor- 
poration, incorporated, capital, $100,000; lumber. 

OHIO. Akron—Brown-Graves Co., incorporated; 
Capital, $50,000; to manufacture and sell lumber, 
snore, sash, interior finish, glass and building sup- 
Plies, 

Cincinnati—Central States Lumber Co., incorpo- 












































rated; capital, $25,000; to purchase, sell, manufac- 


ture and deal in lumber and wood products. 


OKLAHOMA. Enid—Enid Lumber Co., incor- 
porated:. capital, $25,000, 

OREGON, Hillsboro—G. H. P. Lumber Co., in- 
corporated; capital, $10,000; sawmill. 

Portland—Edwards Sash & Door Co., incorporat- 
ed; capital, $5,000; sash and door manufacture. 

Yamhill—Miles Lumber Co., incorporated; cap- 
ital, $30,000; sawmill. 

PENNSYLVANIA. Clairton—Clairton 
Co., incorporated; retail, 

Phoenixville—Paoli Coal & Supply Co., incorpo- 
rated; capital, $5,000; will do business in Paoli, 
Pa.; address M. B. Shapiro, Phoenixville. 

TEXAS. La Ward—Dinkle Lumber Co., incur- 
porated; capital, $10,000, 

WASHINGTON. Seattle—Bristol Hardwood Co., 
incorporated; capital, $1.000; logging and sawmill, 


New Mills and Equipment 


ARKANSAS. Bruce—Frost Lumber Industries be- 
gining work on improvement program costing about 
$35,000, it is said; tne mull capacity will be uoubied 
and plant remouelea, adding increased facilities. 


FLORIDA. Perry—Graham-Paige Motor Co., of 
Detroit, Mich., constructing mili for manufacture 
of dimensivn lumoder for use in automoviies; cost 
about $15v,000. 

‘lampa—ritch Pine Products (Inc.) erecting 
$100,vuu plant to manufacture turpentine, pine oil, 
tar, Charcoai and otner byproducts. 

LOUISIANA. Morganza—Macol Hardwood Co, 
reported pianning to establish hardwood mull, 

seima—traat ‘Limover & mig. Co, reporteu plan- 
ning Mmumediate revuliding of planing miuil recently 
destroyed by fire witn luss of §2ZvU,vVv0. 

MISSISSI¥P1. Columbus—T. J. Moss Tie Co. has 
begua cousiruction of creosoting pliant, 

NORTH CAROLINA. Norwood—Norwood Lum- 
ber Co. rebuiding piant recentiy aestroyead by fre 
with ioss of avout 920,00v; new equipment to be 
installed. 

OKLAHOMA. Muskogee—J. W. 
Co, revuiiaing burned iumber yard. 

OREGUN. Roseburg—L. D. Stone and others 
Planoing establisument of sawmuil. 

TEXAS. Huffman—Herman Hale, of Houston, 
planning new sawmill; cost, $75,vv0. 

WASHINGTON, Kerriston—Kerriston 
Co. adding dry kiln, 

Marysvuie—riaus under way for reconstruction 
of tactury and ary Kiins of Pacific Woodenware 
Co, recently burned. 


BRITISH NORTH AMERICA 


ONTARIO. Hawkesbury—Hawkesbury Lumber 
Co. pianning ereciion of $125,0Uu sawmill, 

Wateriou—A, W. Augustine erecting box factory, 
75xllv feet. 


Lumber 





Metz Lumber 


Shingle 


Casualties 


ARKANSAS. Booneville—Booneville Lumber Co., 
loss by fire in Piauer between $20,000 and $30,000. 
Plant wiil be rebulit at once; building ana ma- 
chinury destruyed. 

Jonesvboru—hiin of Barton Lumber & Brick Co. 
destroyed by hre, and other damage caused, in ail 
about $5,000. 

IDAHYL. New Meadows—Sawmill of W. P. Ka- 
vette nas been burned with loss of about $70,v000. 

St. Josepn—St. Josepn Lumber Co.'s sawmill 
burned, 

bmuith’s Ferry—Sawmill of J. W. Sevey has been 
burned; loss, $8,00v. 

MISSOURI. Cape Girardeau—Plant of Leming 
Lumber Co., loss vy fire, $10,000. 

NEW YORK. Buffalo—Fire caused loss of $40,- 
000 in the aressed lumver warenouse of the Wil- 
liam Henricns bons’ Co., Spring and Bristol Sts. 

buffaio—f ire in sawdust and shavings plant of 
Montgomery bros. Co, caused !oss of $6,000. 

OREGON. New Era—Handle Mfg. Co., loss by 
fire in tactory, $50,000. 

Wilwark—Macnine shop at logging camp of Clark 
Wilson Logging Co. destroyed by fire; will be re- 
built at Camp 8. 

PENNSYLVANIA, Pittsburgh—Bruckman Lum- 
ber Co., loss by fire, $75,000. 


SCRAAAARBBABBABAAABt 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. EB, Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering: 


1,680,331. Sawing machine. Henry C. Hilke, 
Seattle, Wash. 
1,680,529. Method of treating wood. George A. 


Richter, Wallace B. Van Arsdel; and John G. 
Gosselink, Berlin, N. H., assignors to Brown Co., 
same place. 

1,681,063. -“Shipping crate. Roscoe Steele, Rock- 
away Borough, N. J., assignor to Wirebounds 
Patent Co. 

1,681,483. Attachment for 
Jacob Kautz, Chicago. 


saw-filing clamps. 





Growing Sales Prove 
This Fiooring’s Merit 


No flooring’s sales could consistently in- 
crease the way Hudson Oak Flooring’s have 
during the last five years unless it had un- 
usual merit. 


Its smooth finish, even texture, close 
matching, attractive figure and economy are 
all factors that appeal to buyers and bring 
sales. 


Write for free samples and name 
of distributor near you. 
Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 
Plants at Memphis, Tenn and Vicksburg, Miss. 
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HUDSON. 


\. OAK FLOORING | 





Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yellow Pine 


aad Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





{ sete et We Solicit 
Glenwood, Ark. Your Patronage 











FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 

















JACKSON, Miss. 
m 








Manufacturers 


Short Leaf Pine and Hardwoods 
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Supercedar 
Advertising 


sends customer to the 
lumber dealer 


Women want Supercedar clo- 
sets. Thousands have written 
us so. We refer them to retail 
lumber dealers, who in turn can 
recommend a carpenter for the 
job. 

Good clean profit for you in 
this superior closet lining seal- 
ed at the mill in substantial 
cartons. 





Write for samples, 
prices. 


C 


Cs MEMPHIS A 
WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR. 























A New Book by the 
“Lumberman Poet”’ 


he Hea 
| Content 


BY 


| Douglas Malloch 











Here are 125 happy, hopeful 
and helpful poems which will, 
indeed, “make living a joy.” 


You will want to pass extra 
copies along to a friends— 
and the price makes it possible. 


mo especially you want it your- 
se 


$1.25 Postpaid 


Address 


The American Lumberman 
PUBLISHER 
431 South Dearborn St., Chicago. 
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News Notes from Amelric 


San Francisco, Calif. 


Sept. 1.—Foreign demand for California 
pines is apparently on the increase, with 
prices advanced somewhat over those of the 
first months of the year, statistics announced 
here yesterday by the association and by the 
chamber of commerce indicate. Charters for 
lumber carriers to the Antipodes have set a 
new high mark, and overseas trade to the 
Orient seems to be increased about 15 percent 
over this period of 1927. 

Production throughout the California pine 
regions is tapering off for the season because 
of the extreme fire hazard, and to the desire of 
the mills to hold production to a minimum for 
the rest of the cutting season. 

Charles M. Oliver, of the grading department 
of the California White & Sugar Pine Manu- 
facturers’ Association, has taken a position 
with Louis Wuichet, of Chicago. 

Rolf Thelen, of the Forest Products Labo- 
ratory, at Madison, Wis., is spending some 
time in the California pine belt, concentrating 
on .a study of an apparatus to determine 
quickly and cheaply the moisture content of 
western woods. The study has been under 
way some time. 

Rex Morehouse, Pacific coast manager of the 
National Association of Wooden Box Manufac- 
turers, will leave San Francisco this week to 
attend the meeting of the 4L promotion com- 
mittee at Portland on Sept. 14. 

Vie Johnston, chief inspector of the Cali- 
fornia White & Sugar Pine Manufacturers’ As- 
sociation, left San Francisco yesterday for a 
trip through the Inland Empire to make a 
study of grading rules in that region. Chief 
Inspector Tobin, of the Western Pine Manu- 
facturers’ Association, wfll afterward make a 
similar trip through the California regions, 
accompanied by Mr. Johnston. This will be 
the first step toward standardization of grad- 
ing rules and requirements covering the en- 
tire Pacific coast. 


Tacoma, Wash. 


Sept. 1.—Traffic matters were the principal 
subject of discussion at the regular meeting 
of the Tacoma Lumbermen’s club yesterday. 
H. W. Proebstel, traffic manager for the West 
Coast Lumbermen’s Association, attended the 
meeting and outlined several of the rate prob- 
lems which the association is now endeavoring 
to adjust. 

The milling-in-transit rate, the double load- 
ing of poles, the effort of the association to 
obtain a reduction in rates to Indiana, Ohio, 
and western New York were among the sub- 
jects discussed. Mr. Proebstel also told of the 
organization of the Pacific forest products 
traffic conference, of which he is chairman, 
and said the first work of the new organiza- 
tion will be an effort to have the rate on 
cedar shingles reduced to the fir base. 

W. C. Reugnitz, president of the Loyal 
Legion of Loggers and Lumbermen, was in- 
troduced by J. C. Buchanan and made a brief 
address urging the manufacturers to support 
the organization. 

R. P. Crow, representative of the George M. 
Coale Lumber Co. of Chicago, who has been 
studying manufacturing conditions on the Pa- 
cific coast, also spoke. 

The meeting adjourned early to allow more 
time for the usual gathering of the manu- 
facturers. 

Cargo shipments of lumber during July 
totaled 44,016,750 feet, according to the har- 
bormaster’s report. Of this total 24,107,546 
feet went to domestic ports and 19,909,204 
feet to foreign countries. The Atlantic coast 
was the largest buyer, taking 12,314,562 feet, 
and the Orient second with 12,127,230 feet. 
California was third and the West Coast of 
South America fourth. 

The fire patrol in the Tacoma district will 
be doubled over the coming week-end to pre- 
vent fires starting from campfires from tour- 
ists in the woods over Labor Day.° The situ- 
ation remains unchanged. No serious fires 
have been reported though the hazard is at 
its worst. 

Cargo shipments of lumber over the Ta- 


coma docks during the past week: From the 
McCormick, Baker and Shaffer docks and 
Portacoma piers, 5,200,000 feet; Defiance Lum. 
ber Co., 600,000 feet; Dickman Lumber Co,, 
800,000 feet; Puget Sound Lumber Co., 1,350,- 
000 feet, and St. Paul & Tacoma Lumber Co,, 
1,800,000 feet—a total of 9,750,000 feet. Des- 
tinations: Atlantic coast 4,825,000 feet; Cali- 
fornia, 900,000 feet; Japan and China, 2,000,- 
000 feet; Europe, 1,250,000 feet, and South 
American—West coast, 775,000 feet. Other 
than lumber: The Atlantic coast took 400 
doors, 150 tons box shook and 500 tons wood 
pulp. Europe took 1,000 doors. South Amer- 
ica-West coast took 500 tons box shook. 

A new entry into the Puget Sound-European 
steamship service is the Reardon Smith Line 
(Ltd.), of Cardiff, Wales, which will inaugu- 
rate monthly sailings during September. The 
new line will handle lumber and doors from 
Pacific Northwest ports. 

The port of Olympia has been made a ter- 
minal for vessels in the Pacific Coast-Euro- 
pean service and shipments on these lines will 
hereafter be accepted at base rates. This ac- 
tion by the lines is expected to double the 
lumber shipments from Olympia during the 
next year. 

The reconstruction of the Washington 
Veneer Co.’s plant at Olympia is rapidly near- 
ing completion. The new buildings and 
equipment will double the present output of 
the plant. 

Frank A, Leach, retired Tacoma lumberman 
and a resident here for the last thirty-eight 
years, has removed to Seattle, where he has 
purchased a home in the University district. 


Vancouver, B. C. 


Sept. 1.—Considerable business has been 
placed with the mills during the last week 
for October shipment to Japan. Australia is 
now buying for the last quarter of the year 
and some of this business has been taken on 
by the mills. There is a good demand, espe- 
cially for flitches, from this market. The 
United Kingdom and Continent have placed 
some clear business with the mills for future 
shipment, but prices from this quarter are 
as yet not satisfactory. and the mills are 
refusing all business offered except at the 
recent advance in prices. A general curtail- 
ment program of one week’s production has 
been agreed to by practically all B. C. mills 
during September. 

The shingle mills here are working at the 
very maximum of production, and are from 
thirty to sixty days oversold. 

The Atlantic Coast market is very good. 
Mills have been able to maintain their ad- 
vanced prices without difficulty and are 
practically sold out for September shipment. 
There is nothing to indicate any change 
from the present condition for October, and 
it is expected that things will go nicely 
along at the present rate. Stocks are very 
low at this time. 

It is expected that there will be one sailing 
every month for six weeks, starting the 
middle of October, for the ports of the Mari- 
time Provinces. Although this market does 
not take a very large volume, they have in 
past years absorbed four or five million feet 
during the winter months. 


Spokane, Wash. 


Sept. 1.—The first new cards issued by any 
lumber companies in this territory for many 
months are out, effective today. They show 
advances of $1 to $3 in practically all items 
of both Pondosa and Idaho white pines. The 
average advance is said to be be a little over 
$1. This new card is evidence of the increas- 
ing strength of the market. 

A booth exhibiting wood products will be 
conducted at the Spokane interstate fair next 
week under the auspices of the employees com- 
mittee of the woodworking plants of the city, 
according to announcement at the Hoo-Hoo 
Club by Vic Aspenstrom, secretary of the 
committee. Salesmen of retail yards will take 
turns in being present to give required infor- 
mation, and young Ralph Phipps Edgerton, 





repr 
Hoo 
the 
L. 
We} 
has 
aute 
Ath 
com 
eve 
so | 
D 
the 
wee 
the 
q 
Hor 
cou 
al 
J 
tar 
Lu 
ho 
Inl 
att 
Mc 
int 
ac 


—» « ot oo oh 2 a@® ete Ge ae 





1928 


——$—. 


SEPTEMBER 8, 1928 


AMERICAN LUMBERMAN 71 





—— 


nelricas Lumber Centers 


1 the 
and 
Lum.- 


nan 


has 
‘ict. 


een 
eek 
. is 
ear 

on 
pe- 
The 
ced 
ure 
are 
are 
the 
Lil- 
has 
ills 


ng 
he 
“j- 
es 
in 





representing the educational committee of the 
Hoo-Hoo Club, will spend the entire week at 
the booth. 

L. S. Case, former general manager of the 
Weyerhaeuser Sales Co., who retired last year, 
has just returned from a two months’ 
automobile trip into Jasper park and the 
Athabasca country of Canada. He was ac- 
companied by Mrs. Case. They pitched camp 
every night, and Mr. Case says he has not felt 
so good in twenty-five years. 

Don Lawrence, assistant general manager of 
the Weyerhaeuser Sales Co., returned this 
week from a three weeks’ vacation spent on 
the inland passage trip to Alaska. 

The annual golf tournament of the Spokane 
Hoo-Hoo Club is to be held on the Downriver 
course next Wednesday afternoon. It will be 
a medal play handicap. 

Judson G. Rosebush, Appleton, Wis., secre- 
tary and treasurer of the Craig Mountain 
Lumber Co., Winchester, Idaho, left for his 
home this week after a ten days’ visit in the 
Inland Empire. While here, Mr. Rosebush 
attended the annual meeting of the Craig 
Mountain Lumber Co. He has other extensive 
interests in this district. Mr. Rosebush was 
accompanied by his wife and two sons. 


Shreveport, La. 


Sept. 4.—The southern pine market seems 
to be in the most favorable position that it 
has held for many months. Stocks in general 
are broken, though some of the larger mills 
have very good stocks. Pine mills are en- 
joying the first real demand for a couple of 
years. Shipments are increasing in volume. 
Demand, several of the mills state, seem to be 
running to mixed cars. One wholesaler states 
that he has been gratified to see the prompt 
acceptance of orders discouraging any specu- 
lative tendency. A great many of the smaller 
units report difficulty on account of lack of 
water, because of thirty days of hot weather. 
This section around Shreveport has just been 
visited with a good rain. 

There is a good demand for dry hardwood 
but, owing to low prices that have prevailed 
so long, mill stocks are rather skimpy here- 


“aa Norfolk, Va. 


Sept. 4.—Though North Carolina pine book- 
ings for the week ended Aug. 25 were much 
less than actual production and shipments, 
if the mills had been able to take on all of 
the new business offered them their sales 
would have been much larger. The same is 
true this week. Millmen are far behind in 
shipments. Buyers need stock in a hurry. 
Prices are holding steady, and any change 
will be upward. The small mills have very 
little stock of any kind to offer, and many 
say it will be two or three weeks yet before 
they can make progress in logging. A few 
of the large mills are now working overtime 
in an effort to catch up on business booked. 

There has been a fair demand for 4/4 edge 
No. 2 and better but most retail yards are 


well supplied. Edge 4/4 No. 3 is moving well, | 


and small mills are offering little stock. No. 


2 and better 4/4 ..stock widths, band sawn, * 


have been in. good demand and 12-inch are 
very scarce. The price is stronger on good 
rough lumber, especially in mixed cars. Cir- 
cular sawn stock has not been in active de- 
mand either in the East or in New England. 
Buyers usually prefer band sawn. No. 3 4/4 
stock widths have been moving well in the 
South, but are hard to sell in the East. Most 
small mills are sold ahead. Stepping, 5/4x10- 
and 12-inch, and 6/4 No. 2 and better stock 
widths are active and.scarce. There is not 
much ¢all for 4/4 No. 2 and better bark strips 
or miscuts. 

Sales of 4/4 edge No. 1 box rough have 
been light and inquiry for dressed and re- 
sawn stock has also fallen off. Box makers 
buy circular sawn, kiln dried edge and stock 
widths mixed in preference to kiln dried edge, 
due to prices quoted... Little, if any, air dried 
edge box is coming on the market. No. 2 
4/4 edge box continues very quiet, despite low 
prices. No. 1 4/4 stock box, kiln dried rough, 
is searce, because demand for roofers keeps 


mills about sold up. Good air dried is still 
hard to buy for quick shipment. No. 2 4/4 
stock box continues active and strong. Most 
of this is wanted dressed. The 5/ and 6/4 
box continue very quiet. Box bark strips, 4/4, 
are in good demand and scarce. The price is 
stronger. 

Mixed cars of shed items are still moving 
well, and some planing mills report sufficient 
business increases to justify their running 
longer hours. No. 3 flooring in solid carlots 
is moving much better. The southern States 
are using a lot of dresed stock. Kiln dried 
roofers are still scarce and firm. Air dried 
have been moving fairly well, and shipments 
have been a little larger. Many mills, how- 
ever, are still marking time because of the 
effects of recent floods. They are asking $20 
f. o. b. Georgia main line for 6-inch. Dressed 
framing is still scarce and in good demand. 
Prices are stronger. 


Jackson, Miss. 


Sept 4.—The southern pine market for the 
last week has been remarkably steady. There 
has been very little fluctuation in prices and 
there is no indication of the situation getting 
out of hand. A number of sawmills report 
stocks badly broken, and this is especially 
true of the strictly dimension plants. Buy- 
ers are learning to place their orders some- 
what in advance, giving the sawmills some 
help. 

Further liquication of stocks is noted in 3- 
and 4-inch B&better and No. 1 common floor- 
ing, with most of the mills reporting 4-inch 
No. 2 flooring as short; however, there has 
been an accumulation of 38-inch No. 2 flooring 
and this item seems to be giving some of the 
sales managers trouble in finding a ready 
market. 

All grades of ceiling in both %- and %-inch 
have been in demand and sizeable shipments 
have been made, further reducing the small 
supply of these items on hand, Prices are 
firm, with a slightly rising tendency. 

Lath continue to move well-and none of 
the mills report any surplus. Orders are 
easily available and most sales managers are 
booked heavily for at least fifteen days. This 
is true in both the kiln dried and green lath. 

Drop siding has shown no indication of a 
reaction and still brings a fair price. Sales 
managers report that there were not as many 
straight cars of this item purchased last 
week, but they have materially reduced their 
stocks by supplying this item in mixed cars. 

Hight- and 10-ineh No. 2 boards and ship- 
lap have been the leaders and nice prices 
have been secured in both mixed and straight 
cars. Twelve-inch No. 2 boards in shortleaf 
have been rather draggy. Twelve-inch No. 2 
longleaf boards have sold easily and there 
is very little of this item on hand. Twelve- 
inch No. 3 boards have been weak but as 
soon as the crops are harvested this stock 
will move in volume. 

Dimension is still the brightest spot in the 
yellow pirie repertoire. Stocks continue broken 
and manufacturing was hindered last week by 
the heavy rains for three days, stopping small 
mill production and preventing the drying 
of stock already on hand. Two-by-fours in 
8-, 9- and 10-foot léngths are still scarce. 

Joist sales have beén rather_short during 
the last week and some of the joist plants 
are complaining of this situation. Six- and 
8-inch are particularly hard to move, but the 
mills have sold all of the 12-inch available 
and have made some inroads on the 10-inch 
joists. 

The export market has been rather quiet 
and this is especially true covering thirty 
cubic average sawn timbers. Saps and ex- 
port primes have shown some activity and a 
slight price advance, Heavy timbers in long- 
leaf for the interior have been abundantly 
available and the sawmills are booked well 
ahead on this class of cutting. Dense and 
open grain schedules have also been available 
and nice schedules have been booked, 

Railroad buying has picked up considerably 
and further reductions have been made in 
decking stocks, Car siding in 6-inch, which 
has been very inactive for eighteen months, 














SELECTS 
Arizona White Pine 


High Altitude—Soft Texture 
White In Color 


1x4” to 20” Wide 
Random Lengths 


C Better 
D Selects 
3rd Clear 
Moulding Grade 


20 MODERN KILNS 
Standard Lumber Mills 


STANDARD, ARIZONA 


KILN 
DRIED 


Now remodeling Plant, will be modern 
in every respect—capacity 50 million 
per annum. It will be ready for oper- 
ation Oct. lst. Timber supply will be 
from the Great Sitgreaves Forest under 
Government regulation where a per- 
petual supply of timber is available— 
all Arizona White Pine. 


southwest Lumber 


Sales Corporation 
451 Occidental Life Building 


ALBUQUERQUE, NEW MEXICO 
W. G. Ramshaw, Director of Sales 
Selling Entire “ee 


Che aoe Berualillo, N. Mes. 
Cai G 
dy ew gre orp. Sanwtned LLumber Mills Tne 


Annual Capacity $00 Million feet 


Arizona White Pine 
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Northern Woods 








We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 

of the following woods: — 
ASH-BASSWOOD 
BIRCH SOFT ELM 
HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster- Latimer 
Mie ~6©—)d Lumber Co. 


WIS. 


Try 
Us 











Rotary Cut 


Northern Veneers 
and Plywood 


Members 
Maple Flooring 
Manufacturing 
Association 
FURNITURE manufacturers and factory 

buyers who insist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 

We also manufacture Northern Pine, Spruce 
Hemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in straight cars and 
cargos or mixed with our “ Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices. 


The Northwestern Cooperage 
Gladstone, Mich. & Lumber Company 


“ Chicago Office: N. J. Clears Lumber Co., 1831 Monadnock Block 
Minneapolis Office: G. W. Critten. 516 Lumber Exchange 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW, 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


























VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 


Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, t-aches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 



































is now looking up and the mills have moved 
some of this stock. While there has been 
no tremendous reduction of this item, sales 
managers say that the next large car order 
placed will put the car siding mills in a very 
strong position. 

Some hardwood items are quite active and 
reduction of stocks has been noted. Logs 
remain easy, and the plants have been run- 
ning full time. A better feeling prevails. 

Considerable interest is being attracted to 
the installation, at the plant of the Pearl 
River Lumber Co., Canton, Miss., of two 
Moore kilns to dry southern hardwoods and 
pine. These are the first of the new-type, 
high powered reversible cross-circulation fan 
kilns to be installed east of the Mississippi 
River. On the Pacific coast, such kilns have 
shown phenomenal savings in operating cost 
and fine results, so the Moore Dry Kiln Co., 
of Jacksonville, Fla., and North Portland, Ore., 
now plans to introduce them in the South. 


Bogalusa, La. 


Sept. 4.—M. E. Olmsted, formerly assistant 
to Col. W. H. Sullivan, vice president and 
general manager of the Great Southern Lum- 
ber Co., left Bogalusa last week for Rock- 
port, Calif., where he will have charge of 
the redwood operations as well as of the 
large redwood mill at that place of the re- 
cently formed Southern Redwood Co., in which 
the Great Southern Lumber Co. and the Fink- 
bine-Guild Lumber Co, are jointly interested. 
W. A. Chandler, superintendent of the Great 
Southern Lumber Co. has left for Milwaukee, 
Wis., where he will purchase the new equip- 
ment needed by the company in order to 
manufacture redwood in Bogalusa. The ma- 
chinery will be rushed here and installation 
begun at once. It is expected that the local 
mill will be manufacturing redwood by Dec. 1. 

Commenting editorially on the plan to man- 
ufacture redwood at the local mill of the 
Great Southern Lumber Co,, the Bogalusa 
Enterprise says in part: 

“The announcement made Sunday by Col. 
W. H. Sullivan to the effect that within the 
next three months the Great Southern Lum- 
ber Co. would begin the manufacture of red- 
wood lumber in Bogalusa is the most im- 
portant announcement that has been made in 
Bogalusa since the Great Southern Lumber 
Co. began operating here twenty years ago. 
The manufacture of redwood lumber in Boga- 
lusa settles, beyond the least possible doubt, 
the future of Bogalusa. Despite the fact 
that during the past few years the Great 
Southern Lumber Co. has spent several mil- 
lions of dollars in new investments in Boga- 
lusa, there were still some who could not be 
convinced that Bogalusa was to be a per- 
manent city. Now that the Great Southern 
Lumber Co. has acquired millions upon mil- 
lions of feet of redwood, are changing part 
of their mill over to manufacture redwood 
lumber, have again invested a-million dollars, 
should convince any skeptic that might exist 
that Bogalusa is destined to be the leading 
lumber and paper manufacturing city of the 
entire South.” 


Atlanta, Ga. 


Sept. 4.—Bad weather and high water con- 
tinue to adversely affect pine output in 


Georgia, several longleaf mills in the central © 


and southern part of the State having been 
forced to shut down entirely for the present, 
damage estimated at a large figure being 
caused by floods. Roofer production is almost 
at a standstill. Little logging is being done 
anywhere south of Atlanta, and roads are all 
but impassable in nearly every part of the 
State. Pine stocks are exceptionally low and 
dry lumber impossible to obtain in any quan- 
tity. Bookings continue heavy and are well 
in excess of output, while shipments also are 
running larger than orders. Small and large 
mills both are well behind on filling orders, 
with little prospect of immediate improve- 
ment. Prices are steadily getting stronger. 
Inquiry, however, is less active, and bookings 
seem certain to decline from now on. 
B&better flooring and ceiling are especially 
active and have shown further gains in 
prices, with No. 1 and No. 2 common demand 
on the decline. Board demand is strong, par- 
ticularly No. 2 and No. 3 common, with B&bet- 
ter and No. 1 a little off. Siding is less active 
than it has been, but shiplap is improving, 
mainly B&better grades. Lath demand con- 





———— 
tinues heavy with No. 1 kiln dried stock gy 
firm price levels, most mills asking around 
$4.25, stocks short. Longleaf crating materta} 
is reported in good call, though shortleaf is 
quiet. Heaviest call is from retailers in the 
Southeast located in larger cities where buijg. 
ing is unusually active, demand from dealers 
in smaller communities declining. Northern 
retail business is about normal. Dealerg jp 
this immediate territory are inquiring ae. 
tively for fall needs and placing some ag. 
vance orders, carrying at least normal stocks, 
though in Atlanta retail stocks are reported 
larger than usual at this period. Industria} 
call is heavy from textile mills both for new 
mills and houses in mill villages, but declin. 
ing in other industrial fields. 

Roofer demand is heavy, prices firm and 
stocks short, few if any mills having any 
surplus. Millwork call is brisk from fae. 
tories in larger centers but less active than 
it has been from plants in smaller communj- 
ties. Outlook for business among rural] 
dealers, which was very bright at midsum- 
mer, is unpromising now as destruction of 
crops by recent storms has caused farmers 
a heavy loss and there is not expected to be 
much farm building this fall. 


Brookhaven, Miss. 


Sept. 4.—The pine market continues to hold 
up in remarkable fashion. Orders entered 
last week will run about 20 percent in ex- 
cess of production. Production has been just 
a little heavier for August than for July, and 
stock reduction for August may not be quite 
so heavy as it was in July, but will probably 
be at least 10 percent. There is no question 
that the program of curtailment that the 
mills have stuck by is the real cause for 
the market being as firm as it is. Of course, 
the increase in building has helped tremen- 
dously. Rains have been greatly interfering 
with logging and are making impossible the 
shipment of much yard lumber. 

Pine flooring continues very strong and 
sales extremely heavy, with a number of price 
advances being effected. Recent sales of 
heart rift grades have about absorbed all 
stock that has been accumulating for several 
months. Stocks of flat grain flooring are ex- 
tremely low, with a number of items over- 
sold, especially 1x4-inch B&better. Stocks of 
all items of 1x3- and 1-4-inch No. 3 up through 
“A” heart face rift, at three of the largest 
mills in this séction are only about fifteen 
carloads, though less than three months ago 
these same three mills had more than two 
hundred carloads. Unfilled orders of these 
three mills are more than stocks. Most items 
of B&better drop siding in almost all pat- 
terns are oversold, inquiry is very heavy, and 
average prices are easily $4 to $5 higher than 
they were forty-five days ago. No. 1 drop 
siding has been selling in heavy quantities 
and stocks are very low; No. 2 sold heavier 
last week than in a long time and stocks have 
been depleted. Ceiling, %x4- and %x4-inch 
has been selling in excellent volume, and 
stocks are low, with demand increasing right 
along. A number of ceiling items that were 
in surplus a few weeks ago are more over- 
sold. Partition, %x4-inch, continues a slow 
seller and last week’s orders were the first 
obtained in some time. Bevel siding is com- 
ing into demand right along, and square edge 
is showing increased activity. Moldings con- 
tinue to sell well, especially in mixed cars. 
A few straight car inquiries are received, 
but quotations are much stiffer. Pine finish 
stocks are very low and sales continue sat- 
isfactory. There are not as many little mills 
running as there were a few months ago, and 
those that have quit running have pretty well 
sold out their finish. Scientific kiln drying 
is turning the millwork manufacturers back 
to the big mill product. The export markets 
have been contributing heavily of orders for 
saps, and some excellent orders for saps have 
had to be returned on account of oversales of 
finish grades. 

No. 2 fencing, 4-inch, has continued to sell 
in excellent volume and at increased prices. 
The 6-inch No. 2 fencing and flooring have 
been very heavy sellers, and longleaf, kiln 
dried is badly oversold, while there is a fairly 
nice surplus of shortleaf air dried. West 
Indies trade is contributing heavy orders for 
8-, 10- and 12-inch No. 2 longleaf boards, and 
as stocks are reduced prices are strengthening. 
The 8- and 10-inch No. 2 shortleaf have cone 
tinued to sell well. In 1x12-inch No. 2 short 
leaf, it is difficult to satisfy the trade as to 
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lengths. Sales of 5/ and 6/4 No. 2 have been 
very heavy, and- stocks are being rapidly ab- 
gorbed. No. 3 fencing, 4-inch continues in 
good demand and stocks are very low. The 
g-inch No. 3 fencing and flooring have been 
jn strong demand and shipments are far in 
excess of production, with stocks very low. 
In No. 3, 8-inch have been in such strong de- 
mand that they are higher than 10- and 12- 
inch. The 10- and 12-inch have been in fair 
demand, and Mississippi Delta trade will be- 
gin to open up very shortly. Orders for box 
shook hold up well. 

All 2-inch dimension items are scarce and 
it is sometimes necessary to ship the dimen- 
sion green or partly dry in order to load 
promptly. Oftentimes it is possible to get 
the customer to substitute No. 1 for No, 2 or 
vice versa. There is a marked scarcity of all 
lengths of 2x10- and 2x12-inch in both Nos. 
1 and 2, also of 2x8-inch No. 2, green or dry 
No. 3 has sold exceptionally well. The ex- 
port market shows a marked improvement in 
almost everything except sawn timber, but 
the mills are booked ahead on interior orders 
for sawn timbers for the next forty-five to 
sixty days, with inquiries heavy. The South 
American, West Indian and African markets 
have livened up. 

Kiln dried lath have been selling well right 


Dakota will harvest the third biggest crop in 
its history. If the price received for the 
grain is right, there will be considerable build- 
ing on the farms of that State. Lath are 
weak, due largely to competition from other 
bases for plaster. 


Boston, Mass. 


Sept. 4.—The weakness of Douglas fir 
featured the local lumber market last week. 
In their efforts to dispose quickly of the too 
abundant offerings here, wholesalers are at 
time quoting prices that reduce their profits 
to little or nothing. At the same time all 
mill advices emphasize the well sustained 
strength of the market on the Coast. The 
local situation has been discouraging for the 
wholesalers and at times more or less irri- 
tating for their customers. The retailer who 
thinks he has secured a bargain is more or 
less upset when he learns that a neighboring 
competitor has bought for a good deal less. 
Very substantial additions have very recently 
been made to the fir stocks in numerous New 
England retail lumber yards, a fact which 
accounts in a measure for the lethargy of 
the eastern spruce market. That the present 
unsatisfactory conditions are only tempo- 

rary is generally 








The above illustration shows what is purported to be the largest fan 
in the world made out of wood. G. M. Ward, of Retsil, Wash., made 
the fan, which is 53% feet in diameter, out of one piece of native cedar 


agreed. 

The shingle trade nas 
been quite good for 
August and local dis- 
tributers are looking 
for increasing requisi- 
tions from the retail 
yards in September. 
The strong price situa- 
tion has been a favor- 
able factor. The white 
cedar shingles pro- 
duced here in the East 
have been steady all 
summer, and for weeks 
past the bulk of th 
dealing in extras has 
been done at $5.25. In 
recent weeks red cedar 
shingles have grown 
very firm. One well 
known brand of British 
Columbia XXXXX red 
cedar shingles is now 
quoted here at $6.11, 
and for other makes 
$5.86 is the lowest quo- 
tation 

Advices lately re- 
ceived here from Idaho 
and Pondosa pine 
mills appear very con- 
fident. Producers 
state they are fairly 
well supplied with 
orders and are quite 
certain of their ability 
to maintain prices at 
present levels, But 
there are local whole- 
salers whose attitude 
about quotations is 
very. conciliatory. 
Some merchants cer- 
tainly are conceding 
$1@$3 on different 





along. F. o. b. mill price for No. 1 is $4.25, 
with No. 2 at $3.25 and a number of manu- 
facturers asking $3.50. Pine shingles have 
been in strong demand in the southwest and 
prices are firming up. 


Minneapolis, Minn. 


Sept. 4.—Curtailment of hardwood produc- 
tion has resulted in sales passing cut by 20 
percent. The price situation remains un- 
changed. Sash and door factories are work- 
ing steadily, but have shown little demand, 
relying on their reserve stocks for their re- 
quirements, Automobile body makers are tak- 
ing a fair amount of hardwood lumber, how- 
ever. 

Sales of pine lumber hold up fairly well, 
with prices firm. Production is not being 
forced. In the Twin Cities, demand for pine 
lumber has not been particularly brisk as the 
bulk of construction has been on large build- 
ings which used a limited amount of lumber 
for forms. 

With the harvesting season drawing to a 
close, retail dealers believe there should be 
a good market for pine on the farms. North 


items. 

Several hardwood firms report active de- 
mand for walnut, oak, poplar and gumwood 
in the better grades. Furniture manufac- 
turers are now buying more hardwoods but 
there is still room for improvement; current 
inquiry indicates an early and further in- 
crease in actual orders from this class of 
customers. 

Five schooners arrived last week with 
cargoes of spruce boards, plank and scantling 
from Nova Scotia. 

President Everett J. Lake, of the Hartford 
Lumber Co., a former governor of Connecti- 
cut, is serving as president of the New Eng- 
land Federation of Harvard Clubs and pre- 
sided at the Federation’s recent summer 
meeting in New Haven. Mr. Lake is a Har- 
vard ’92 man. 

The Dix Lumber Co., North Cambridge, re- 
cently entertained a delegation from the Cam- 
bridge Industrial Association, and the visi- 
tors were much impressed by the large and 
efficient arranged yard, sheds, mills, offices 
and show rooms. 

E. H. Palmer, owner of the Stamford 
Mason’s Supply Co., has combined the mason’s 
materials department and Curtis wooawork 


in the company’s new home at 33 Jefferson 
Street, Stamford, Conn., and this is also to be 
executive office for the New Canaan branch 
of the company. 


New York, N. Y. 


Sept. 4.—Lumbermen, returning after the 
Labor Day holiday, found an unusually large 
number of orders. Lumbermen are none too 
optimistic about fall business, however. Most 
of them point out that competition is un- 
usually keen and yard buying limited to 
actual needs. Distributers of fir joined with 
others in taking a somewhat pessimistic 
view. Building reports, however, indicate 
that an active fall season may be expected. 
Already the movement is under way to keep 
projects going during the winter months, 
and unquestionably the lumbermen will do 
their bit in forwarding this campaign. 

The Plainfield Lumber & Supply Co., of 
Plainfield, N. J., has recently taken over the 
business of the J. S. Irving Co., also of Plain- 
field. The Irving company was organized in 
1869 and incorporated in 1897, being one of 
the oldest retail lumber houses in New 
Jersey, J. S. Irving was president of the 
concern continuously until his death in 1921, 
and it has been continued by his sons, Ar- 
thur B. and Frank D. Irving. The business 
will be continued as the J. S. Irving Co., with 
Patrick McDonough as president and William 
Yeomans as secretary and general manager. 
Frank Irving will be assistant manager and 
a member of the board. The property in- 
cludes a valuable yard site. 

A number of the members of the Long 
Island Dealers’ Association, who handle coal 
as well as lumber, will attend the annual con- 
vention of the New York State Coal Mer- 
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chants’ Association, to be held Sept. 13, 14 
and 15 at Saranac Inn, Upper Saranac, N. Y. 

J. D. Dawkins, formerly of the Dawkins 
Lumber Co., is now representing the Wemple 
Lumber Corporation in Brooklyn, New York 
City and Long Island. 

Edwin A. Riggs has resigned his position 
with Louis F. Mesmer (Inc.), and is now rep- 
resenting the Reeb Millwork Co., Roselle, N. J. 

William Martin has been elected secretary 
and assistant treasurer of the Hoban-Hunter- 
Feitner Co., Brooklyn. He has been with 
the concern for more than fourteen years. 

Alfred R. Sax, president Alfred R. Sax 
Lumber Co., sailed last week to spend about 
two months in touring Europe. 

William <A. Dittmar, president Dittmar 
Lumber Co., sailed recently for France. 


Pittsburgh, Pa. 


Sept. 4.—A feature of the lumber market in 
the Pittsburgh district has been the continued 
improvement in the hardwood business all the 
way through. Industrial demand has been 
improving right along, and as there is in- 
creased activity in the bituminous coal indus- 
try, lumber sales volume is expanding. Some 
price advances on West Virginia oak are re- 
ported. Oak and maple flooring are holding 
very firm at the advanced prices which have 
been in effect for the last couple of weeks. The 
demand for these items is fair, and they are 
expected to maintain their firm position. Stiff 
prices still obtain for the southern gums and 
poplar. 

The market in southern pine roofers con- 
tinues strong, due in part to the weather con- 
ditions in the South, and the strong position 
is expected to be maintained for a while at 
least. North Carolina pine is in particularly 
good demand at stiffening prices, and its up- 
ward trend is expected to continue until the 
mills in flooded areas are able to resume. Pro- 
duction, especially of air dried roofers has 
been greatly curtailed. North Carolina pine 
is much oversold in stock box and edge box 
in both Nos. 1 and 2. Cypress building lum- 
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ber is in very good demand, especially lower 
grades. West Virginia woods are now in their 
best position of the last three or four months. 
West Virginia hemlock appears stronger on 
an improved demand for home building. In 
western woods, fir uppers have shown sur- 
prising strength in the last couple of months. 
There is very little stock offered for imme- 
diate shipment. Red cedar shingles are ad- 
vancing almost every week, owing to the 
searcity of red cedar logs. 


Kansas City, Mo. 


Sept. 4.—Demand for lumber last week was 
well up with the volume for the previous 
week and the market has taken on additional 
strength in yard stock. Orders run heavily 
to mixed cars and generally the mixtures are 


pretty broad. Some sales managers say the; 


nature of the orders show that buyers have 
some lack of confidence in the future, while 
others point out that wholesalers have been 
coming into the market stronger in the last 
two weeks and say that they generally do 
not become active in the face of doubtful 
conditions. Rural yards continue to furnish 
the bulk of the business. City yard orders 
are few and close to immediate requirements. 
Industrial demand holds up well. 

J. H. Foresman arrived home last week 
from a visit of several weeks at Longview, 
Wash. 


‘ Milwaukee, Wis. 


Sept. 4.—A heavier demand has been felt in 
the Milwaukee market. Prices are strong, for 
there is a big fall business in sight, and stocks 
are scarce. The biggest demand is for com- 
mon building lumber. There is a large volume 
of construction work going on, both in cities 
and on the farms. Volume of dealer orders 
is heavier, as they come more frequently. A 
searcity of northern pine common is reported 
in the Milwaukee district. Farm conditions 
in the State are particularly good. Prices on 
dairy products have been at a high level, and 
cash crops, including potatoes, are estimated 
to be much better than they were last year. 
A good amount of farm building will be under- 
taken this fall in Wisconsin, the dealers report. 


Duluth, Minn. 


Sept. 4.—A moderate gain in shipments of 
mixed cars of northern. pine lumber was 
reported by sales officials of interior north- 
ern Minnesota mills during the last ten days. 
Minnesota and North Dakota line yards have 
been ordering more lumber to sort up their 
stocks and liberal shipments have been going 
forward to dealers in the agricultural dis- 
tricts, with operators of interior grain eleva- 
tors prominent in that connection. The lat- 
ter are carrying larger stocks of lumber and 
other materials than for several seasons as 
a result of better economic conditions in the 
farming communities. The purchasing power 
of grain growers will not, however, be as 
broad as had been promised until recently 
owing to the heavy declines that have come 
about in quotations of wheat and other grains. 

Quotations are well maintained on all items 
of northern pine. The recent advance of $1 
on timbers is regarded as reflecting improve- 
ment in demand from contractors, who have 
large new construction projects in hand. De- 
mand for box lumber is well maintained and 
big shipments of lath to take care of end-of- 
the-season building programs are going for- 
ward. 

Lumber production at Cloquet, Virginia, 
International Falls and Grand Rapids is nor- 
mal for the season. The six northwestern 
railroads with connections on this market 
have been putting out advance inquiries 
among jobbers for ties to be cut during the 
coming winter and woods operators over 
northern Minnesota are generally looking 
forward to an active season ahead of them. 

Cc. A. Matson, sales agent of the Virginia & 
Rainy Lake Co. at Duluth, said that inquiry 
from retail yards showed improvement dur- 
ing the last half of September. Dealers in 
Superior, Wis., say they have had their best 
northern pine lumber sales season in some 
time owing to building improvements 
prompted by President Coolidge having es- 
tablished the White House summer headquar- 
ters at that point. 

Thomas P. Bradley, Duluth jobber, réports 
that he is still buying lots of ties and box 
lumber cut by portable sawmill operators over 


St — 
northern Minnesota. He finds sufficient de- 
mand from buyers in the Chicago district to 
take care of current supplies. 


Laurel, Miss. 


Sept. 4——The rain during the last 


w 
has interfered to some extent with both ro 


1 
and hardwood operations in this immediat 
section. Production, however, continues 


nearer to what it has been for the last few 
weeks. The local mills report few items jp 
surplus, with demand good and prices firm 
to advancing. Plastering lath is in Very 
small supply and the price has already ad. 
vanced about $1.50 over the market eight 
weeks ago. 

The export demand shows some improve- 
ment. Kiln dried saps are being sought 
after more eagerly than for a good while 
Prime is very scarce and prices are firm. 
While there has been some decline in cubic 
average timber prices, specials are firm and 
show no recession. 


Birmingham, Ala. 


Sept. 4.—Manufacturers found a ready mar- 
ket for all items of pine below the grade of 
B&better this week. There was no change in 
the price of upper grades. A few items of 
1x3-inch did not move freely, but No. 3 items 
generally are scarce, and yards are taking 
any sheathing stocks offered regardless of the 
working. There were few calls for dimen- 
sion other than 2x4-inch, 16-foot; 2x14- and 
2x16-inch joists and some 4x12- and 8x12-inch. 
Some mills have a surplus of long dimension. 
There were few orders for Bé&better finish, 
but demand for No. 1 and C stock is increas- 
ing. More rough finish is available in both 
grades, but less of dropping grade No. 2 kiln 
dried boards. Calls for Carolina “rock” gum 
flooring, and tupelo factory flooring, have 
been noted because they are cheaper than 
maple. Higher prices are turning demand 
from oak to No. 1 and C rift longleaf and 
shortleaf pine flooring. Oak flooring mills 
limit amounts of third grade on orders. Car 
stock is in better demand. There are few 
orders for 2-inch, but plenty for 2%- and 3- 
inch, by 6- to 10-inch wide. Most stock is 
wanted S2S&CM, with some S4S. Some mills 
have advanced longleaf long joists as much as 
$8. Lists carry from 25 cents to as much as 
$10 difference on the same items. Five mills 
quoted B&better i1x6-inch steam kiln dried 
finished at $32 to $47, mill base. Bé&better 
rift flooring, 1x3-inch, was quoted from $58 
to $65 and, No. 2 flooring, 1x3-inch, from 
$17.50 to $23, while 1x6-inch S2S&CM in No, 1 
was $23.50 to $35, mill basis. 


Macon, Ga. 


Sept. 4.—Roofer manufacturers reported 
that their mills were running close to nor- 
mal last week, the production being greater 
than at any other time since the early August 
rains set in. Showers in the last few days 
have caused little interference with the 
shortleaf pine industry. 

A strong inquiry is being followed up with 
a large number of orders, it is reported, 
prices being equally as good or better than 
in previous weeks. In fact, the situation is 
generally satisfactory. Prices are $20 and 
$21, with some mills getting a little better 
than that. 

Longleaf pine mills in southwestern Georgia 
and southeastern Alabama are running full 
time again, and the railroads have completed 
repairs on their lines, where ‘washouts have 
occurred, and are now moving lumber in 
greater volume. Longleaf prices are gener- 
ally satisfactory. Demand is good and the 
movement steadier than it has been in weeks. 

The cypress sawmill of the Burton- 
Schwartz Cypress Co., about seventy miles 
south of Thomasville, Ga., in the Perry (Fla.), 
section, will resume operations between Sept. 
15 and Oct. 1, it is announced. The plant 
was closed down last May because of slack 
business. 

The plant of the F. L. Bailey Co., about 35 
miles south of Thomasville on the South 
Georgia railway, has been temporarily out 
of business due to the unprecedented high 
water on the Aucilla River. Most of the 
timber supplying this mill comes from the 
river swamps. 


(Continued on page 83) 
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WATSON PROVOST, head of the Provost 
Bros. aos Co. of Overbrook, a suburb of 
Pittsburgh, Pa., died Tuesday, Aug. 21, at his 


home in Guerioeuta at the age of 61. Mr. 
Provost had been ill with a complication of 
troubles for some time preceding his death, 
but had been around as usual until a few 
days before the end came. Mr. Provost was 
horn and reared in Overbrook and had at- 
fained a position of prominence in the busi- 
ness interests of the South Hills suburban 
district of Pittsburgh. In 1905 he embarked 


in the retail lumber business with his brother, 
Charles, who @ied in 1910, Mr. Provost con- 
tinuing the business under the old firm name. 
He was a director of the Iron & Glass Bank 
of South Side, Pittsburgh; president of the 
Fairhaven Building & Loan Association, and 
a member of the Retail Lumber Dealers’ 
Association of P ennsylvania. On June 1, 1892 
Mr. Provost was united in marriage with 
Miss Margaret L. Collins of Overbrook, who 
survives him with a son, Charles, who has 
been associated in business with his father, 
and a daughter, Mrs. Hazel J. Snyder, of 
Overbrook. A son, William A. Provost, lost 
his life in the World War. Mr. Provost was 
a member of the Elks’ lodge. The son will 
continue to conduct the lumber business of 
which his father was the head. 


CHARLES LIEB, 76 years old, for many 
years engaged in the sawmill and box and 
crate manufacturing business at Rockport, 
Ind., died at his home there on Saturday, 
Sept. 1, after an illness of several months 
Mr. Lieb was a native of Germany, but came 
to the United States when a young man locat- 
ing in Rockport. For many years he and 
Samuel Artman operated a saw mill and box 
and crate factory there under the firm name 
of Lieb & Artman. About 17 years ago the 
firm was dissolved and Mr. Artman moved 
the box and crate factory to Metropolis, Ill. 
where he is still operating the plant. Mr. 
Lieb served three terms in the Indiana legis- 
lature and for two terms represented the 
first Indiana congressional district. While 
in Congress he attracted nation-wide at- 
tention as the originator of the plan for 
centralization of aviation under a. single 
cabinet head. Mr. Lieb was an Oddfellow, 
32nd degree Mason and Shriner and was a 
lifetime member of the Lutheran church at 
Rockport. He was president of the Rockport 
Farmers Bank and was a large land-owner. 
He is survived by his widow and one 
daughter. 


CHARLES EDWIN McGREGOR, president 
of McGregor Bros. & Co., lumber and coal 
dealer, and of the Yellowstone Lumber Co., 
Miles City, Mont., died at Northwestern hos- 
pital in Minneapolis, Monday night. Aug. 3, 
following a protracted illness. Mr. McGregor, 
who was 70 years old, was born at Neenah, 
Wis. Practically all of his business career 
he was identified with lumber, having started 
in the retail lumber business at Bancroft, 
Iowa, in 1882. In 1889, with his brother, 
Edwin N. MeGregor. he went to Minneapolis 
and later McGregor Bros. & Co. was organized 
at Granite Falls, Minn. This has grown to 
a line of 14 yards operated in Minnesota, 
South Dakota, Iowa and Nebraska. In 1903 
the two brothers organized the Big Toe Lum- 
ber Co. with headquarters in Wichita. Kan, 
Edward MeGregor is the manager of that 
company. The Yellowstone Lumber Co., with 
headquarters in Miles City, Mont., and operat- 
ing a number of yards ‘in that state was 
organized five vears later. Mr. McGregor 
married Miss Anna Hoffman, Sent. 23, 1893, at 
Kareas Citv. Mo. and she survives with his 
brother, Edward. and a sister, Mrs. John 
Strange of Neenah. 


MRS. LOVENF CORDERY DICKEY, widow 
of William W. Dickev, who had been at the 
head of the West Virginia Lumber Co., of 
Pittsburgh, Pa., for a number of years preé- 
ceding his death last May, died Saturday 
night Aug. 25, at her home, 375 South Fair- 
mount avenue, Pittsburgh. Mrs. Dickey was 
born in Absecon, N. J.. 66 years ago. She 
was a member of Shadvside United Presby- 
terion church, Pittsburgh. and a director of 
Pittshureh chapter of the D. A. R. She leaves 
a son, Paul B. Dickey of the West Virgiria 
Lumber Co., Pittshureh; a brother, John W. 
Carderv, nf Absecon, N. J., and a sister, Mrs. 
John B. Fleming, of Atlantic City. 


GRATTAN BRITTAIN, age 79, district sales 
manager for the Tuscaloosa Lumber Co., Tus- 
caloosa, Ala., and the Griffin Lumber Co., 
of Bessemer, "Ala., a resident of Birmingham 
for almost half a century. died Sunday, Sept. 
2, at his residence, 1479 Seventeenth avenue, 
South. .For more than forty years Mr. Brit- 
tain had been selling lumber and building 
materials to the contract trade of the Bir- 
mingham district. He is survived by his wife, 


Mrs. Annie Donald Brittain; three sons, H. S., 
of Hammond, Ind., W. D.. of Birmingham, 
and Grattan Jr., of. Athens, Ala.; a daughter, 
Mrs. G. B. LaSuer of Birmingham, and a sis- 
ter, Mrs. J. B. McClary of Birmingham. 


WILLIAM OTHO THOMAS, until about two 
years ago engaged in the lumber business and 
other activities at Sudlersville, Md., died at 
his home in Philadelphia on Aug. 30 of pneu- 
monia. Mr. Thomas was 69 years old and 
with the exception of the last two years all 
of his life had been spent in his native 
State. Two years ago he moved to Philadel- 
phia, where he lived with a son. He was 
president of the Sudlersville Bank of Mary- 
land and also served several terms in the 
State legislature. His wife and son, who is 
an attorney in Philadelphia, survive. 


CHARLES C. G. SACK, president of George 
Sack & Son, (Inc.), dealer in lumber and 
mill work, with yard and office at Laura- 
ville, a suburb of Baltimore, Md., died on 
Sept. 2 at his home, 4532 Hartford road, after 
a lingering illness of” heart trouble. Mr. 
Sack had not been in good health for several 
years, but did not take to his bed until about 
seven months ago. Since then his condition 
had grown steadily worse. He held mem- 
bership in the Masonic order and other fra- 
ternal organizations, and he also took an 
active part fh various business concerns. 





CAPT. C. MONTGOMERY HORN, formerly 
in the lumber business at Typo, Ky., died at 
his home there on Aug. 31 at the age of 84. 
In the early days of eastern Kentucky lum- 
bering Capt. Horn was active as a logger on 
the Kentucky River and smaller streams, 
operating the old time “splash dams.” Later 
he engaged in sawmilling, operating three 
mills. Several sons survive him. 


HENRY W. ROHRER, prominent Clinton- 
ville, Wis., lumberman, died at St. Elizabeth’s 
hospital, Appleton, Wis., recently at the age 
of 57. He was born at Menasha, Feb. 14, 1871, 
moving to Clintonville with his parents in 
1882. For a number of years he was asso- 
ciated in business with his brother, D. J. 
Rohrer, and they carried on an extensive log- 
ging business in northern Wisconsin. He is 
survived by six daughters, and two brothers. 


DOWL WRIGHT, a lumberman of the Beef- 
hide section of Kentucky, died at his home 
there on Aug. 30, after a Jong illness. He was 
50 years old. A widow, three sons and two 
daughters survive. Mr. Wright had been op- 
erating mills in the eastern Kentucky region 
for ten or twelve years, retiring some months 
ago because of illness. A son, William has 
taken charge of the business. 


ALBERT A. MARTINEZ, New Orleans, La., 
representative for the Edward Hines Lumber 
Co., died at the office of the company in New 
Orleans on Aug. 29 following a sudden heart 
attack. Mr. Martinez was a native of New 
Orleans and was 69 years of age. He was 
well known in lumber circles there. 


J. M. HAMILTON, a lumberman of Freeling, 
Va., died at his home there on Sept. 1 after 
a brief illness of pneumonia. Mr. Hamilton 
was 45 years old and had been active in the 
operation of his hardwood mill until a few 
days before his death. A widow and three 
children survive. 


ALFRED L. DUFFY, secretary-treasurer of 
the George M. Harty Lumber Manufacturing 
Co. of Tacoma, Wash., died Aug. 28 at a 
Tacoma hospital after an illness of several 
months. He was 56 years of age and is sur- 
vived by his wife, one son, three brothers 
and one sister. 


D. J. McDONALD, president of the McDonald 
Lumber Co. Winnipeg, Man., died Aug. 25, 
and was buried Aug. 29. He had been con- 
nected with the spruce and pine manufactur- 
ing business for many years, and was well 
known in the larger consuming centers of 
both the United States and Canada. 


EVERETT ANDREW SMITH, president and 
founder of the Smith Lumber Co., of Red 
Bay, Ala, died Aug. 15. He was a well known 
manufacturer of southern pine, in which busi- 
ness he had been engaged for many years. 





New HAmpsHirE made a net gain in indus- 
tries and these industries employed more per- 
sons during the fiscal year ended June 30, 1928, 


- than during the preceding year, as shown by a 


survey made by the State bureau of labor. 
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Easy money 


condition makes the time ripe for 
shrewd lumbermen, loggers, pulp 
and paper manufacturers to revamp 
their financial structure and take 
advantage of present favorable 
rates. 

We specialize in bond issues of 


operating Pacific Coast and British 

Columbia loggers and manufactur- 

ers of lumber and paper. 

Maybe you should refinance now. 
Loans of $100,000 and up. 


Write us‘or seeus. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND 
207 STARK 


SAN FRANCISCO 
CROCKER-FIRST NAT. BK. BDG. 


LOS ANGELES 
BARTLETT BLOG. 








CALIFORNIA 


=< Redwood 
Finish— Siding 


Here’s the lumber dealers are 
selling because it’s the kind 
builders want. 

Write for list and prices today. “ 
Albion Lumber Co., Sepert. fffics,. 
a: toad teem, Cal. nee 3 Spee Bi 

Los Angeles Office, 397 Peo 
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CHICAGO 








WALNUT SQUARES 


AND DIMENSION 


For table legs, chairs, dressers and other fur- 
niture. Clear four sides andtwoends. Cut 
to exact size, steamed and ends paraffined. 


Gram-Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephones: Franklin 3485-6 








Collections 


If you can’t collect it let the 


RED BOOK 


peotie handle it for you. They are the peo 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department $3 to send Pamphlet No. 49-C 
giving rates. 


Use Clancy’s Red Book Service for accurate 
credit ratings. 


LUMBERMEN’S CREDIT 
ASSOCIATION 


608 So. Dearborn S&t., CHICAGO 





Eastern Headquarters: 35 S. Wiliam St., NEW YORK CITY 


Logging Ralph C Bryant 


Have you a problem to solve in logging, log 
transportation or harvesting tan bark an 
Suspentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. loth, $4.50, postpaid. 


American Lumberman “* Sine he 


Honoce: 


Put 


6“ 
Come on Home” 
in your 
Nome Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library 
in America. 

Wouldn’t you like to be the one 
to put it in the library in your 
home town? (It ought to be in 
the high school library, too.) 

For $3.00 we will send you, post- 
paid, three copies—one for your- 
self, one for the library, and one 
for the high school. (Regular 
price, $1.25 a copy.) 

Can you think of as fine a thing 
to do, at so little expense?—any- 
thing so likely to delight librarian, 
teachers and pupils, and to pro- 
mote a love of home in your home 
town? 


























Address the Publisher, 


Atmericanfiumberman 


431 South Dearborn Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and ‘iddresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 
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H. A. Hoover, hardwood lumber wholesaler 
of South Bend, Ind., was in Chicago Sept. 5 
calling on his friends in the local trade. 


C. M. Gooch, of the C. M. Gooch Lumber 
Co., Memphis, Tenn., made a business trip to 
Chicago this week to get a line on southern 
hardwood conditions in local territory. 


R. S. Davis, traffic manager of the Long- 
sell Lumber Co., Kansas City, Mo., spent sev- 
eral days in Chicago this week conferring with 
the company’s local office. 


C. W. Lawrance, district manager of the 
Long-Bell Lumber Co., is spending a vacation 
in northern Wisconsin, and expects to be back 
at his desk in the Builders Bui‘ding, Chicago, 
on Sept. 10, 


E. J. Gillouly, sales manager of the Soo 
Lumber Co., Glidden, Wis., when in Chicago 
last week reported that the company was en- 
joying a satisfactory volume of northern 
hardwood business. 


D, R. Bodwell, assistant sales manager of 
the- Long-Bell Lumber Co., Kansas City, Mo., 
stopped over in Chicago last week on his re- 
turn to headquarters following a vacation in 
northern Wisconsin. 


John D. Spaulding, sales manager of the 
California Door Co., Diamond Springs, Calif., 
was in Chicago last week in the course of an 
extended business trip and reported a good 
volume of orders for the company’s product. 


M. P. McCu!'lough, of the Brooks & Ross 
Lumber Co., Schofield, Wis., prominent manu- 
facturer of Wisconsin hardwoods and hem- 
lock, when in Chicago on Sept. 4 reported 
that the company was booking a pretty good 
volume of business. 


'rederic S. Palmer, of the Madera Sugar 
Pine Co., San Francisco, Calif., passed through 
Chicago early this week en route to the Pacific 
coast after an extended visit to eastern consum- 
ing centers. He stated that business looked 
very good in the East, there being more buy- 
ing in evidence. 


Nils Gregertsen, president of the Gregertsen 
Bros. Co., cypress specialist, returned to his 
desk on Tuesday of this week following a few 
weeks’ vacation at his summer home in Eagle 
River, Wis. The rest and change has done 
Mr. Gregertsen a lot of good, and he is feel- 
ing much better now than for some time. 


W. J. Johnson, sales manager of the A. C. 
White Lumber Co., Dover, Idaho, manufac- 
turer of Inland Empire woods, spent several 
days in Chicago last week on his way to De- 
troit, Mich., and other eastern consuming cen- 
ters. He stated that there was a satisfactory 
volume of business, although dry stocks were 
somewhat broken, which condition is resulting 
in a firm market. 


Geoffrey W. Kindersley, sales manager for 
the Capilano Timber Co. (Ltd.), North Van- 
couver, B. C., was in Chicago Sept. 1 in the 
course of an extended business trip, and paid 
the AMERICAN LUMBERMAN a much appreciated 
visit. He reported that the company was en- 
joying a very satisfactory volume of business 
in. Tomahawk log siding for summer cottage 
construction, this product having aroused great 
interest among retail lumber dealers. 


To Discuss Hardwood Grading Rules 


At an informal meeting of hardwood whole- 
sa'ers and hardwood yards held at the Lum- 
bermen’s Club of Chicago on Sept. 5 it was 
decided to calla general meeting on Sept. 10 
at 12 noon of all the hardwood lumbermen 
interested in the proposed changes in the hard- 
wood grading rules to be submitted at the an- 
nual convention of the National Hardwood 








Lumber Association in Memphis, Tenn., Sept. 
27-28. Lunch will be served at 12 noon jp 
the dining room of the Lumbermen’s Club of 
Chicago .on the 23rd floor of the Builders 
Building, and all those factors interested in the 
manufacture and distribution of hardwoods are 
invited to attend and participate in the discus. 
sion of the new grading rules. 


To Enter Insurance F ‘eld 


Local lumbermen will learn with a great 
deal of regret that Secretary-manager M, FE. 
Cowper has handed in her resignation to 
Pres.dent Charles W. Jacob, of the Lumber- 
men’s Club of Chicago, to become effective 
Sept. 15. Miss Cowper has been identified 
with the Chicago association for many years, 
first as assistant to E. 
E. Hooper, secretary 
of the Lumbermen’s 
Association of Chicago. 
In January, 1924, she 
was appointed execu- 
tive secretary, in which 





M. E. COWPER, 
Chicago; 
Who Enters 
Insurance Field 





position she has re- 
ceived the commenda- 
tion of the club’s mem- 
bership. 

Miss Cowper plans 
to enter the insurance 
field, feeling that her 
ability will help her 
make a success in this 
new line of endeavor, 
and on and after Sept. 15 she will be located 
in Suite 2043, 230 South Clark Street, Chicago, 
with the S. T. Whatley agency of the Aetna 
Life Insurance Co. In entering this new field 
it will still be Miss Cowper’s privilege to be 
able to serve the lumber trade in the matter of 
insurance, in which she has completed the 
Aetna’s training school course and secured the 
endorsement of the local office as a thoroughly 
capable underwriter. It is also interesting to 
know that Miss Cowper in her connection with 
the Aetna Life and its affiliated companies, in 
addition to life insurance, will underwrite all 
forms of property insurance as well. Her many 
friends will no doubt be glad to learn of this 
connection and feel that she is entering a field 
that offers a definite opportunity for a con- 
tinuation of her splendid services with the 
Lumbermen’s Association of Chicago and the 
Lumbermen’s Club of Chicago. Miss Cowper 
will no doubt specialize among the business 
men of Chicago, her training being more par- 
ticularly along the lines of estate conservation 
and distribution and modern day program- 
ming. 

Miss Cowper has made hosts of friends 
among the lumber fraternity of Chicago, all 
of whom wish her the acme of success in her 
new undertaking. 


Lumber Salesman Ranks as an Adonis 


BattimoreE, Mp., Sept. 4—The local lumber 
trade has come into notice through the discovery 
within its ranks of an Adonis whose physical 
attractions are so great as to have enabled him 
to win the decision as “Mr. Baltimore.” ren- 
resentative of the city’s masculine pulchritude 
for a prize and a free trip to Atlantic City. 
The choice in the compétition held last Thurs- 
day night in a suburban resort, with a large 
number of aspirants for the distinction on the 
list, fell upon Fred Arzt, who ordinarily pur- 
sues the by no means romantic occupation of 
salesman for the Lafayette Mill & Lumber Co. 
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Of course, Mr. Arzt was highly elated over his 
success and started for home by automobile 
in high glee. But in the excitement due to the 
securing of so conspicuous an honor he ran 
into a safety island at North Avenue and sus- 
tained diverse injuries, one of them so severe 
as to necessitate the amputation of a finger at 
the Mercy Hospital. He was also quite badly 
bruised. Mr. Arzt is 22 years old, 6 feet 3 
inches tall and weighs 211 pounds. He has 
been a member of a swimming club, but has 
never accomplished anything natatorially to 
gain him distinction, and so he decided to enter 
into the contest for “Mr. Baltimore.” 


Activities of the Key Industries 


The monthly review of business conditions 
published by the Federal Reserve Bank of Chi- 
cago covering the seventh Federal Reserve dis- 
trict, and dated Sept. 1, contains the following 
information of interest to the lumber trade: 

Agricultural Machinery and Equipment 


The aggregate value of sales billed to do- 
mestic and foreign customers by 75 manufac- 
turers of agricultural machinery and equip- 
ment in the United States showed a seasonal 
recession in July from June of 10.9 percent 
in the tractor, thresher, combination harvester- 
thresher group, of 2.1 percent in barn equip- 
ment, and a gain of 13.0 percent in the light 
machinery group. Increases of 49.3 percent 
for the heavy group, of 13.8 percent for “all 
other” (exclusive of barn supplies), and of 
14.1 percent for barn equipment were recorded 
in the comparison with July, 1927. 


Automobile Production and Distribution 


Considerable expansion over corresponding 
figures for 1927 was shown in July production 
of passenger automobiles ir the United States, 
total output aggregating 337,933, or an in- 
crease of 42.7 percent over last July. As com- 
pared with the preceding month, a recession 
of 5.2 percent was indicated. Truck produc- 
tion in July totaled 52,512, or 29.6- percent 
more than in June and 66.1 percent larger 
than a year ago. 

Wholesale distribution of automobiles in the 
middle West was less than in the preceding 
month but above July last year, while retail 
sales increased in number in the month-to- 
month comparison and continued heavier than 
a year ago in both number and value. Used 
ears sold declined from June but gained over 
July, 1927. New cars on hand the end of July 
averaged less than a month previous, though 
increasing in number over July 31 last year, 
and used car stocks followed a similar trend. 
Deferred payment sales of 25 dealers report- 
ing averaged 50.7 percent of their total retail 
sales in July, as compared with 46.2 in June, 
and 46.6 percent in July, 1927. 


Retail Furniture Trade 


Sales during July by 22 retail furniture 
dealers and by the furniture and furnishings 
sections of 20 department stores totaled 18.6 
percent less than in June and 3.7 percent under 
a year ago. Instalment ‘sales of 16 dealers 
declined 18.8 and 11.1 percent in the respec- 
tive comparisons. Collections on instalment 
accounts were 6.4 percent smaller in the 
monthly comparison, but increased 1.5 percent 
over July last year, while total collections de- 
clined 6.6 and 4.1 percent, respectively. Ac- 
counts receivable the end of July aggregated 
2.3 percent less than a month previous and 
0.1 percent under a year ago. Stocks of deal- 
ers and department stores were lower by 3.6 


percent than on June 30 and 0.8 percent 
heavier than on the corresponding date of 
1927. 


Hymeneal 


PARTIN-KIMBALL. Miss Marjory Kimball, 
daughter of Mr. and Mrs. Kim E. Kimball 
of Wiggins, Miss., and Thurman Partin, of 
Chapel Hill, N. C., were married on Aug. 30, 
at the home of the bride’s parents, Rev. Jas- 
per Millar, of the Baptist church, officiating. 
The father of the bride is district forester 
in the newly protected area in south Missis- 
sippi. Mr. Partin is connected with the Uni- 
versity of North Carolina. The young couple 
left immediately after the ceremony for a 
Gulf and Atlantic coast tour. 


ENGLAND-JONES. Fred A. England, well 
known in the shingle business in Seattle, 
Wash., was married on Aug. 21 to Miss Eliza- 
beth Jones. also of that city. Mr. England 
has been identified with the shingle industry 
in the Northwest for twenty years. He 


started in the office of Carstens & Earles 
(Inc.) and received his training under Henry 
Carstens, a conspicuous figure in the indus- 
try at that time. A few years later Mr. 
Engiand went into business for himself and 
has had a successful career. Mr. and Mrs. 
England are now on a journey in British 
Columbia and Alberta and will visit Banff, 
Lake Louise and other points of interest in 
Canada before returning to make their home 
in Seattle. 


Albuquerque (N. M.) News Notes 


Sept. 4.—Arthur A. Hood, of Chicago, and 
Rev. Harvey A. Hood, former pastor of the 
Calvary Presbyterian Church, San Diego, 
Calif., in Albuquerque for several months for 
his health, received the sad word Friday, 
Aug. 31, of the sudden death of their father, 
Thomas J. Hood, and left for San Diego to 
attend the funeral. Passing through Albu- 
querque Sunday morning, Arthur Hood was 
accompanied by his aunt, Mrs. Norbeck, 
wife of Senator Norbeck, of Minnesota, a 
sister of the deceased. Mr. Hood, retired and 
living in San Diego, was 73 years of age, and 
had been prominently identified with retail 
lumbering in Iowa and Minnesota, and his 
father was also a pioneer in the industry. 

The Santa Fe Northwestern Railway, owned 
by the White Pine Lumber Co., is a common 
carrier, and a valuation survey party of nine 
under Mr. Howland, of the Interstate Com- 
merce Commission, is making a classification 
and appraisal in connection with the ap- 
proval of freight schedules. Traffic, includ- 
ing trains of logs, was held up from Saturday 
until Wednesday last week by the washing 
out of two bridges across the Jemez River and 
500 feet of fill. 

Will K. Eckman, of Longview, Tex., re- 
cently visited his old home at Osborne, Kan., 
and M. W. Hardman, president of the Hard- 
man Lumber Co., with line yards and head- 
quarters at Downs, with whom Mr. Eckman 
was associated as early as 1885, when both 
began careers as lumbermen in the yard of 
the Howell Lumber Co. 

R. B. Howell, of Phoenix, in charge of Ari- 
zona-southern California territory for the 
Southwest Lumber Sales Corporation, was an 
Albuquerque visitor last week, accompanied 
by Bruce J. Miles, secretary-treasurer, and 
Mr. Seligman, vice president and manager of 
the Arizona Box Co., Phoenix, large user of 
box shook. Mr. Howell reported business 
conditions improving, with prospects for a 
good volume later on. , 

I. B. Koch, vice president and manager of 
the Arizona Lumber & Timber Co., Flagstaff, 
Ariz., met officers of the A. B. McGaffey Co. 
for conference at Perea, N. M., last Tuesday. 

Frank H. Porter, manager White Pine 
Lumber Co., has returned from Forest, Miss., 
where he met Gov. W. A. MacCorkle, of 
Charleston, W. Va., president of the company, 
in a visit to the operations of the Beinville 
Lumber Co. 

Mr. O’Neill and Mr. Davidson, Chicago lum- 
bermen, visited Albuquerque mills last week, 
and Mr. Davidson was the guest, also, of his 
friend, Mr. Baird, former Chicago lumberman, 
now residing at Jemez Springs. 

M. S. Lamoreaux, of the Bigelow-Lamoreaux 
Lumber Co., Chicago, called on Albuquerque 
lumber manufacturers Saturday, continuing 
to Houston, while Mrs. Lamoreaux, who had 
also visited in California, returned directly 
to Chicago. 

Albuquerque retailers report a good August 
trade, and building permits for the eight 
months ended Aug. 31 totalled $1,352,520, as 
compared with $1,005,929 for similar period 
last year. 

W. C. Pittman, former superintendent of 
manufacture at the McNary plant of the Cady 
Lumber Corporation, has joined the South- 
west Lumber Sales Corporation as traveling 
representative in eastern New Mexico and 
Texas. 





Revenue derived from the New Jersey State 
forests during the last fiscal year, a period 
extending from July 1, 1927, to July 1, 1928, 
shows an increase of 88 percent above that 
received the previous year. Despite the neces- 
sary increase in personnel and operating ex- 
penses, the State forests have continued to pay 
18 percent of their total cost as they did for 
the fiscal year of 1926-27. according to a re- 
port just issued by the forestry division of the 
New Jersey ‘department of conservation and 
development. 





CHICAGO 


INLAND EMPIRE LUMBER CO. 


Would You Go to a Butcher to Buy a Watch? 


WE ARE SPECIALISTS IN 
INLAND EMPIRE PRODUCTS 








Idaho White Pine Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 


Telephone Central 5691 


111 W. Washington St., CHICAGO 





Wineyar-Gorman 
Lumber Co. 


Three double band mills sawing northern 
hardwoods: 
Lake Linden, Michigan 


Mareinsco, Michigan 
Winegar, Wisconsin 


Sales Office:— 
39 So. LaSalle St. CHICAGO, ILL. 





WHITE STAR LUMBER COMPANY 


811 Roanoke Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., and 

Soo Brand” Maple, Beech and Birch Flooring. 





Kiln Dried 


and Air Driea ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine. 


We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 


PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 

Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 
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. 
Surface Measure 


| ESTIMATOR 


Anew publicuice covering inthe most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 
panels. doors, sash, blinds, door and window 

ames, etc,etc. Send for circular containing 
sample pages. 


Pocket Size (414 x 6%4"*) $5.00, Postpaid. 











American Lumberman 
lL 431 So. Dearborn St., CHICAGO, ILL. 








0 TIMBER ESTIMATORS O 
JAMES W. SEWALL 


Consulting Forester 
Old Town, tt Maine 











asper Lemieux 


TIMBER rederick Lemieux 
ESTIMATORS __F.H.Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


WigaCamSenkgs- NEW ORLEANS 
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This Week’s 


Lumber Prices 





Following are f. o. b. 


Flooring Finish, All 10-20’ 
1x3” BE.G.— ‘ 
B&Btr, 10-20’. '.$64.80 —s" av, Po 
No. 1, 6-20'.... 42.58 a” vvseneee ane 
No. 2, 6-20'.... 35.00 cae, Tenner? 45.6 
BaBtr, 10-20" 38.81 agen ae" 561 
’ -20".. 38.1 a eee 
BO. 3, 10-20"... 30.88 5/4x4, 6&8" . 60.66 
ahe"is can coos 34,02 ra 4x5, 10&12” 70.24 
4 7. y > J 
BaBtr, 10-20'.. 63.52 | °/4,%,8/4x4, |... 
No. 1, 6-20’.... 40.78 7 gs rt ian 
1x4” F. G.— sen’ - 
B&Btr, 10-20’.. 40.18 10&12 63.75 
No. 1, 10-20’... 34.43 C Surfaced: 
No. 2, 10-20’... 24.48 5 ae 1.09 
tT ee y 
Ceiling ee at 41.00 
54x4”, 10&20’— 1x5 and 10”.. 46.58 
2 ae 32.63 TT ee 54.00 
gk. A 30.08 
a Sa ae 20.45 Casing and Base 
Partition Bédbetter: 
ix4” SRS OP vcccs 49.96 
very th Oe See 51.49 
sig a } and 16°.... 58.18 
1x6”, 10-20’'— Jambs 
a 37.87 Bébetter: 
Se SE iscneods 36.39 1%, 1% & 2x4 
WS on oats 26.26 Tl ae 74.20 


mill sales prices as reported from Kansas City, 


SOUTHERN PINE 


Boards, 81S or 82S Longleaf Timbers 


No. 1, (all 10- 20"): No. 1 Sq. E&S 
Fae anden 3.49 S48, 20’ and 
1210" pices oad 39:52 } under: 96.71 
ee ern - 48. 45 ie C7 cones ORe 3056 
No, 2 (all 10 to 20’): | jor “""""" "St" 39.03 
ET thn ele 23.68 ret r arti iy ans yh 
— eueseeus ras Dimension, S1S1E 
x ” . 
eeeeeee hort- Lor 
No. 3 (all 6-20°): “Heat tes 
a” sectoues 17.71 No.1 
eT rere 18.14 | 2x 4”, 10’ 26.51 30.84 
THOM. visicacs 18.48 | 12’ .... 26.23 29.58 
No. 4, all widths | 16° .... 28.93 332.00 
and lengths.. 9.25 18&20’ . 29.46 33.92 
2x 6”, 10’ 23.84 26.94 
Shiplap 1”. 23.58 28.22 | 
No. 1 (all 10-20’): 16’ . 25.35 31.46 
Gres 33.76 18&20’. 27.24 31.73 
1210" eg haa 0.33 = 8”, 10° 25.88... 
No. 2 (10-20) ‘ ...- 26.91 28.63 
a 2 +t . 27.20 31.94 
ge EAE pee 23.92 18&20’. 2807 31.35 
” «5S. ‘ 1.32 
ee ee oe ae Pe 
: : 2x10”, 10’ 28.50 33.50 
No. 3 (all 6-20’): 12’ .... 28.85 31.80 
PX8” woe cece 18.14 16’ .... 29.42 32.57 
Se” eee e's 17.93 18&20’. 29.34 33.50 
2x12”, 10’ 30.25 ey 
_ Plaster Lath 12’".... 33.37 37.00 
No. 1, %”, 4’... 3.87 16’ .... 34.10 45.79 
No. 2, %”, 4’... 2.92 18&20’. 35.95 45.85 


Mo., for the week ended Aug. 31: 


Shortleaf Dimension Car Material 
SISI1E | (All 1x4 & 6”): 
No. 2— — 9 and 
eS mares.) US ee cee pee 41,00 
| 23.41 | 10 Pao 20’. 38.25 
16’ - a8.39 | No. 1— 
18&20’ 26.20 _ Se ae 7 
ax 6”, 10’ ...., 19.94 . » 57.06 
a at es 20.26 
eee 20.10 nee, om 
18&20’ 21.52 
a ER Oe ates 21.25 No. 1— 
ee 21.49 ce nose 33.41 
16’ . 22.75 ” ’ 
18&20" 23.75 Se pwede ame 36,16 
Su20": 36"... ..- 32.16.) Ma 3— 
ER cesses Baa0 | OM Kewiawe 20.12 
WD neces. B08 Be re 21, 
18&20° |: 24.75 |  1*6 7 
9x12”, 12’ ..... 21.80 | No. 3— 
rere 21.00 ee 16.24 
18&20’ 26.00 1x6” sate a hee Ge 15.48 
No. 3— 
See 14.50 Car Sills 
9 ” 
ox 8” 11122) 14a? | SHS sa. Bes— 
Te 14.79 | Up to 9”, 37-38’. 44.00 
Byrkit Lath cS 40-41 cette 45.00 
~ o£ Up to 10”, 40-41’ 44.00 
4 and 6’........ 17.56 ye 
F ¢ “= 17.56 Heart, S4S— 
12’ and longer.. 18.18 | Up to 9”, 40-41’ 52.00 





ENGELMANN SPRUCE 


Prices f. o. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, 
drop siding and ceiling, 6- to 16-foot, contain- 
ing not more than 10 percent of shorts nor 
more than 50 percent of 16-foot. 


Inch— 4” 5” 6” 8” 20° 3613” 
sits. $67.08 -.++ $52.00 $52.00 $72.00 $87.00 
No. 1 & 

btr.*. 45.00 50.00 50.00 67.00 82.00 
No. 1., 44.00 --- 47.00 48.00 59.00 67.00 
No. 2.. 40.75 $39. 25 38.75 38.75 38.75 48.00 
No..3.. 33.75 34.25 34.25 35.25 35.25 37.00 
No. 4.. 31.00 .... 33.00 33.50 33.50 33.50 
5/&6/4— 4”"&wadr. 4,6&8” 10” 132” 
Nd awed os sie bee $67.00 $69.00 $72.00 $82.00 
a Mae cesescces 62.00 64.00 67.00 77.00 
ETE sgheaees ce nee 55.00 57.00 60.00 70.00 


For 5/&6’4 in No, 2, 4-, 
$6; 6-inch, $9; 
No. 4, $4. 
*Contains 40 to 50 percent Dé&better. 


Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18-and 20- foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 8- to 20- 

foot, but not over 20 percent shorter than 

10-foot: 
Dé&btr., 4-inch..$28.00 E, 4-inch....... $18.00 
6-inch.. 31.00 6-inch...... - 21.00 


Spruce and pine lath, 4-foot; No. 1, $7.75; No 
2, $6.45. 


8- or 12-inch, add 
in No. 3, ‘all widths, add $6; 





RED CEDAR SHINGLES 


Seattle, Wash., Pa. 1.—Eastern prices, four 
or five bunches, f. o. b. mill are: 


Pirst Grades, Standard Stock 


Mixed with 
Straight lumber or 
cars shingles 
Extra stars, 6/2...... $2.60 @ 2.70 $2. 65@ 2.70 
Extra clears, Gs eaves 3.05 3.15 3.15 3.25 
Pt checreneeeoiee 4.00 4.00 
ae ER: ¢ ayy 4.00 
POUVOCEIONS cecccccece RA 5.90 
'" Siveseceeoeons 11.75 12.00 11.75 12.00 
5” 3/2 Dimensions.... 3.60 3.75 
First Grades, Rite-Grade Inspected Stock 
Extra stars, 6/3...... 2.75 2.80 
Extra clears ........:; 3.25 3.30 
DES o¢ensct obeves 4.00 
CO RO ere 4.50 
TD cocsct aces 5.00 


Second + maa Standard Stock 


Common stars, 6/2.... 1.05 1.15 1.25 
Common stars, 5/2.... 1.40 1.50 1.50 
Common clears ...... 2.10 2.20 2.20 2.25 


British Columbia veg! Seattle Market 


bes. seesaseeneens 
DE ¢deesenbenee 4.00 
Dn. casesstbsves - 4.80 
POUTOCUIOMS cocccceces .00 
cc ekbete 


Royals (No. 1's). 





NORTH CAROLINA PINE 


Norfolk, Va., Sept. 4.—F ollowing are typical 
average f. o. b. Norfolk prices, made during 
the week ended Aug. 31, as reported by the 


North Carolina Pine Association: 
Rough: 
Edge, 4/4— 
CEE Mic bieGChikS 6 ikenda ine owrcekwod $43.07 
en ea ee SP 33.75 
Re de al ae nba ee hd eleva. bod Morin oae 23.85 
I a a a ee 20.34 
oT No. 1 Box No. 2 box 
2 are 64 ree ood 
St |e 416.64 rr cos 
 — 45.22 $35.29 $22.64 
ee wiwad 47.77 ‘iii ‘ ey 
ae aves 49.24 36.29 =e 23.65 
Se eceus 53.40 38.89 $27.74 24.00 
BSE sees 64.24 42.83 56 24.66 
Edge, B&better— 
, QS ae eet eee Fe $51.20 
Th Gini ch Gace 2 wr tl bvlb in Ovo apohy acicicRioieh ete 64.10 
I hii atin lcs nied: or Bate wv alte. lt 67.50 
Bepetter hark strips... ..ccccccccccccce $31.67 
i ns swim bublava ea ccaselna 18.60 
cea ase eo oka a bw kiw enced awk keane 5.00 
Dressed: 2%” 3” & 
F looring— Width Wider 
Ee a Ere $41.82 $40.45 
ee eee 36.93 35.75 
(EOIN 0 ok va'n b dite 0 ade eo ve ok 44.10 
Bark strip partition, B&better.......... $33.88 
Box bar strips, dressed or resawn....... 17.04 
No, 2 *Air 
Roofers dressed dried 
A SS eee ee 28.58 $20.71 
OSE SES see eth ee 29.20 21.77 
SIS “uaisb! Ged roicaei tenn or alia at atta 3 oa cca 29.41 21.74 


*F. o. b. Macon, Ga: 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
Wo. 1 Hemlock Boards, 515— 


8’ 12 14’ 16’ 
Ix 4” wcccccce $28.00 $29.00 $29.00 $30.00 
1x 6” ......-+ 30.50 31.50 31.50 33.00 
Iw OF .nccee ++ 32.50 33.50 33.50 35.00 
1x10” ........ 34.00 35.00 35.00 86.50 
1R18? .wccccece 35.00 36.00 36.00 37.50 


For merchantable S1S deduct $2 from price 
of No. 1: for No. 2, deduct $4. 

For shiplap or flooring, add 60 cents to 
prices on No. 1 boards. 

Crating sot. 81 or 28, 6” and wider, 6’ and 
longer, No. 2, $28; No. 3, $23 


Wo, 1 sedaunl 8151E— 


8 10’ 14’ 16’ 
= 4” .oeee0-$32.00 $32.00 $31.00 $32.00 
ZO” .nccccee 39.00 30.00 30.00 32.00 
ox BY nccccccse 31.00 32.00 31.00 32.00 
S210" wcccccee joy 00 = 09 33.00 34.00 
BEES” cecccecs 1.00 4.00 4.00 35.00 


For Hie. 2 pa + i $4 from price 


| of No. 








DOUGLAS FIR 


[Special telegram to American LuMBERMAN] 
Portland, Ore., Sept. 5.—F’. o. b. mill prices 
on actual sales of fir, Aug. 31 and Sept. 1 
and 4, direct and wholesale, reported by West 
Coast mills to the Davis Statistical Bureau, 
were as follows: 


Vertical gone Plooring 


B&btr Cc. D 
dé wsenaebens $37.0 00 = 4 ane wee 
rare S 
PE” “sat eects P 38. 80 

Plat Gots Plooring 
Ne ten cts eo care re 25.75 20.50 
De Ween naaes walin 33.75 29.00 
Mixed Grain penal 
BM bua wee eaten $15.50 
Ceiling 
NE 865 om tis be eo ieee 24.50 19.75 
Dee Aetwedwenaes ee 24.50 20.75 
Drop ‘oe, rg 
reer ry ee 26.765 cane 
a 32. 25 28.25 ee 
Sa Se 17.00 
Pinish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
eee $42.25 $41.50 $53.50 
Common 5 mo ~a and Shiplap - 
1x 1x8” 1x10” 1x12 
a eee sis. 50 ai 75 $17.75 $21.50 
ik Dgsneteeenes 12.50 2.50 12.50 14.75 
i, SERS eee 9.75 1300 9.00 one 
Dimension 


12” 14" +16’ «18 20’ 22624’ 26-32’ 

No 317.36 $1726 $19.2 25 $19.75 $19.50 

4”.$17. 

sae tga 18:00 18:25 18:50 $21.78 $23.50 
"50 18.25 18.50 18.50 21.75 23.75 

19.00 18.50 18.75 21.00 25.00 


12”. 18.25 18.00 18.75 19.25 20.00 22.50 24.50 
2x4”, 8’, $16.25; 10’, $17.50; 2x6”, 10’, $16. 00 
mga sal 2x4” 2x6" 2x8” 2x10” 2x12 
No. aie 00 $10.25 $13.25 ¥4s. * cae - 
. No. a. 7.50 5.75 
No. 1 Common Timbers 
3x3 to 4x12” to 20’, surfaced..........- $19.00 
5x5 to 12x12” to 40’, FOUGRs « sccvcevecce 17.75 
5x5 to 12x12” to 40’, surfaced........... 19.00 
Fir Lath 
No. 1, 19674’, APY. cr cccccvccccvcccsccces $3.50 
B&better, Flat Grain Car Siding, 9 or 18 

a Sanaa sn eee haa eee $31.75 
a Rehab bea weune rene 36.00 





SOUTHERN PINE TIES 


New York, Sept. 4.—Following are quota- 
tions on southern pine railroad ties f. o. D. 
New York: 


ll 8’ 6”"— Sap Heart 
Axo” iin Divbineedin wale ae $1.35 $1.60 
DS cathe een anieerd eeeeehawe 1.25 1.50 
BT Wate weds mide sah be ee eee 1.05 1.30 











tion 
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4.00 


‘ices 


Vest 
eau, 


5.50 


7.00 
12” 
3.50 


12” 
1.50 
4.75 


-32' 








SepTEMBER 8, 1928 


AMERICAN LUMBERMAN ; 


79 





~ WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


portland, Ore., Sept. 4.—-The following are 
prices tor mixed carlots prevailing here today: 


Factory stock— 
Finish ieee nes $65.00 |: ene? 29.00 
1x4—10” .... 55.00 Se Vewaekece 29.00 
Bevel siding— SFO svvccaGern 31.00 
Te 24.00 SFO venvedean ee 
exe", Flat gr. 27.00 eee 
Vert. gr. 30.00 Green box..$17 @13. b0 





WEST COAST LOGS 


[Special telegram to American LumBerman] 
Portland, Ore., Sept. 4.—Log market quota- 
tions: 
Fir, yellow: No. 1, 
3 $12. 
Fir, red: Ungraded, 
Cedar: $15@16. 
Hemlock: Unes aded, $9.50@10.50. 


$21.50; No. 
$15@16. 


2, $16; No. 





Spruce: No. , $24@25; No, 2, $18@19; No. 
3, $12@13. 
Everett, Wash., Sept. 1.—Log quotations: 


Fir: No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only $21; 
lumber logs, $35. 

Hemlock: No. 2, $12@14; No. 3, $11@13. 

Spruce, No. 1, $24; No. 2, $18; No. 3, $12. 


Vancouver, B. C., 
ket quotations are as follows: 

Fir: No. 1, $20; No. 2, $15; No. 

Cedar, shing zle booms, $2 5, $19 and dio: lum- 
ber logs, $27 and $20. For camp-run booms 
of cedar, where the No. 1 is 10 percent, $27 
is asked. 


WESTEKN RED CEDAR 


Seattle, Wash., Sept. 1.—Prices for red 
cedar siding in m «ed cars, new bundling, 8- 











to 18-foot f. o. b. «nill: 
Bevel he -inch 
ng % At ad = ahd 
SS eee ee eee $27 00 $25.00 $19.00 
DMI. ist gcc ade acenine 30.00 25.00 22.00 
Se ree, © 34.00 30.00 23.00 
Clear Bungalow Siding 
%-inch 14-inch 
PCE Peres. $46.00 $39.00 
REID A. 5: sote'b ala aw oyansigtee medptaetate 55.00 43.00 
SND: «Skrridek aa buaien a 65.00 mine 
Clear Finish, 8- to 16’ 
S2or4S Rough 
I nv ktdiciieled te MRK ase $ 75.00 $ 71.00 
SEE sesicanens nolan nwarkce --- 80.00 76.00 
ae ee er eae 90.00 86.00 
SS ar ere 105.00 101.00 
Clear Ceiling or 1 eg One Side V or B 
BES G0 6-3RGM, BO OO OF ven sevevecceesce $45.00 
Discount on Moldings 
Made from 1x4” and under......cescsecsee 55% 
Made from Other SISOS... cccccccccccscocs 45% 


Lots of 50,000 feet or more, additional.. +» 5% 
Clear Lattice, S48, 4- to 16’ 


100 lin. ft. 
ce Veewehied pe auth Wo hme Mead vile eee -30 
i Andthe pine beeeeebis cameene wees -40 
FE (sevededenens vaheseeus tend ennnnn -50 





NORTHERN PINE 


Duluth, Minn. Sept. 4.— Following are 
prices on northern white pine f. o. b. Duluth: 
CoMMON RovuGH BOARDS AND FENCING— 


; 10&12ft. 14 ft. 16 ft. 
No. 1, Ix 4"...0..005 $42.00 $42.00 $48.00 
iz @" 5.22... 45.00 45.00 47.00 
a Saka tes 49.00 48.00 47.00 
gi 57.00 54.00 52.00 
, a beng x x 74.00 72.00 70.00 
at | IE 34.00 34.00 40.00 
eS a is a8 36.00 36.00 39.00 
SS, kun ains 40.00 39.00 38.00 
ae Se 42.00 40.00 38.00 
- SE aoe oil's ss c 48.00 46.00 45.00 
ee & eS 27.50 27.50 28.50 
seers 30.50 30.50 31.50 
RES 32.00 32.00 32.00 
Oe PS 33.00 32.00 32.00 
Bs hn acikas 34.00 00 00 


33. 33 
For all white pine Nos. 1 and 2, add $1; 
for S1S or S2S add $1. For resawing add $1. 
84S, D&M, drop siding etc., add $1.50. 
No. 4, 4-inch and wider, 6- to 20-foot, $27; 


No, 5, $20. 
No. 1 Prece STurFr, a 
10’ 14’ 16’ 18&20’ 
2x 4” $34.50 $32.50 $31.50 $32.50 $34.50 
2x 6” 32.50 32.50 31.50 31.50 33.50 
az §* 34.50 34.50 32.50 32.50 34.50 
2x10” 36.50 37.50 37.50 36.50 36.50 
2x12” 37.50 38.50 38.50 37.50 38.50 
No. 2 “piece stuff, $3 less than No. 1. For 


rough, deduct $1. For D&M, add $1.50. 


SIDING 4- AND 6-INCH, 4- TO 20-FooT— 
Norway 
&btr Cc D C&bt. 
— oe ne 50 $36.50 $27.00 $17, 00 $32.00 
ees 41.00 31.60 20.00 34.00 





CALIFORNIA PINES 


San Francisco, Calif., 


" Sept. 1.—The follow- 
ing average prices f. o 


"b. mills, those on com- 


mons covering Leinch stock only, were re- 
ported by the California White & Sugar Pine 
Manufacturers’ Association for the period 
ended Aug. 29: 

California White Pine 
All widths— 

No. 1&2 clr. C sel. D. sel. No. 3 clr. 
nto sme cata $70.65 $66.45 $53.70 $45.20 
ae 72.90 66.00 55.75 54.25 
Ree 67.20 57.50 47.15 55.95 
are 78.00 69.80 58.80 65.45 

California Sugar Pine 
OS ere $97.00 $39.60 $71.80 $63.05 
i vecsere 88.75 $4.75 68.75 63.10 
ee "Licineee 88.95 72.75 50.75 62.05 
ere 101.15 82.25 71.70 82.55 
. ae wine he 40 Mixed Pines 
NCH .ccocse cece x 
No. 1, 6/4xa.w.. 38.90 Common $41.35 
No. 2, 6/4xa.w.. 28.05 os Beate 26.25 
Panel, iy"xa.W.. 71.50 No. 3 ish : ‘ : 22.20 
Sugar Pine Sh ht aediiy 1:20 
Inch «>» -sseeee 42.00 Timbers ......: 30.75 
No. 8 5/4xa.w.. 46.80 Siding B&btr 
No. 2, 6/4xa.w.. 31.40 Y%x4” ach ta 1.75 
White Fir Lath— 
C&btr, all sizes. ey 40 Mo, 1 4.70 
No. 1 com...... 1.25 No. | 3.50 
No. 1 dimen, 1% Q” eee eens . 
ae Same es 21.55 82” eee ee eee 1.10 

Cedar No. 1 dim., 1¥% 

Pencil stock 27.75 MU Ac cke cad 18.65 
4/4xa.W. ....... $51.25 Douglas Pir 

A 61.85 Cé&better ...... $41.75 
Sree 46.90 No. 3 Clear.... 33.15 
eS ee 57.70 Dimension ..... 17.15 





INI.AND EMPIRE PINES 


Portland, Ore., Sept. 1.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders reported by mem- 
bers during week ended Wednesday, Aug. 29. 
Reports of prices shown as S2S include sales 
of stock worked other than S2S on which the 
prices have been reduced to an S2S basis by 
using the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 


specified lengths are called for. Quotations 
follow: 
Pondosa Pine 
Feet Average 
Sold Price 
7,000 1x8” No. 1 common 82S AL. . Re 44 
311,500 1x8” No. 2 common S2S AL. 23.8 
559,500 1x8” No. 3 common 82S AL. 19°71 
944,500 4/4 No. 4 common 82S RW RL. 14.30 
64,500 1x6” D select _. AR ie rinse 42.41 
27,500 tal Se x Msp RL... 52.18 
55,500 1x6” C select S28 RL.......... 58.99 
23,000 5a6 /4xd ede Fo oft S2S RL... 63.04 
45,000 6” C bevel siding.............. 32.03 
773,000 vs No. 3&btr “then s2Ss— 
a TER RT Cy ee 36.67 
No. 2 ccc heb eueeuhe bene ncbanack 25.61 
ek ee Pe eee 19.61 
Idaho White Pine 
5,000 1x8” No. 1 common S2S RL.... 41.00 
64,000 1x8” No. 2 common 82S RL.... 30.00 
715,000 1x8” No. 8 common S2S AL. 21.37 
62,500 4/4 No. 4 common.§2S RW RL. 19.00 
16,500 1x6” D select S2S RL.......... 6.82 
1,000 56 /4xt gwd D sel S2S RL. 69.00 
7000 1x6” C gelect S2Q RL.......... 70.29 
25,000 6” C bevel] siding.............. 43.00 
1,000 5&6/4 No. 8&btr shop ooeae 
ae RP See. 4a er a 59.25 
ae eS ne Se ee 34.25 
SS ge AS” to. Fe $1.25 
Larch and Pir 
19,500 2x4” 16’ No. 1 dimension...... 19.81 
15,500 2x10” 16’ No. 1 dimension...... 18.52 
9,000 1x8” No. 3 common 82S RL... 18.50 
16,000 4” C&btr vert er fig RL..«...... 37.55 
10,000 6” C&btr D/S or rustic RL..... $1.35 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o, b. 
cars flooring mill basis, during the week ended 


Sept. 
MFMA MFMA MFMA 
MAPLE— 
First Second Thir 
SERS eee $75.90 $62.75 $42. 87 
BircH— 
ES Sabha cess eeu ks 68.35 


- 





NORTHERN HARDWOODS 


Following are prices of northern hardwood, 


f. o. b. Wausau, Wis.: 


AsH— 
FAS Sel. No. 1 No. 2 No. 8 

4/4 +08 BAGS 5 oe0e 8 See 8 S800 8 te 
5/4 ... 965.00 0.00 5.00 00 .00 
6/4 ... 110.00 55:00 $6.00 10:00 21.00 
8/4 ... 115.00 100.00 75.00 45.00 22.00 
Basswoop— 

4/4 76.00 66.00 48.00 32.00 24.00 
5/4 77.00 67.00 650.00 34.00 25.00 
6/4 80.00 70.00 653.00 35.00 26.00 
8/4 ayes 74.00 60.00 35.00 25.00 
1674.2. TOs 80.00 65.00 45.00 “ane 
12/4 ... 100. 00 90.00 75.00 65.00 a 


Key stock, 4/4, $76; 
FAS, $90; No. 1, $70 


1x4-inch No, 1 face clr. & btr., $65; 1x5- 
inch, $75. 


5/4, $80 or on grade; 


BrrcH— 
4/4 86.00 66.00 44.00 28.00 20.00 
5/4 ... 91.00 71.00 52.00 34.00 20.00 
6/4 96.00 76.00 58.00 36.00 20.00 
8/4 - 101.00 81.00 70.00 44.00 21.00 
10/4 ... 110.00 100.00 90.00 60.00 eaee 
12/4 ... 115.00 1056.00 95.00 0.00 ‘ 
3/4 4... 80.00 65.00 40.00 25.00 bnew 
S/3 ice FOP 61.00 35.00 25.00 nee 


For 10-inch & wdr., add $30; 8-inch & wdr., 
add $15; for 65-inch & wdr., 8-foot & lgr., add 


Price of F & 6-foot lengths, $28. 
red, add $15 


Rough am 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x56-inch, two face 
cicer gee: one and two face clear, $70; run of 
pile 


For sel. 


Sort Etm— 
4/4 65:00 55.00 45.00 26.00 22.00 
5/4 70.00 60.00 48.00 28.00 23.00 
6/4 80.00 70.00 58.00 28.00 23.00 
8/4 85.00 75.00 63.00 35.00 23.00 
10/4 95.00 85.00 70.00 40.00 he 
12/4 ~-- 100.00 90.00 76.00 45.00 
Rock EtmM— 
4/4... 70.00 45.00 25.00 19.00 
5/4 75.00 50.00 28.00 20.00 
6/4 - 75.00 50.00 28.00 20.00 
8/4 80.00 60.00 85.00 *25.00 
10/4 ... 95.00 75.00 60.00 ee 
12/4 ... 105.00 85.00 65.00 30.00 
*Bridge plank 
Sorr MaPLe— 
4/4 ... 62.00 52.00 42.00 25.00 19.00 
5/4 70.00 60.00 60.00 33.00 20.00 
6/4 80.00 70.00 58.00 380.00 20.00 
8/4 . 88.00 78.00 638.00 34.00 21.00 
Rep Oak— 
4/4 - 100.00 80.00 65.00 40.00 17.00 
5/4 . 105.00 85.00 70.00 42.00 19.00 
6/4 ... 110.00 90.00 75.00 45.00 19.00 
8/4 ... 115.00 95.06 80.00 60.00 21.00 
Harp Mapie RovueH FiLoorine Stock— 
No. 1 No.2 No.3A 
com. com. com. 
OME. cc cca ne vee eoeeerred $40.00 $30.00 $20.00 
EE ccichdeseeeensceeean 43.00 33.00 23.0 


Sel. No. 1&Sel. 
AS 6”"&wdr. 6”&wdr. No. 2 No. 8 
4/4 .$ %e 00 $ oe 00 $ 44.06 $ 31.00 $ 17.00 
80.00 00 = =—«B0 84.00 


-00 4.0 ; 
6/4 : 88.00 68. 00 55.00 34.00 19.00 
tes . 95.00 75.00 63.00°° 34.00 21.00 
10/4 - 110.00 90.00 75.00 45.00 30.00 
12/4 118.00 98.00 83.00 50.00 30.00 
14/4 ... 185.00. 125.00 110.00 60.00 35.00 
16/4 - 170.00 145.00 130.00 60.00 35.00 


Add for 8-inch and wider, $15; 10-inch and 
wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following pores 
of 12-inch and wider, 4/4, 10 percent; 5/, 6 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


BrrscH— 
oun FA io 1&Sel. . 2 No.3 

6/., No. 

4/4 .. ¢ 56. 06 or oo "S35. 00 
5/4 ... 60.00 60.00 40.00 
@/4 woo 70.00 60.00 50.00 
8/4 ... 80.00 odes 60.00 


iinp Darep Wurm Marix— 


FAS and 
NStio-00 55 $0" 
4/4 eeeeveeeeeeeeeeeeeeee ° 
Hy “eeeeeeeeeeeeeeeeeeee 115 .00 $0.00 
@eeCCteeeeereeeeeeeeee ered 95.00 
05.00 


COON eee eee ereeeerere 1 


Si 
Sad 
ry 
om 
oo 
= 


40.00 
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APPALACHIAN HARDWOODS 


Cincinnati, Ohio, Sept. 4.—Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 
QUARTERED WHITE OAaK— 


4/4 5/4&6/4 8/4 
| Ae $135@145 $145@155 $155@165 
vanes 105@110 110@115 115@120 
No. 1 com 80@ 85 85@ 90 90@ 95 
No. 2 com. 45@ 50 54@ 59 55@ 60 
Sound wormy. 43@ 45 52@ 57 55@ 60 

QUARTERED RED OAK— 
>! jeer $110@115 
No, 1 com 60@ 65 
No. 2 com.... 40@ 45 
PLAIN WHITE AND RED OaK— 
PE éeetwecks ee se $110@120 $130@135 
Pe <wodes 70@ 7 75@ 80 90@ 95 
No. 1 com.. 58@ $3 68@ 73 75@ 80 
No. 2 com.. 40@ 45 48@ 55 55@ 60 
No. 3 com.... 22@ 24 23@ 25 24@ 27 
Sound wormy. 44@ 46 57@ 60 60@ 65 
Bass woop— 
Paes $ 70@ 72 $ 70@ 75 $ 80@ 85 
No. 1 com.... 50@ 53 55@ 60 63@ 68 
No. 2 com.... 28@ 31 33@ 38 38@ 43 
CHESTNUT— 
Pe asKa cones $ 85@ 90 $100@105 $110@115 
No. 1 com.... 50@ 55 55@ 60 60@ 65 
No. 3 com.. 20@ 21 21@ 22 21@ 22 
Sd. wormy and 

No. 2 com. 29@ 31 33@ «35 35@ 37° 
No. 1 common 

& better, 

sound wormy 35@ 38 38@ 40 40@ 42 

BircH— 
Pe ctindtea¥s $100@110 $105@115 $110@120 
No. 1 common 

and sel. ... 60@ 65 65@ 70 70@ 75 

No. 2 com.... 33@ 35 38@ 40 40@ 42 
BEECH— 

a cusetnewse $ 60@ 65 $ 65@ 70 $ 70@ 75 

No. 1 com.... 40@ 43 45@ 48 45@ 560 

No. 2 com.... 25@ 28 28@ 30 30@ 33 
PoPLAR— 

Panel & No. 1,’ 

13” & wider $140 $150 $160 
are 105 120 130 
Saps & Sel... 80 95 110 
ESP 60 65 70 
. Te Spe $ 38@ 41 44@ 46 46@ 48 
ek © ee vase 26@ 28 28@ 30 30 

MAPLE— 
Pre 70@ 75 $ 75@ 80 $ 83@ 88 
No. 1 common 

and sel. 46@ 61 58@ 63 63@ 68 

No. 2 com.... 34@ 36 40 38@ 40 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended Aug. 25, as reported by the 
Oak Flooring Manufacturers’ Association: 


322%." 13x14” 3x2” %x1%” 


ist qtd wht.... 59 $104.86 $87.29 $68.75 
lst qtd atte “— 50 aa aie 63.10 
2nd qtd w&r... 73.65 61.00 56.00 57.00 
lst pln wht... 73.04 62.68 61.37 41.12 
Ist pin red.... 69.29 62.20 53.50 48.54 
2nd pin wht... 63.14 52.93 42.47 BRAT 
2nd pln red... 2.24 53.30 40.34 37.08 
a Ss + + 0.08 47.14 34.60 27.95 29.19 
PE. cecneee 17.78 18.06 15.00 7.00 

%x2” %x1l%” ~,x2” $x1%” 
Ist qtd wht....$ 75.50 «oxo Soe 6% 
Ist sap qtd.... one id aes 52.50 pee 
2nd qtd wé&r.. 66.93 $ 67.36 64.36 ipa 
Ist pln wht... 67.88 65.32 67.73 7 
Ist pln red.... 68.03 60.80 57.17 $55.50 
2nd pin wht... 54.73 54.17 52.63 zs 
2nd pln red.... 53.73 54.34 49.71 40.62 
BPG WEP cccces 39.15 36.88 35.40 hie 
WOUPER ccccese 17.00 13.80 enee 





WEST VIRGINIA WOODS 


Philadelphia, Pa., Sept. 4——Prices of West 
Virginia hardwoods, secured from authonta- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 

Ash: FAS 4/4, $100@1%5: 5/ and 6/4, $115@ 
120: 8/4, $125: 10/ and 12/4, $135@149. Com- 
mon, 4/4, $62: 5/ and 6/4. $75: 8/4. $85. 

Chestnut: FAS, 4/4, $88@99: 5/ and 6/4, 
$1190@115. Common, 4/4, $55@57: 5/ and 6/4, 
$65@68. Sound wormy, 4/4, $38@40. No. 2, 


4/4. $228@30 

Poplar: FAS. 4/4, $115@120: 5/ and 6/4, 
$120. Clear sans, 4-inch and un: 4/4, $85. 5/ 
and 6/4, $95@100: 8/4, $199@110. Common, 
4/4, $362@65: 5/ and 6/4, $70@75: 8/4, $78@R0. 
No. 2—A common, 4/4. $45: 5/ and 6/4, $49; 
8/4, $51@54, No. 2—B common, 4/4, $30; 
5/ and 6/4, $32@33: 8/4. $34@38. 

Red Oak: FAS. 4/4, $105@110: 5/ and 6/4, 
$115@120: 8/4. $120@125. Common and select, 
4/4, $6062.50: 5/ and 6/4, S85 @R7 AO: 8/4, $70 
@75 No. 2 common. 4/4, 345@47.50: 5/ and 
6/4 S47@50: 8/4. SKO@BA 

White Oak: FAS. 4/4, $115@129: 5/ and 8/4, 
$125@120: 8/4. $1204140. Common and select, 
4/4, bb cnndind 5/ and 6/4, $TH@RO: 8/4, SBOMRS, 
No. common. 4/4, $50@53; 5/ and 6/4, $55@ 
58; i. $60 @63. 





PHILADELPHIA PRICES 


Philadelphia, Pa., Sept. 4.—Wholesale prices 
secured from authorilative sources exciusively 
for the AMERICAN LUMBERMAN are as follows: 

Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississippi 
Southern Northern and 

Florida Florida Georgia 

DE” ° siconent eee $40.00 $44.50 55.00 
ne stcavkeoue 39.00 42.50 51.00 
EN anim wike ee Kou! 40.00 44.50 51.00 
 v«ecce vhan 50.00 52.50 56.00 
5&10x10” 48.00 49.50 54.00 
OT err 60.00 64.00 64.00 
DEMME atechueée 56.00 61.00 62.00 
ee” accueguned ee aa 67.50 71.00 
5&14x14” 64.50 69.00 
DG} §=«s & So he ese 83.00 
GESGNED sei eevee 77.00 


Lenghts 22 to 24 feet, add $2. 
2 feet additional, add $1. 00 to 32-foot 
price 
Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x2%,-inch Face 
(Rail Delivery) 
B&btr, ht. rift..$84.00 No. 1 sap flat.. 
B&btr, sap rift. 69.00 No. 2 sap flat.. 
B&btr. flat eee 49.00 No. 3 sap flat.. 


Air Dried No. 2 Common Roofers 


1x6” %x5% ...$28.00 1x10” %x +: Bes or 
1x8” %x7\% 29.00 1x12” %x11%.. 30.00 
Shortleaf a 84S, %4-inch Scant, 
to 16-foot 
es ewe Penis 938.00 i” ince pieced $30.50 
i saseewbenne ae Gee” éveeceecs 31.50 
a” “«<«adameemae 9.00 
North Carolina Pine Flooring 

No. 2&btr. No. 3 No. 4 
48x2%” rift ..... oontesee $62.00 eeee 
wae We cccskoce 46.00 40.00 $28.00 

Kiln Dried North Carolina Roofers 
1x6”, %x5% ...$31.00 1x10”, %x 9%..$32.50 
1x8”, %x7% ... 32.00 1x12”, %x11%.. 33.50 
t2-inch thick, $1 more, 
Bed Cedar Bevel Siding 

. to )0|U!U lle ae Se ee $40.00 
gM a abet wk ebies Whudelaneaedts - 56.00 
SE Gs WN tie il? an one o bitin Aiemine ee 65.00 


This 1yyx2% 

MFMA First grade .......... $82.75 SS 

MF'MA Second grade ......... 70.75 74.25 

MFMA Third grade .......... 50.75 54.25 

Pondosa Pine Dressed 

ie D No. 2 No. 3 

ler Hr $ 67.50 $57.50 $44.25 $38.25 

a -ktemitanann 77.50 62.50 42.25 38.25 

ir” saw o eareen 72.50 62.50 42.25 38.25 

| gill ens pe sees $2.50 72.50 42.25 38.25 

SE” “wieica a mae 97.50 87.50 46.25 39.25 

oe” RS Wn once 102.50 92.50 51.25 43.25 
Lath, 4-foot No. 1 

DO. cveneews eon $6.50 c.i.f.—$6.75 delivered 

SL & asia patents 4.90 c.i.f.— 5.50 delivered 
Redwood Siding 

Se Ge enc cheeedseeabteecene $34.25 

ee 2, Se aay 48.75 

ED EE winac.dvedencensbeienans 56.75 





POPLAR BEVEL SIDING 


Louisville, Ky., Sept. 4.—Demand for poplar 
bevel siding has been somewhat better than 
it was, and production is going ahead at a 
good pace, some manufacturers being a little 
behind on ‘deliveries of the more popular items. 
Prices remain steady at following levels: 

No.1 No. 2 








FAS Select com. com. 

PE ee $50 $40 $30 $24 

SO ere eee 50 38 28 22 

OD. wan mdend ea 50 35 24 20 

CHICAGO LUMBER RECEIPTS AND 
SHIPMENTS 


Reported ~~ F. H. Clutton, Secretary 
Board of Trade 


RECEIPTS FROM AuvuG. 1 TO SepT. 1, INC. 














Lumber Shingles 
ere ee ee 379.604.0000 46.8°0,000 
We ~-ctwbaldoued dees 385,062,000 50.771,000 

eee 5.458.000 3.951.000 
RECEIPTS FROM JAN. 1 TO SEPT. 1 

Lumber Shingles 
De ach ok & ok 50 a Sev 2.607,-77,000 285. 674. 000 
SE “Gradkedn6eawuawe 2, 733, 338,000 314,678,000 

Decrease o . 125.561.0090 29.007,000 
Surrsants FROM AUG. 1 TO Sept. 1. Inc. 

Lumber Shingles 
DE: dh nGe Keene ou he 133.847. 090 41,118 000 
 apahsedunwasaet 136,825,000 47.077,000 

DOCPORRO .cccccces 2.978.000 5.959.000 
SHIPMENTS FROM JAN. 1 TO SEPT. 1 

Lumber Shingles 
eR. adi hardiness 890.592.000. 258 &10 nna 
SE ° owes ekeaaowe 1,104,412.000 275,542,000 

Decrease 213,819,000 18,902,000 








CHICAGO BUILDING PERMITs 


Following are oe buildin 


e 
totals for August, 1927-19 c= 





Aug.,1927 July,1928 Aug. 

Stores ...... 130 121 " ee 
Offices and 

Hotels .... 13 11 10 
Residences .. 497 342 360 
Halls and 

Churches.. 9 5 3 
Theatres ... owe ope : 
Apartments . 223 195 143 
Stores and 

Offices .... 2 7 1 
Stores and 

| pee 11 10 15 
Stores and 

Apartments ene 1 y 
Stores and 

Residences. 17 26 22 
Miscellaneous 6 8 8 

Total ...s- 908 726 684 
Brick. ....... 870 692 657 
Frame ...... 38 34 92 
Frontage, ft.. 28,701 24,938 
re $27,059,100 = 013,500 $15, 17 oo 
Total Jan. 1 to Aug. 31, 27: 

I Seek, saeco aa sd ace te ile 8,806 

Aa ‘genta Dee: Kes kbederndsaedaaba 283,758 

See ee are $250, 338, 100 
Total aie 1 to Aug. 31, 1928: 

I Scar ei Gininiid oo Wn ae 0a ake 6, 185 

I Ss ction Wise al Suh aiele eae 231 

NS  iariag Sa tpi est iri ase: is cP oad ae Aa oh aE $225,691, is 





For Editorial Review of Current Market 
Conditions See Page 41 


NORTHERN PINE 


CHICAGO, Sept. 5.—Northern pine volume 
in August was very satisfactory, and since 
the opening of September there is a decided 
appearance of increased activity. Dry mill 
stocks are badly broken. All items of 2-inch 
Norway dimension, 3-inch plank and timbers 
have been marked up $1 a thousand. Nos. 4 
and 5 common have advanced from $1 to $2. 
Low grades are in big demand and dry stocks 
are very scarce, 


BUFFALO, N. Y., Sept. 4.—Northern pine 
has been more active for the last couple of 
weeks, and the increased inquiry indicates 
better business than for some time. Prices 
hold firm, and are strong in lower grades. 


EASTERN SPRUCE 


BOSTON, MASS., Sept. 4.—Eastern spruce 
frame manufacturers offer to make very quick 
shipments at present, indicating slim order 
books. Base price is generally $40, while 
some still try for the old figure of $42. De- 
mand for random is unusually quiet, as re- 
tail yards have been taking bargains in lum- 
ber from the Coast, and spruce sellers are 
conciliatory. Scantling is being urged at $33, 
and $34 is now top price for narrow random. 
Boards are very dull but offerings are so 
light that prices hold firm. Lath are en- 
countering intense competition of Coast 
stock and quotations are rather soft. 


HARDWOODS 


CHICAGO, Sept. 5.—There is a fair volume 
of orders coming through from the automo- 
bile body plants for thick northern hard- 
woods. The furniture demand is light, but 
the interior finish interests are taking select 
and better birch. Flooring maple is strong 
and in good request from the flooring manu- 
facturing plants. Low grade hardwoods are 
moving rather freely at firm prices. In south- 
ern hardwoods, sap gum is moving well to 
the automobile trade, and furniture interests 
are buying a little also. Prices remain on a 
steady basis. 


CINCINNATI, OHIO, Sept. 4.—Prices a8 
quoted in the southern hardwood market here 
this week are strong, with a confident feeling 
that advances are soon to be announced. Sap 
gum is searce and there is a strong tendency 
of mills to increase prices of No. 1 cominon 
& better plain and quartered. Several mills 
have already put up prices but there is no 
general advance. Inquiry is good for walnut, 
oak, poplar and ash and some elm and hard 
maple are wanted by the auto trade. 


BUFFALO, N. Y., Sept. 4.—Hardwood de- 
mand has picked up lately to some extent, 
and wholesalers feel encouraged over the 
outlook. They say inquiries are increasing 
and indicate that buyers are more disposed 
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to fill in their depleted stocks. Prices as a 
rule hold steady and floods in some sections 
nave had a stiffening effect, as well as a 
tendency to slow up shipments, 


NEW ORLEANS, LA., Sept. 4.—The hard- 
wood market last, week was fair to quiet. 
Elm, gum and maple were moving well. The 
eall for magnolia continued. Wide cotton- 
wood boxboards were stronger. Demand for 
thick oak and flooring oak was fair. Flooring 
oak stocks are not large. Export trade was 
slow. Shipments were moving out promptly. 


sT. LOUIS, MO., Sept. 4.—The hardwood 
market continues to improve. Inquiries are 
heavier, and because of the curtailment of 
production, mills hold firm to higher quota- 
tions. Sap gum seems greatest in demand at 
present. Local yards report a good demand, 
put they are buying in mixed cars and small 
assortments. 


FIR, SPRUCE, CEDAR 


CHICAGO, Sept. 5.—The Labor Day holiday 
interfered with the demand for fir and other 
West Coast wood. However, the outlook for 
a large volume of business this fall seems 
quite encouraging. Curtailed production on 
the Coast is holding prices firm. Demand for 
Engelmann spruce is holding up fairly well. 
Shipments are slow on account of scarcity of 
some of the more popular items. Prices re- 
main firm. 


KANSAS CITY, MO., Sept. 4.—Fir demand 
is mostly from country yards and the volume 
is better than it was three weeks ago. While 
there have been some specials offered, prices 
generally are firmly held. Demand is mostly 
for common grades. 


BALTIMORE, MD., Sept. 4.—Quotations on 
fr have been marked up somewhat and the 
West coast product has derived some ad- 
vantages from the interference by high water 
and heavy rains with operation of sawmills 
in the South. The requirements of consum- 
ers, however, are not heavy and competition 
has relaxed very little, so that the sellers of 
fr found themselves limited in advancing 
prices to levels commensurate with adequate 
profits. 


NEW YORK, Sept. 4.—Business opened up 
rather briskly today after Labor’ Day. 
Large cargoes were being unloaded at the 
docks and everywhere there was activity. 
Prices have not changed. 


CYPRESS 


CHICAGO, Sept. 5.—August volume in 
cypress was better than July, and prospects 
are encouraging for a good fall turnover. Re- 
tailers, tank manufacturers and greenhouse 
interests are buying for immediate needs. 
Mill stocks are well assorted as a general 
rule, and prices hold steady. 


NEW ORLEANS, LA., Sept. 4.—The cypress 
market continued fair to good. There was 
a substantial call for prompt shipment. De- 
mand from agricultural regions was improv- 
ing. No difficulty has been experienced in 
making shipments. The situation as a whole 
was said to be satisfactory. 


ST. LOUIS, MO., Sept. 4.—Upper grades of 
yellow cypress, such as shop and better, are 
weak, with offerings heavy. In contrast with 
the limited demand for upper grades, buying 
of lower grades is rather liberal, The red 
cypress situation is unchanged. 


HEMLOCK 


CHICAGO, Sept. 5.—Northern hemlock re- 
mains strong at $3 off the Broughton list. 
Country yards and industrial consumers are 
actively in the market for this wood. Dry 
mill stocks are far from plentiful. 


NEW YORK, Sept. 4.—Demand for hemlock 
gives no indication of briskness, except in 
timbers. Where there is demand, dealers 
for the most part prefer western lumber. 


BOSTON, MASS., Sept. 4.—Desirable native 
hemlock is so searce that prices keep very 
firm in face of light inquiry. On the other 
hand there has been quite fair demand for 
western hemlock and fir, but recent offer- 
ings have been very heavy. There has been 
Some accumulation on the eastern seaboard, 
and prices here have weakened. Both clipped 
and random eastern and northern boards are 
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> A Complete Supply of Dimension Hardwoods; cut to size and length; @ 
= sanded, surfaced, or rough; shaped, and drilled; from the Industrial Depart- Zz 
z ment of the Pearl River Valley Lumber Company, Canton, Miss. z 
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“Take Me Home 
for $9.98” 


People do not buy that way 
any more. 






They want to know where the 
goods were made, if they have 
any guarantee of quality— 


THEY WANT SAFETY. 


— 


The retail lumberman today 
can sell his customer a nation- 
ally advertised product, South- 
ern Pine, trade-marked by the 
Southern Pine Association, 
grade-marked under the super- 
vision of competent graders; certified by the mill 


numbers of NATALBANY. 
NATALBANY Southern Pine is produced under 


every refinement of scientific manufacture. The 
mill numbers tell you where it came from, and the 
grade-mark tells you what it is. 


There is a NATALBANY product for every 
building purpose. 
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Mills numbers 71, 72 and 73. Shipped with 
speed over the Illinois Central Mainline. 


NATALBANY 


LUMBER yy, COMPANY,LID 
SALES BBG OFFICE 


WATAY 
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Railroad 
Cross Ties 
Lumber 
Poles 


Carbondale, Ill. Grenada, Miss. 





Ayer & Lord Tie Co. 


Incorporated 1893 


CHICAGO 
— | 


North Little Rock, Ark. Montgomery, Ala. 
Louisville, Ky. 


“FROM THE TREE TO THE JOB” 


Bridge Timbers 
Car Stocks 
Piling 
Posts 











Order “KILMOTH’ 
Closet Lining in L.C.L. 
or carlots mixed with 
our 


“QUALITY” 
Oak Flooring 


Sledge Ave. and Southern Ry. 





Make Homes Vermin-proof 


Every clothes closet, in old and new homes, should be made 
vermin-proof by the use of 


“KILMOTH” Red Cedar Closet Lining 

Here is a profitable side-line for your business. Go after the 
orders today and we wi 
famous Tenn. Aromatic Red 


“Kilmoth” lining is made in %x2, 2% and 8% inch widths. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


Pn 


KILMOTH” cigseT LINN 





TH” clo 





keep you supplied with stock made from 
Cedar. ” " 


MEMPHIS, TENN. 





scarce and both command good prices, a sit- 
uation likely to continue for some time. 


WESTERN PINES 


CHICAGO, Sept. 5.—Most mills in the In- 
land Empire claim to have substantial order 
files, which is causing them to be less eager 
for business than a few weeks ago. Local 
demand for Idaho and Pondosa pines is on a 
fair basis and promises to be better as fall 
business opens up. Prices stronger. Ari- 
zona white pine is in seasonable demand. 
Effective Sept. 1, mills advanced prices on 
box and crating items $1 and on No. 2 com- 
mon boards for the retail trade $2. This 
would indicate a stronger market when the 
heavier fall buying starts. 





NEW YORK, Sept. 4.—Stocks of Idaho pine 
are badly broken in a number of items, mills 
still reporting insistently that they are un- 
able for the present to fill the orders. Some 
mills report they are sold up. Prices hold 
very firm at recent advances, with a tend- 
ency to further increases. 

KANSAS CITY, MO., Sept. 4.—The western 
pines items most in demand are scarce and 
this is particularly true of California pine. 
There is a good factory demand for thick 
stock, but 6/4 stock is very hard to find, 
many mills being oversold. Retailers buy 
shop and finish, and some common boards and 
small dimension. 


SAN FRANCISCO, CALIF., Sept. 1.—Pine 
demand is sustained, with prices holding the 
advances of sixty days ago. The eastern and 
middle West demand both show strength, 
with call for sash and door stock increasing. 
Commons are lively with box shook demand 
above production because of the western 
crop conditions. Foreign demand is normal 
with slight increases in demand from inter- 
coastal markets. Retailers report demand is 
normal. Production is reported to be slightly 
decreased. 


BUFFALO, N. Y.,.Sept-<-4-—Demand for 
California pines has béen slow for some time, 
but with the vacation season over, dealers 
look for accelerated demand. 





REDWOOD 


SAN FRANCISCO, CALIF., Sept. 1.—Red- 
wood demand is normal, with slight advances 
noticed in the upper grades. Commons are 
moving more evenly than thirty days ago 
and foreign demand has strengthened to some 


extent. Prices are firm and steady, with no 
changes reported. The outlook for the winter 
season is considered quite satisfactory by 


manufacturers. 


SOUTHERN PINE 


CHICAGO, Sept. 5.—Southern pine seems to 
be showing more strength than other soft- 
woods, due not only to a strong demand, but 
also to adverse weather conditions which con- 
tinue to prevail throughout the southern pine 
producing districts. The demand last week 
was very good from both local retailers and 
country yards. On account of broken mill 
stocks distributers are advising their retail 
friends to anticipate their requirements sev- 
eral weeks in advance instead of waiting un- 
til in actual need of items before ordering. 


ST. LOUIS, MO., Sept. 4.—All No. 1 and 2 
common dimension continue very scarce, with 
an especially heavy call for such items as 
2x4-16; 2x6-18, and 2x10-14 and 16, with 
prices thereon from 50 cents to $1 higher than 
last week. Mills hold firm’ at the higher 
prices. Boards also are hard to buy. Shed 
stock, which has been slow for several 
months, is beginning to show life. Inquiries 
are much heavier than for some time. Well 
loaded transit cars move well. 





BOSTON, MASS., Sept. 4.—There has been 
no reportable change in the southern pine 
market. Retailers continue to buy conserva- 
tively and quotations remain about steady. 
Distr#buters look for some expansion in buy- 
ing this month. Flooring is especially dull 
at present although price lists look attractive. 
Partition now moves fairly well. There is 
some demand for roofers, offered by most sell- 
ers at around $31.50 for 8-inch air dried. 


KANSAS CITY, MO., Sept. 4.—Southern 
pine demand is running along well and stocks 
are said to be low at the mills and badly 


broken. Prices have made some further ag. 
vances. Most orders are for well mixed carg 
and country yards are placing most of the 
business. Shipments continue to be made 
with promptness and buyers find no necessity 
for ordering far in advance. 


CINCINNATI, OHIO, Sept. 4.—Conditions 
of the southern pine market are improving 
rapidly as the peak of the building season jg 
being reached. Spot stocks of common lum- 
ber in wholesalers’ hands are being rapidly 
absorbed and prices are up $1.50 to $2.50 on 
most grades of flooring, sheathing and siq. 
ing. Finished lumber and millwork are a} 
moving well despite keen competition from 
Douglas fir, redwood and sugar pine. 


NEW ORLEANS, LA., Sept. 1.—The south. 
ern pine market here was reported as qulet, 
The demand was distributed among various 


items. 
SHINGLES AND LATH 


KANSAS CITY, MO., Sept. 4.—While there 
have been some offers of shingles at below 
the market, the mills hold firmly to their 
prices. Demand holds up well. Washington 
XXXXX sell at $3.95, while $4 is asked for 
British Columbia stock. Clears are offered 
at $3.05 and stars at $2.60 and $2.65. De- 
mand for both southern and western lath 
is good. Demand for siding is fair, most 
of the demand coming from country yards in 
the middle West and from southern cities. 

NEW YORK, Sept. 4.—Opening of the fall 
season finds eastern spruce lath in fairly ad- 
vantageous position. Sales perhaps are a 
little in excess of arrivals, but distributers 
report lath increasingly difficult to obtain, 
West Coast shingles in all grades are plenti- 
ful and prices vary considerably in different 
parts of the metropolitan area. August busi- 
ness in shingles was small. 


CLAPBOARDS 


BOSTON, MASS., Sept. 4.—The clapboard 
market is featureless. tetailers do a little 
buying, mostly small assortments to fill in 
for current requirements. Wholesalers look 
for much better business before the end of 
the month. Native white pine and eastern 
spruce clapboards are very scarce and firm. 
Plenty of clapboards from the Coast are 
available at attractive quotations. 


BOXBOARDS 


BOSTON, MASS., Sept. 4.—The boxboard 
market has picked up a little more activity. 
Inquiries are slowly increasing and some 
fairly good business is in prospect. Canning 
factories are busy and demand from them is 
growing. Although stocks of boxboards in 
first hands have increased somewhat during 
the last quarter, much of this box lumber is 
already contracted for and less than 10 per- 
cent is seeking a market. Producers are con- 
fidently maintaining prices. Round edge white 
pine boxboards, inch, are $27 @ $30. 


Timber Land Sales 


PIKEVILLE, KY., Sept. 4—The Gevedon 
Lumber Co., through G. W. Gevedon, Fisty, 
Ky., closed a deal last week on about 2,000 
acres of hardwood timber lands on Black- 
berry Creek headwaters in Pike County. Two 
mills are to be installed at once and cutting 
begun. McGlone Bros., stave mill operators 
at Sassafras, Ky., are starting development 
of a 2,000-acre tract recently purchased on 
Big Creek, near Typo, Ky. Simpson & Allien 
of Martin, Ky., also purchased a tract of 
several hundred acres, and another small 
deal was the purchase by T. P. Craft and 
A. J. Hall, of Wayland, Ky., of about 300 
ree consisting of virgin timber on Hall 

ork. 


SAVANNAH, GA., Sept. 4—C. C. Huxford 
recently purchased from the American Trust 
Co., of Richmond, Va., a tract of about 20,000 
acres of timber land in Long and McIntosh 
counties, in Georgia, near Savannah, develop- 
ment of which is contemplated. The tract 
contains mostly pine, and will be developed 
by both naval stores and lumber interests. 








WILMINGTON, N. C., Sept. 4—An extensive 
timber property near here known as the D. L. 
Gore estate has been recently purchased by 
Bruce Douglas and F. M. Dickerson, of Hom- 
erville, Ga., and D. J. Herring, of Laurel, 
Miss., development of the property to start 
in the near future. The tract contains 4 
considerable stand of both hardwood and pine, 
much of which is said to be virgin. 
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News Letters 


(Concluded from page 74) 


Portland, Ore. 


Sept. 1.—The fir sawmills in this district 
are reducing production about 20 percent, and 
prices are considerably firmer tham for some 
time. Some of the larger mills will remain 
idle the coming week, and others are operat- 
ing an hour less per day. This is apparently 
going to be the program until receipts meet 
expenses and leave a fair’ margin of profit, 
A feature of the lumber market here this 
week was the increasing strength of spruce 
prices, especially factory stock, which seems 
to be in unusually active demand. 

There has been more or less trouble with 
forest fires during the week as a result of a 
long spell of dry hot weather. Logging 
operations are retarded. 

Word was received here tonight from Day- 
ton, Wash., that the yard of the Potlatch 
Lumber Co. there, destroyed by fire Friday 
night, will be re-established as quickly as 
possible. The blaze is said to have destroyed 
stock and property to the value of about 
$100,000. 

The Enterprise Planing Mill, of Portland, 
which suffered a $20,000 fire about three 
weeks ago, will resume operations next Mon- 
day, with electric power and _ individual 
motors. 

John Leigh, one of the best known lumber- 
men in this part of the country, is now in the 
accounting department of the Griswold lLum- 
ber Co. 


Jacksonville, Fla. 


Sept. 4.—All southeastern mills have been 
“making hay while the sun shines” during 
the last ten days, for there has been a break 
in the bad weather that has at least per- 
mitted shipments of cypress and hardwoods. 
However, all of the saw mills have not yet 
been able to start up, because of their not 
being able to get into the woods. All logging 
operations affected by the floods of the 
Suwanee River are still under water, al- 
though the water is now showing a daily fall. 
Logging operations should become very ac- 
tive during the next two weeks. 

Sales have shown some improvement, now 
that buyers have been able to get some of 
their old orders moving. Pine sales have 
been especially good and the mills are hav- 
ing to watch their books carefully so not 
to “bit off more than they can chew.” With 
good weather and a gradual increase in pro- 
duction, the general atmosphere of the 
market should improve. Price increases dur- 
ing the last thirty days make the mills feel 
they are now earning a little money and it 
appears that in the future they will have a 
margin on which to work. 

Demand for cypress in the East and middle 
West is expected to show an early better- 
ment. Vacations will be over and the lax 
buying of the past month will have to be 
made up for. Cypress prices are expected to 
maintain their present level and there is 
plenty of stock to be moved. Also one of the 
large Florida mills, which has been down for 
the last twelve months is going to start up at 
onee, as well as a new mill that has just 
been completed. This is going to add mate- 
rially to the production of this wood along 
with the well balanced stocks that are now 
being carried. 

Hardwood prices, due to the scant produc- 
tion in the Georgia and North Florida sec- 
tions during the last six weeks, have made 
some mighty strides of late and buyers that 
are laying off on their fall buying will find 
a very strong market when they get ready 
to make their purchases. There is no abund- 
ance of hardwoods at any of the southeastern 
mills, and there is a steady foreign demand. 

Effective at once, the St. Andrews Bay 
Lumber Co., operating mills at Sherman, 
Lake Wales and Millville, Fla., announces the 
closing of its Jacksonville sales office, which 
has been under the management of M. F. 
Parker, and the appointment of Mr. Parker 
as general sales manager of the Sherman and 
Lake Wales mills, with headquarters at 
Sherman. It has been shown that the sales 
of the two mills can more advantageously be 
handled direct from the mills, which conclu- 
sion has brought on the change. 

W. A. Hamilton, who for the last eleven 
years has been manager of the cypress de- 
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G.S PATTERSON, 
P. O, Box 96, 
Oconomowoc, Wis, 


W. J. SCHILLER, 
4347 Benton Blvd., 
Kansas City, Mo. 


ALEX W.STEWART, 
931 Lumber Exchange 
Bldg., Minneapolis, 
Minn. 


D. CLINTON 

VAN OSTRAND, 
P. O. Box 99, 
Omaha, Nebr. 


ness. 


W.H. LEWIs, 
406 Chamber of Com- 
merce Bidg., Denver, 
Colo. 





E. H. VAN OSTRAND, President. 
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Here’s Lumber You'll 
Like to Sell 


Few woods are so well liked by con- 
tractors, carpenters and builders as our 
Craig Mountain Pondosa Pine. 
— few woods are so easy and satisfactory 


Craig Mountain Pine is universally 
liked for its softness, lightness and white- 
If you have a competitor who is 
crowding you close for sales try selling 
some of our 


Craig Mountain Quality 


PONDOSA PINE 


Light—Soft—White 





Craig Mountain Lumber Co. 
WINCHESTER, IDAHO 
W.C. GEDDES, Vice-Pres. & Gen. Mgr. 


Hence, 











partment of the Gress Manufacturing Co., of 
this city, and for the past nine years vice 
president of that company, has resigned his 
position and has accepted the sales manager- 
ship of the Hughes Lumber Co., of Jackson- 
ville. Mr. Hamilton has had long experience 
in the cypress selling field, having been for 
ten years connected with the Burton-Swartz 
Cypress Co., Burten, La:, prior to his going 
with the Gress concern. The Hughes Lumber 
Co. is owned by L. M. Hughes, who has 
specialized in selling cypress and pine for the 
last twenty years, he having gotten his early 
training under the late J. C. Turner, consid- 
ered by many as the dean of cypress distribu- 
ters. This company is the exclusive sales 
agent for the Wilson Cypress Co., Palatka; 
Fla., in Florida, Ohio and Indiana. 

H. W. Mook and H. J. Drew, forest engineers 
for the James D. Lacey Co., recently returned 
to its Jacksonville office after completing a 
check cruise of a timber property near George- 
town, S. C. Both men are now in south 
Florida, near Lake Okechobee, where another 
Lacey cruise is in progress. 


N. J. Lauria has just completed a detailed 
cruise of a 10,000-acre pine property near 
Waycross, Ga., and is preparing to start other 
work of a similar character in Camden County, 
Georgia, within the next few days. S. E. 
Fogelberg, who was. also engaged on the Way- 
cross work, recently started on’ a trip to 
Sweden for a short vacation. 


Toronto, Ont. 


Sept. 4.—Continued activity and firm prices 
characterize the lumber business in Ontario. 
Indications. for fall trade are splendid. 
Canadian sawmills are at their high level of 
production, but the cut will not be so great 
as that of last year... Softwoods continue 
strong, although the uppér grades of white 
pine are not active. Thére, i$ a scarcity of 
dry hemlock, with firm pri¢és, “Spruce stocks 
are low, particularly in 1x6- aif 28-inch In- 
quiries are numerous. ieré* is a good 
market for jack pine, with stocks hard to ob- 
tain. The crating trade j§ taking large 
amounts of spruce and jack pine. Lower 
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grades of softweods have been the best 
sellers. A good demand continues for red 
cedar shingles and prices remain firm, with 
deliveries hard to obtain in less than thirty 
days. Lath continue quiet. In hardwoods, 
low grades and some of the middle grades are 
the best sellers, upper ends being slow. Dry 
stocks are hard to obtain and there is a good 
movement of the new cut. Much of the de- 
mand is from factories. 

Six months’ contracts awarded in Canada 
totaled $256,000,000, against $191,000,000 for 
last year, and $194,000,000 in 1926. 

Callahan’s (Ltd.), Day Mills, Ont., recently 
incorporated, will manufacture chiefly birch, 
oak and maple. They plan ultimately to build 
a factory and finish the raw material. Lorne 
D. Callahan is president, managing director 
and treasurer. W. J. Smith and J. A. Mc- 
Phail are vice presidents, and A. C. Callahan, 
cashier and secretary. 


Seattle, Wash. 


Sept. 1—On account of scarcity of shingle 
logs, a good many mills will probably have 
to close down for one to two weeks. About 
75 percent of the shingle mills of this sec- 
tion will close. Logging camps are getting 
back into operation after the summer shut- 
down, and it is likely that a fair supply of 
logs will be available by the middle of the 
month. 

Earl H. Strange, manager western office 
Robert R. Sizer & Co., of New York, left last 
night for New York on a business trip. 

The trustees of the Douglas Fir Exploita- 
tion & Export Co., at a meeting on Aug. 28, 
passed resolutions expressing their regret 
over the death of James Buchanan, of the 
Mountain Lumber Co., Tacoma, Wash., and 
Clarence Allen Thayer, of the E. K. Wood 
Lumber Co., San Francisco, Calif. 

John D. Mershon, of Saginaw, Mich., is 
here on a business trip, to remain two 


weeks. 
Warren, Ark. 


Sept. 4.—The Arkansas soft pine mills in 
this section of the State are enjoying the best 
demand for all items of stock that they have 
experienced for a number of months. Appar- 
ently every item on the list is in good demand, 
and higher prices prevail than were being 
quoted thirty days ago. Supplies of good dry 
common boards and dimension are limited. In 
No. 2, 1x4- and 6-inch are decidedly scarce, 
This also applies to several items of both Nos. 
1 and 2 dimension. There is a good demand 
for B&better flat and edge grain flooring, sid- 
ing and finish. These items have been marked 
up $1 to $2 during the last ten days. Nos. 1 
and 2 lath are perhaps scarcer than any other 
item, being limited to 40,000 to 50,000 a car. 
Recent sales have brought from $4.50 to $5, 
mill for No. 1; $3.25 to $3.50 for No. 2. 

Fewer small mills are operating in this part 
of the State than were active last year, and 
this class of competition has not been felt as 
much as usual. 

The Southern Lumber Co. recently started 
end matching pine flooring. It has installed 
a new sander and dado machine, and has 
started wrapping interior trim. 

The hardwood market shows considerable 
improvement with a heavy demand prevailing 
for certain items of hardwood flooring and 
trim. A good supply of 4/4 rough oak is 
available in this district from the smaller 
mills, though there is a tendency to hold for 
better prices. Inquiries and orders are plenti- 
ful and indications point to the mills having 
all the business they can take care of during 
the remainder of this year 


Revenue Freight Loadings Gain 


WasniInoton, D. C., Sept. 5 Loading of 
revenue freight for the week ended Aug. 25 
amounted to 1,080,840 cars, an increase of 
23,986 cars above the preceding week, increases 
being reported in all commodities except grain 
and grain products, which showed a alight 
dec rease The total for the week of Aug. 25 
was a decrease, however, of 28,501 cara from 
the same week in 1927 and a decrease of 47,725 
eare from the corresponding week two years 
co All @letrieta reported decreases in the 
total loading of all commodities compared 
with the same week lsat year excent the cen 
tral weetern and southwestern, which showed 
nerenses, while all exeent the southweetern 
reported decreases com mred with the mane 
periall two yeare ago 
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New Line of Bronze Valve 


A new line of bronze valve with renewable 
resilient disc for 250 pounds steam working 
pressures is announced by Jenkins Bros., valve 
manufacturers with head office at 80 White 
Street, New York City. The disc, being more 
resilient than the metal, readily conforms to 

the seat, and insures 
a tight valve without 
regrinding. 

The line comprises 
| globe, angle, cross 
and horizontal and 
angle check patterns 
furnished screwed or 
flanged in sizes rang- 
ing from \%4 to 2 
inches. The globe, 
angle and cross pat- 
terns are furnished 
with renewable seat 
rings. The bonnet 
screws over the body, 
a construction which 
adds strength. The 
bonnet seat joint is 
rounded, a feature 
which also provides 
Strength and at the 
same time allows easy 
: removal of the bonnet. 
Jenkins globe valve Among the other 
for 250 pounds steam features of the globe, 

working pressure angle and cross pat- 

terns enumerated by 
the manufacturer are: Non-heat hand wheel 
of malleable iron; bronze gland which aids in 
preventing leakage around the spindle; deep 
stuffing box generously packed with asbestos 
ring packing and manganese bronze spindle 
with large, powerful threads, all of which are 
in contact with bonnet threads when the valve 
is closed, 


FOREIGN 


High Spots in World Lumber News 


WASHINGTON, D. C., Sept. 4.—High spots of 
world lumber news for the week ended Aug. 
16 are given by the lumber division, Depart- 
ment of Commerce, as follows: 

Forest fires in France, and the mecessity of 
using the damaged stock, has been responsible 
for increased production of mine props. 

British softwood market reported slow, hard- 
woods poor. Douglas fir quiet but prices firm 
for forward contract. Southern pine consump- 
tion sustained. Stocks fairly heavy. Volume 
of plywood business satisfactory with prices 
well maintained. General conditions affected 
by seasonal quietude. teported purchase of 
the remaining Russian spruce by British 
brokers. 

Philippine Islands report increased lumber 
exports, as compared with five months period 
of 1927. 

The seasonal recession of trade has affected 
the Czechoslovakian market. 

Latvian operators reported late in deliveries 
due to floods which have washed much of their 
timber into the Baltic. 

South Africa advises of the continuation of 
the building boom, but demand slow due to 
heavy stocks accumulated during the early 
spring. 

Argentine market quiet, with better condi- 
tions in view for the west coast of South 
America 

Decrease in Half Year's Lumber Imports 


Lumber imports into the United States for 
the first half of 1928 show a considerable 
decrease under those for the same period last 
year Decreases are shown in imports of saw- 
mill products, lows, tiles and other unmanufac- 
tured timber For example, softwood lumber 
importa were 170,000,000 feet and $5,000,000 
lower this year than last Hardwood lumber 
and flooring imports, not including cabinet 
wood. were 9,000,000 feet and $660,000 lower 
Nallroad low, chiefly from Canada, were 3% 
percent lower Lath imports were 23 percent 
lower in quantity and 25 percent In value 

Imports of wood manufactures were slightly 
wreater than last year, aggremating $4,960,761 
ompared with 64,942,971 In 1927 


























Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 
90 cents a line for four consecutive weeks. 
Eight words of ordinary length make one 

line. Count in signature. ° 
Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order, 
No extra charge for copies of paper | 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 























WANTED EXPERIENCED 


Young Man for Mill Estimating, capable of detail- 


ing same into mill. Also for drawing house plans 
for residences. A good opportunity for an ag- 
gressive party. Location, a fine Colorado city. 
State salary wanted. 

Address “P. 59,” care American Lumberman. 





WANTED GOOD SECOND MAN 
Capable of managing small yard near Des Moines. 
Must have some lumber experience and be able to 
do some book work. 

Address “H. E. R., care American Lumberman. 





I WANT TO HIRE A YOUNG MAN 


To drive a truck and make himself useful around 
a retail lumber yard. Someone that has some ex- 
perience around machinery. Yard is located in 
central Indiana, 

Address “M. 68,’ care American Lumberman. 


WANTED—GENERAL SUPERINTENDENT 


Single band mill manufacturing West Virginia 
Hardwoods, state experience, last employer and 
salary expected. 

Address “L. 70,’’ care American Lumberman. 


WANTED—GOOD DETAILER AND BILLER 


For special millwork factory. State wages with 
application. 
Address “F. 57,”" care American Lumberman. 


BUILDING MATERIAL COMPANY 


In Westchester County require the services of a 
young man who is capable of acting as salesman, 
buyer or manager. To assist in taking charge of 
a yard doing a »usiness of $200,000.00 per year. 
Good opportunity for wide awake man who under- 
stands this business and is anxious to advance him- 
self. Write stating age. salary and experience. 
BOX 201, Mount Vernon, N. 




















WANTED Al SALESMAN 


Of proven ability to sell ready cut dimension to 
furniture and automobile body trade A fine op- 
portunity for man with established trade and who 
can get immediate results 

Address “PP. 56," care American Lumberman 





WANTED SALESMEN 
Calling on Furniture Factories to sell Oak and 
Steamed Red and Sap Gum Squares on commission 
basis MIDLAND VALLEY LUMBER COMPANY, 
University City, Mo 


WANTED—AT DENVER, COLORADO 
Experteneed traveling salesman to sell full ne 
lumber, eaash, doors and millwork Rocky Mountain 
region. State age, experience and salary expected 
Muet be high clase man 

Address “LL. § eare American Lumberman 








DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMEERMAN, 431 8. Dearborn 8t., Chicage, I)! 
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